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Side View of an Ancient Money Chest Covered with Gold Ornaments, One of the Famous Hapsburg Treasures 
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Order now from 
the Printing Department 
Providence, Rhode Island. 


THE GORHAM 


CANDERELLA 
A new pattern by the Master Crafismen 


cinperetta Once again the Gorham Master 


PATTERN Craftsmen have created an original 
design in Sterling. CINDERELLA, 
their newest pattern of compelling 
beauty, may now be scen at your 
jewcler’s. 


GORHAM 


~-AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 
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Charms and Seductions of Precious Stones 
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UCH is the title of an anonymous article 

appearing in a recent issue of Le Moni- 
teur, of which we give the following trans- 
lation: “The precious stones of second 
rank, such as do not pretend to enter the 
fight with the aristocratic gems, nevertheless 
possess a charm which belongs only to them. 
It is not necessary to ask of them the 
brilliancy of a diamond nor the rich color of 
the ruby, sapphire or emerald; but they 
have other seductions which captivate 
artists and connoisseurs. Look at the tour- 
maline of musical name; the peridot that 
seems to belong to the prince of fairy stories. 
Chalcedony is a name both charming and 
discreet. Jade takes on again, in its mono- 
syllable, all the mysterious poesie of the 
Orient. Jasper, beryl, chrysoprase recall the 
temples of strange idols; aquamarine trans- 
ports us to the depths of the seas. 

“The tourmaline has this peculiarity that 
it has several colors; when two or three 
stones of varying shades are assembled 
with taste, the effect is ravishing. A neck- 
lace uniting around a pendant of jade, a 
yellow tourmaline, and a pale rose tourma- 
line, all completed with several small 
pearls, has an effect that is exquisite and 
not hackneyed. The tourmaline allies itself 
also with aquamarine very well, especially if 
the stones alternate with Burman filigree 
silver balls. A necklace of rock crystal 
beads threaded on blue silk and interrupted 
with filigree balls finished off with a pendant 
of tourmaline has a sure effect. 


“A special characteristic of these semi- 
precious stones is that they lend themselves 
to a great variety of treatment in the hands 
of experts. A string of well-assorted stones 
harmonious as to cut and color but which 
does not heighten any one variety, in 
monotony, is not broken by any contrast, is 
nothing more than a row of pretty stones. 
Think of a lady with delicate skin and irre- 
proachable features but short on originality. 
Mount these stones on a silk that contrasts 
with her skin, separate the stones either by 
a knot in the silk or by little beads of crystal 
or worked s‘lver, and the necklace becomes 
a work of art. Last week we saw a chain 
of chalcedony of extraordinary charm. 
The. stones were of a more intense blue 
than usual and the mauve silk that bound 
them together was transparently visible and 
gave them reflection of a most happy effect. 
Imagine a blonde wearing this necklace on 
a robe in the afternoon and you would think 
it something bordering on the exquisite. 

“Truly, it seems an injustice to qualify 
as ‘semi-prec’ous’ stones so charming. 
Doubtless they cost less than diamonds, 
They 


rubies and emeralds of the same size. 


do not blind us with their fires, either by 
day or by lamp light. They are, on the 
other hand, more flattering to the skin and 
hair of those who wear them; besides, they 
never tire one. Their value does not reside 
in their rarity but in their beauty. Many 
among them decorate indifferently blonde 
and brunette, even the red-haired, providing 
that one takes care in selecting them for the 
colors of the garments. Often they suffice 
to make a robe interesting that otherwise 
would be quite common. The necklace of 
chalcedony, for example, is quite indicated 
for an ashen-colored blonde with blue eyes; 
and, nevertheless, it does not set badly with 
black hair and blue-gray eyes. Jade, rock 
crystal, diverse shades of tourmaline agree 
with almost all complexions, provided the 
silk, the accessories, the pendant, the beads, 
have been chosen with a view to assortment 
of a given color. 

“Red carnelian is more exigent. It must 
be avoided with red hair, saving where the 
shade of the hair is exactly similar with 
that of the stone and if the eyes are brown. 
A person with Venetian blonde hair has 
sufficient choice between rock crystal, jade, 
chalcedony and such other delicious gems.” 








Nature and Distribution of Motifs 





THE jewelry designer who will be most 

likely to make a success is the one who 
reads the most expert advice and tries to 
adapt it to his practice. Following are a 
few words from Augustus F. Rose in 
“Jewelry Making and Design.” 

“The kind of ornament in a design is 
more important than even the manner of 
execution. Some natural forms lend them- 
selves without reserve, especially those that 
have small forms and that repeat themselves 
with increasing or diminishing sizes. The 
leaf pattern with curling stems intersected 
by clusters of berries have offered many 
pleasing arrangements. 

“Straight line interpretations delineating 
shapes of finely related spaces enhanced by 
fancy wire or granulations have resulted in 
most dignified and _ pleasing patterns. 
Material that seems of little consequence like 
the tendril with its twist branching out into 
curl like lines has been used to develop the 
most charming and elaborate design. The 
spiral and the running scroll offers pos- 
sibil ties perhaps as no _ other motive. 
Whatever the motive chosen it must be in 
keeping with the character of the stone, 
and must be used so as to extoll its beauty. 
It must be so arranged as always to have 
the stone the center of interest. 

“The interests of the motive may lead 


their forces to it gradually but surely, or 
it may be so arranged as to echo the shape 
in a concentric or excentric manner. The 
motive should bear traces of unity by hav- 
ing a common element permeating the 
whole design.” 








To Protect Designs-and Other Art 


Creations 





THE author, after many years’ fight to 

obtain protection in his right to own 
exclusively, obtained enactment of copyright 
laws. But the art designer or his patron 
still has a lot of court procedure to enjoin 
“pirates” from copying the outcome of his 
brains. An article in a recent issue of Le 
Grand Négoce reporting on the last session 
of l’Association Littéraire et Artistique 
Internationale in its XXXIV. Congress at 
Paris gives a good account of the discus- 
sion and favorable decision concerning 
“lenveloppe Soleau.” 

This envelope, invention of M. Soleau, is 
a device for international registration of 
proof of originality of a new design. It 
consists of an envelope having two com- 
partments. The author of the art work de- 
posits two samples establishing his creation; 
a sample is placed in each compartment. of 
the double envelope which is sent the 
“Bureau international de I’Union pour la 
protection de la propriété industrielle,” at 
Berne, Switzerland. This International 
Bureau of the Union for the Protection. of 
Industrial Property, on receipt of the 
Soleau envelope for registration, separates 
the envelope’s two compartments (after 
perforating the entire envelope with the 
“reception number” assigned in the register), 
sends one compartment to the author and 
keeps the other. 

In a contention case the judge of the 
court sends for the sample preserved by 
the National Office and thereby obtains 
evidence of the creator and creation, The 
Congress then studied a law to simplify 
such litigation. This proposed law is the 
work of the “Association pour le Défence 
des Arts plastiques et appliqués” (Asso- 
ciation for the Defense of Plastic and Ap- 
plied Arts) in France and abroad. M. 
Louis Dangel, its president, directs all mat- 
ters of intelligence and reference in the 
matter. They have adopted the device: 
“To Copy is to Steal!” It is claimed that 
the association has already done signal 
service for creators of models. 








Louis Bergheim, an Indianapolis jeweler 
has purchased the business property on 
Ninth & Wabash Aves., Terre Haute, Ind. 
This plot of ground is reported to have cost 
the purchaser, $37,100. The jeweler, it is 
said, bought the building for investment 


purposes, 
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Why Not Scarfpins? 





By S. RosENBAUM 


PHENOMENON of the jewelry busi- 

ness in recent years has been the de- 
cline of the scarfpin. The increased vogue 
of the negligee in both male and female 
attire is, of course, largely responsible, but, 
on reflection, there does not appear any 
ood reason why the scarfpin should be 
entirely taboo, as it is at present. 

The scarfpin came in about half a cen- 
tury ago as the successor of the breast pin 
which the mid-Victorian dandy affected in 
conjunction with the check-embracing collar 
and the stock tie. It served a utilitarian as 
well as an ornamental purpose in holding 
together the folds of the “Ascot” or “De 
Joinville,” and in keeping taut the “four in 
hand” knot, which when loose observed a 
tendency to crawl up the high starched 
“choker” and lodge, like a hangman’s noose, 
under an ear. At that time the scarfpin 
attained great popularity, and where formal 
attire was indicated its use was imperative. 
't was the favorite gift of countless bride- 
zrooms to innumerable ushers. Monarchs 
bestowed it, in the form of royal insignia, 
as a mark of favor, and it became an im- 
portant feature of every gentleman’s ward- 
robe. 

With the decline of the “boiled” shirt and 
the decimation of the starched collar be- 
gan the gradual disuse of the scarfpin, 
and the translation of its ingredients into 
articles of feminine adornment. 

Now, there is considerable loss for the 
jeweler in the passing of an article of 
immense popular demand, such as_ the 
scarfpin once enjoyed. Although the for- 
malities of men’s dress has been much 
modified, jewelry is still worn, as witness 
the signet ring (now entirely ornamental), 
dress shirt sets, watch chains, sleeve links, 
etc. The scarfpin still has its place in 
ceremonious attire, and there is an im- 
mense field for its encouragement in ordi- 
nary use. 

The manufacturers of neckwear have in 
recent times shown great interest in the 
artistic designs of ancient textiles and 
other suggestive primitives, in their efforts 
to create new beauty in their ‘wares. 
Museums have been ransacked and ancient 
tomes studied by their designers with this 
end in view. Does not a luxurious fabric, 
resplendent in color and design, at once sug- 
gest the concomitant of jewelry? Weaving 
is a sister art of the jeweler’s, and there 
is no reason why the latter should not be 
called on to enhance its beauties. Rich 
folds of silk are almost articulate in their 
demand for the jewel. A handsome scarf 
without its corresponding tie-pin leaves 
something to be desired. There is some- 
thing incomplete in the attire of a man 
sporting a handsome vest chain and sleeve 
buttons, but leaving a vast blank void of 
cravat without a point of relief. 

From a purely commercial standpoint the 
scarfpin used to be a most convenient outlet 
for those precious and semi-precious stones 
not in great popular demand for other pur- 
poses, including such stones as the catseye, 
peridot, zeicon, spinel, alexandrite and the 
cabochon types in general, which were 
largely employed in scarfpins. Button 
Pearls were also extensively used. 
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There used to be a large clientele for 
these pins among men of a dilettante class, 
who were interested in gems of the more 
uncommon types. They were always on 
the lookout for the oddities of mineralogy 
and also for the cameos and intaglios of the 
ancient and modern lapidary. This con- 
stituted an enormous encouragement for 
fine gem-cutting in emulation of the 
antique, and a study of classic examples of 
the art. The vogue for “fancy” stones was 
very much larger than at present, and many 
of these found advantageous setting in the 
myriad scarfpins in use. Collectors of 
these, and men of fashion in general, used 
to possess accumulations of these, and the 
latter in particular made it a point not 
to be lacking the appropriate pin for the 
scarf chosen for the day’s wear. 

Curiously enough, in an age not nearly 
so universally given over to sport as the 
present, sporting emblems in jewelry were 
far more common—particularly in scarf- 
pins. Every sport was represented, but 
the horse was predominant, and his para- 
phernalia was reproduced in jeweled mini- 
atures innumerable. 

Nearly every horseman wore an emblem 
of his hobby and every detail of harness, 
equipage and steed were reproduced in 
faithful minuteness. No such deference is 
paid to the automobile of today, although 
there is a field there to be studied. Scarf- 
pins also reflected other sports, and many 
clever duplicates in little were turned out 
by craftsmen, who were more than cog- 
wheels in a_ standardized industry; tiny 
racquets, paddles, canoes, bats, tillers, rud- 
ders, wheels, anchors, oars, rowlocks, golf- 
sticks, balls, foils, masks and all the 
innumerable accessories of sport, repro- 
duced in gold, silver, platinum and jewels 
at every price. 

The art of crystal engraving and paint- 
ing also received the greatest impetus in 
the scarfpin. Favorite horses, racing colors, 
game cocks, hounds, flags and pennants, all 
were depicted with fascinating skill by the 
disciples: of the great Cook, foremost of 
his craft. This art is still in vogue, but 
now more largely represented in other 
forms than scarfpins. 

In cheaper, mediums of enamel, ete. 
were college and school colors shown in 
flags and pennants. Fraternities, orders, 
clubs and societies, all had their emblems 
in the form of scarfpins. The vogue of 
regimental and college colors in neckwea1 
has been a marked feature of haberdashery 
during the last few years, and the jeweler 
might find in it a hint for the renascence 
of a very profitable branch of his business, 
as he may also in the universal dominatior: 
of sports. 








Old Sheffield Pieces 





HE following extract from Virginia 
Robie’s “The Quest of the Quaint,” 
are useful to the amateur collector: 
“Cake baskets, coasters, and candlesticks 
are the Sheffield articles most frequently en- 
countered. Few of the baskets have silver 


borders; the coasters are rarely ornamented 
with silver; the candlesticks are usually so 
worn that the copper foundation is more 
prominent than the silver. All these pieces 
are desirable, but they are not early Shef- 
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field, and should not be purchased as such. 
These articles are invariably fine in design, 
and when cleaned and replated are valuable 
additions to the table or sideboard. When 
articles are to be used, they should be re- 
plated. [rom the collector’s standpoint, they 
are more interesting in the worn condition. 

“It may be said here that Sheffield plate 
of the early period seldom shows the cop- 
per. The silver was so thick that a century 
and a half of wear have made little im- 
pression upon it. The article was a thing 
of beauty when it came from the silver- 
smith’s hand, and as such it will remain. 
lew people possess these rare pieces unless 
their collecting days date back at least a 
score of years. But the later pieces, pro- 
vided they are handmade, are worthy of at- 
tention. The new trays and candlesticks 
that masquerade as old: should be avoided.” 








The Exposition’s Outcome 





Editor of THE JEWELERS’ CIRCULAR: 


With a more or less continuous study of 
Art during over half’a century, and with 
very numerous contributions to your most 
useful periodical during nearly 20 years, I do 
not remember coming across a sudden arrival 
at a new method of art expression in the 
decorative arts. 

The reigns of the Louis of France (or say 
from Francois Premier to fall of Louis 
XVI) showed, perhaps, the largest number 
of “Styles” recorded in so short a time—but 
that was from, say, 1520 to 1790. And each 
of these “styles” was born of a “transition 
period” and passed into a transition period 
before the next style came into actual being. 
And yet I read of the great possibilities that 
the present Industrial Modern Arts Exposi- 
tion, now being held in Paris, may bring a 
transformation in the industrial arts. 

History affords no precedent for such an 
occurrence. The fact that “Modernity” had 
to prevail in order that an exhibit should 
enter the Exposition’s portals, brings together 
a collection that speaks the art language of 
today—no more, no less. The massing of 
such novelties, however, permits of compar- 
ing and “swopping” notes as to “where we 
are at.” The outcome is “in the lap of the 
gods.” A transition period may be started as 
the outcome, perhaps. But transition periods 
are those which afford httle of calculable 
change, only an extension of certain motifs to 
unexplored regions, unnoticeable for the time 
being and visible to all only when maturity 
of the new style has arrived, leaving us a 
perspective of the steps which brought art 
to one more style. Who then living could 
have deciphered that, for instance, the Jean 
Bérain of the stiff classical Louis XIV was 
developing a tendency which continued to 
release the bonds of Renaissance till, by 
stages that great designer developed a free- 
dom that was noticeable under the Regent's 
lively court and came to full fruition in the 
license of the Louis XV style? 

A few original motifs and many clever 
combinations may come forth from the Paris 
vitrines to amuse for a few weeks, perhaps 
a month or so. Then decay, or an extension 
of the idea and a new style may be in course 
of development. At least that is the best 
outlook from the viewpoint of, 

Yours very truly, 
CLEMENT W. CoumBE. 
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Where Carelessness as to Credit Is More to Blame Than 
the Defects in the Bankruptcy Law* 





By Elmer J. Buckley 

















———— 
ERE is a letter from a western reader 
that may be interesting to discuss a 
little: 

We should like to have the opinion of Mr. 
Buckley, through your columns, as to the 
feasibility of getting some form of amendment to 
the National Bankrupt Law passed, so as to give 
some measure of protection to the retail interests 
of the country on their credits. a2 

The way the present law works it is a very easy 
matter for a man to get a good line of credit 
extended to him and then cover up his assets and 
“wipe the slate’ of his debts, or squander his 
assets and get cleared of his obligations through 


the bankrupt court. 
Is there any justice in a law that confiscates the 


property of one man and gives it to another? 
To get down to “brass tacks,’”’ is such a law con- 
stitutional? The bankrupt law reaches its hand 
into our safes, takes out a note and hands it over 
to the debtor and tells him he don’t need to pay 
it, Is that justice? Is it constituional? 

We would like to have Mr. Buckley’s opinion on 
these’ questions. 

| think this correspondent is blaming on 
the National Bankruptcy Act conditions 
that ought to be blamed on the loose credit 
methods of manufacturers, jobbers and re- 
tailers. Over eager for business, they 
either grant credit on insufficient ground 
or fail to keep in close touch with their 
credit risks. The National Bankruptcy Act 
is in most respects a good and very useful 
law. Its administration by rings of corrupt 
bankrupt lawyers, aided by certain com- 
plaisant judges and indifferent creditors, has 
brought it into disrepute, but the law itself 
is all right. And of course it is constitu- 
tional. 

It is true that the bankrupt law reaches 
into a creditor’s safe, takes from it the note 
of a bankrupt and says to him you need 
not pay this, but it does this only on the 
theory that he has turned everything he has 
over to the court and can do no more. Hav- 
ing done his utmost the law feels he should 
be given a chance to start clean. A bank- 
rupt owes, say, $10,000 and has $1,000 to 
pay it with. He turns the thousand over, 
and is discharged. If he had to make his 
new start under the burden of $9,000 debt, 
he would in most cases never get anywhere. 
Therefore in sheer humanity the National 
Bankruptcy Act gives every embarrassed 
business man that opportunity. 

There is also this to be said. In very 
many cases this note that the law lifts from 
the creditor’s safe ought never to have been 
there. If the creditor had properly pro- 
tected his own interests he would have first 
looked into the customer’s right to credit 
and would have found that he had no right. 
Then he would have demanded payment or 
Property security. A very large percentage 
of the claims that are made against bank- 
rupt estates are made by creditors who have 
taken a chance on somebody's credit. Sure- 
ly they have only themselves to blame when 
the gamble goes against them. 

I represent some associations composed of 
retailers in various lines and I have urged 

*Copyright, September, 1925, by Elton J. Buckley, 
643 Land Title Building, Philadelphia, Pa. 


upon them all the use of a credit blank. The 
idea is to have a prospective credit cus- 
tomer sign a complete disclosure of his 
financial standing before any retailer lends 
him merchandise. If the financial standing 
is weak, the wise dealer will not extend 
credit. If it is false the maker of it can 
be arrested on a criminal charge. 

Every association to which the matter has 
been presented is completely sold on the 
idea and has urged its members to adopt it, 
hut it is perfectly astonishing how few do 
it. The fact is they are afraid to. Com- 
petition is so keen and customers so needed, 
that they feel they can’t afford to take any 
chance of letting a new one slip. So they 
take a chance, blindly trust a total stranger 
with what often amounts to several hundred 
dollars’ worth of goods and then complain at 
the unfairness of the bankruptcy act if their 
credit customer takes refuge behind it. 

Or a customer who in the beginning was 
a perfectly good risk and for a time paid 
his bills, gets slow. The notice usually 
taken of this is confined to dunning letters 
or sending a salesman. Only when the case 
gets aggravated is any real effort made to 
investigate the customer’s financial condi- 
tion. Whose fault is it then when he goes 
into bankruptcy leaving his careless creditors 
on base? 

One other illustration. I have partici- 
pated in a number of bankruptcies recently 
in which the bankrupt, for a month or two 
before he collapsed, greatly increased his 
purchases. This is almost always signifi- 
cant, yet in none of these cases did the 
creditors pay any particular attention. 
Afterward they of course saw the signifi- 
cance of the increased purchases, but they 
would have seen it before had they been 
alert. 

No. The remedy lies not in any amend- 
ment to the National Bankruptcy Act, but 
in a tightening up of the credit system of 
the average seller of merchandise. 








JEWELRY EXPOSITION 


“One Hundred Per Cent Sold by October 20” 
Slogan Adopted for First Annual New 
England Jewelry Exposition at 
Boston, Nov. 10-14 
Boston, Mass., Sept. 29.—“One hundred 
per cent sold by Oct. 20” has been taken 
as a sales slogan for the first annual New 
England Jewelry Exposition to be held in 
Mechanics Building, Boston, from Nov. 10 
to 14, and there is every indication that it 
will be fulfilled. Not a day has elapsed 
since the first announcement was sent out 
that an inquiry or a signed application has 
not been received at the executive offices, 
329 Park Square building, Boston. In sev- 
eral cases firms anxious to exhibit have re- 
sorted to telegrams rather than wait for the 

slower mails. 
The applications show a wide diversity in 
the character of the exhibits that are ex- 
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pected which will greatly add to the interest 
of the exposition. While every jewelry 
product that is manufactured is not already 
in, the response thus far has given rise to 
the conviction that the week will show the 
greatest variety of jewelry products ever 
exhibited. 

In the meantime work is going ahead 
rapidly on the preparation of a convention 
program that will leave little to be desired 
on the part of visiting retailers and whole- 
salers. James Kingman, of Smith Patter- 
son Company, Boston, who is chairman of 
this particular committee, has met with 
splendid co-operation among his members. 
He says, “The enthusiasm with which our 
committee members have taken hold of the 
convention and entertainment program is 
extremely satisfactory. We have made a 
thorough study of the major problems that 
are now confronting the retail jewelers of 
the country. This study, together with our 
knowledge of local conditions, has given us 
a sound working knowledge to build on. 
Keeping all these facts in mind, we have 
endeavered to prepare a comprehensive con- 
vention program that will touch on every 
phase that is of vital interest to everybody 
in the jewelry and allied trades. One of the 
particular things that we are working the 
hardest to work up is a program of speakers 
who are acknowledged leaders in the trade. 
These speakers will be asked to prepare 
talks illustrating in a practical way the steps 
that must be taken to alleviate adverse con- 
ditions in the trade.” 

The convention committee is not prepared 
to release the full details of its schedule, 
preferring to wait until it is fully arranged 
and all points satisfactorily worked out. 

It is expected that good reports of the ex- 
position will be heard following the conven- 
tion of the American National Retail Jewel- 
ers Association at Richmond last week. 
Several members of committees of the New 
England Exposition were present during the 
sessions to sound out the feeling of leading 
members present. In view of the rousing 
reception that greeted the first announcement 
in all quarters nothing but the highest com- 
mendation is expected. 

Prospective exhibitors are urged to make 
an early application for space. The initial 
allotment, scheduled for the 15th, has been 
deferred to the 28th to give those who have 
not been able to take up the matter through 
proper channels an opportunity to enter their 
blanks. All blanks should be mailed to 
Chester I. Campbell, General Manager, 329 
Park Square building, Boston. 








Realizing a calculable, deterrent effect 
that newspaper publicity about its new 
$1,000,000 commercial fraud fund has had on 
commercial crime, the National Association 
of Credit Men has appointed Marshall D. 
Beuick public relations manager of its 
Credit Protection Department to expand 
the association’s publicity program. Mr. 
Beuick holds a master’s degree from the 
Pulitzer School of Journalism at Columbia 
University, and was on the staffs of the 
World, the New York Evening Post and 
was the art director of the People’s Home 
Journal here. His experience also includes 
editorships on the Gas Age Record, Popular 
Radio and the Pharmaceutical Era.. He is a 
member of the Newspaper Club. 
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Continuous Shipments 
Direct from the Mines 


Gem Sapphires 
Gem Rubies 
Gem Emeralds 
Star Sapphires 
Star Rubies 
Calibre Sapphires 
Calibre Rubies 

Calibre Emerald: 
Bracelet Ranges 
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ALBERT RAMSAY & CoO. 
2 WEST 47TH STREET 


When in London a visit to our London office and factory will be of interest to you. 





LONDON OFFICES: Telephone FACTORIES: 
4-5 Holborn Circus Bryant 5958 10 Dyers Building~ 
London, E. C. London, E. C. 

. INDIA 
Bombay Calcutta Rangoon 
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The Vogue for 


Small Watches 





Swiss Watchmakers Busy Supplying Demand of Paris Fashion Leaders 
for Tiny Timekeepers 

















ARIS revels in tiny watches today, but 
it is dubious whether she can show any- 
thing so minute as the Swiss watch just put 
on the market. In Geneva there seems to 
be nothing but tiny watches. Those seen in 
the shops are wrist watches, for the most 
gart. Anything so very small could hardly 
hang to a long neck-chain, as it would be 
too risky, for the smaller the watch the 
dearer, for some reason or other. This is 
of course explicable to a certain extent be- 
cause of the difficulty of making anything 
so minute, but on the other hand much less 
precious metal need be used, and the stones 
used in the setting are necessarily smaller 
than in a larger watch. All these factors 
should make for cheaper prices. Fashion, 
however, has very much to do with deter- 
mining prices and the mode is becoming a 
most important factor in jewelry, even more 
so perhaps in watches than in other lines, 
which are rather a necessity than an orna- 
ment, and that must therefore be kept in 
the fashion. 
x * * 


The smallest type of watch seen in Geneva 
is actually a dial. Made like a stud to be 
worn in the buttonhole of a coat, the dial 
is the top part, fairly substantial works 
heing concealed in the bottom part of the 
stud. It takes good eyes to read the time 
on the tiny white dial, so small are the fig- 
ures. Indeed, if the wearer were not ac- 
customed to the position of the characters 
he could not tell the time at all. But he 
has the satisfaction of sporting the very 
smallest possible watch. Quite a number of 
ring watches are seen, and the works of 
these are concealed partly in the thickness 
of the ring. 

* * * 


Another Geneva novelty that is catching 
on among the visitors this season is a revival 
of the old and somewhat dangerous habit of 
wearing the watch pinned to the breast. A 
truelovers knot, an ordinary bow, in silver, 
is pinned to the gown and from this hangs 
a tiny watch, the smallest that can be ob- 
tamed. This habit is bad for the watch, 
which hangs at the end of a piece of a very 
short ribbon or chain, while the temptation 
to thieves is great. In some countries magis- 
trates refused to convict snatch thieves who 
took advantage of this fashion years ago. 
The men of law said that if women would 
put temptation in the way of thieves it was 
their own lookout if anything happened. 

* * * 


The tiny watch, with its white dial and 
plain black lettering, is usually set in pale 
pink or pale blue enamel. Wrist watches, 
however tiny, are much thicker. If things 
go on in this way the space lost in circum- 
ference will be largely made up in the thick- 
ness or depth and this is perhaps the true 
explanation of the excellence of the tiny 
watch. The trade found means of conceal- 
ing rather than suppressing the works. For 
after all it is the dials that are so tiny, not 


the watches. Like icebergs, only a small 
proportion is seen above the surface. For in 
watchmaking, like everything else, things are 
not always what they seem. If the tendency 
is carried to its logical conclusion there 1s 
no doubt that there will be square watches 
before very long. Small, the works will be 
so disposed as to take up much less room, 
apparently, while really enjoying more space 
than hitherto. For it is only a matter of 
management. 
x ok 

Altogether, the progress in metallurgy and 
kindred sciences has done much to promote 
the art of clock and watchmaking. This is 
particularly true of precision. For, as a 
Swiss watchmaker said, you can depend on 
the small watch for the time; it never varies 
a minute provided it gets considerate treat- 
ment. It does not last perhaps so many 
years as the really large watch, but for a 
certain limited number of years does prac- 
tically the same service. It is dearer than 
something larger that is of equal use, nat- 
urally, as more care must be expended on 
the making; finer materials, too, must be 
employed. But it is a triumph of art to 
have produced something so minute and at 
the same time as good as the ordinary, work- 
a-day watch. 

“The demand for the tiny watch,” said the 
watchmaker, “is very large all over Europe. 
We cannot get them made fast enough. In 
spite of tariffs, exchange and all kinds of 
impediments to export trade, the demand also 
is very constant and always growing.” 








How the Youssoupoff Treasures Were 
Discovered in Moscow 





HE Russian newspapers still devote their 
attention to the discovery of Youssou- 
poff’s treasures in a secret room of his 
former palace. Posledniya Novosti (the 
Last News), an anti-Soviet daily of Russian 
emigrées in Paris, France, relates just how 
the secret room was discovered as follows: 
Years ago, when the secret vaults were 
about to be built, Prince Youssoupoff’s 
manager selected a few reliable masons from 
a distant province for this work. A 12-year- 
old boy was with the masons at that time, a 
boy with a remarkable memory, as it ap- 
pears now, for a few months ago he, now 
a mature man, came to the chief of the 
Academy of Arts, under whose supervision 
the Youssoupoff palace had been placed 
since the Revolution, and offered him to 
show the secret rooms of the house. This 
was accomplished by the man successfully, 
the secret doors being found behind some 
book cases just as the former mason’s ap- 
prentice indicated. 

The valuables discovered in one of the 
rooms were appraised by the Soviet ex- 
perts to be worth over five million gold 
rubles ($2,500,000). The guide received a 
reward of 2,500 rubles ($1,200), and a 


government job. 
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Sales Talk 





By HI. C. RowsotHam, in the Cento Salesman 


A confident manner and a pleasing per- 
sonal appearance are strong factors in suc- 
cessful salesmanship. Know that you are 
not asking a favor of your prospect, but that 
you are, rather, going to do him a favor. 
Let your evident love for your proposition 
make your prospect take a deep interest in 
you, personally. 

I always tackle, first, the hardest job I 
have on my list, feeling that if I take the 
easier jobs first, and fall down on them, I 
shall be timid in approaching the harder 
ones. But, regardless of the nature of the 
job, I always take the attitude that I am 
equal in standing and prestige with my 
prospect; that I and my proposition are as 
great as he is. 

When I have done my best, I refuse to 
worry about the prospects I fail to interest, 
as that is sure to unfit you for your ap- 
proach to the next prospect. 

It is of the utmost importance to choose 
a favorable time for presenting your propo- 
sition. It is a rule with me, never to inter- 
rupt a person while he is busy with someone 
else, for although my proposition may be 
important to me, it won’t be to him, under 
the circumstances, 

I went into a fine, large jewelry store one 
Saturday, and a lady came in to look at 
some diamond earrings. While the propri- 
etor was showing these to the lady, a young 
salesman came in. He walked up and down 
the store, as though this were the only cus- 
tomer he had in that town, and as if he 
were anxious to get to the next town. Soon, 
the man in charge had to go down the store 
to another showcase, quite a distance away. 
The young fellow followed him, and leaning 
over the case, asked him a question, pre- 
sumably about securing an order. The man 
was thus detained only a moment or so, but 
when he returned to his customer, she said, 
“T think I will let that matter go until next 
week, or some time later.” She had had just 
enough time to make up her mind nega- 
tively, due to the delay caused by the sales- 
man. Of course, the salesman was not able 
to secure an order from the jeweler. Not 
only did he lose an order; he made the 
jeweler Icse one also. 

Contracts are the only true measure of 
our value to the firm for which we work. 
It shouldn’t he, “How much can I get out 
of my firm?” It should be “How much can 
I do for my firm?” Go out with this 
thought. If your proposition is right, your 
will sell. 7 

Be on the alert for new ideas. I have 
often stepped aside and let other salesmen 
have first chance, for the opportunity of 
listening to their presentation. And I have 
picked up many valuable ideas in this way. 

Above all, we must remember that it is 
up to us to go out after busmess; -t won't 
come to us. There is a salesman in charge 
of a Jarge organization¢who has a motto in 
his office, “The beer that gets the honey, 
never sticks around the hive.” 








W. H. Dummer is the successor of Percy 
L. Hatch Co. in the jewelry and repair 
business at 126 Milwaukee St., Oconomowoc, 
Wis. 
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Latest Jewelry Styles on the Rue de la Paix 
} By L. Reid 





HE Rue de la Paix, the jewelers’ street, 

par excellence, in Paris, is getting ready 
for the rentrée, or return of the gay world. 
It will be hastened by bad weather. While 
the genuine French aristocrat either remains 
on his estate, or goes to it at this season 
for the shooting, after a season at Vichy and 
Deauville, the majority of Parisians are 
forced to come back, either on account of 
family ties or business at this time of year. 
While some have replenished their jewel 
cases at Ostend or Aix, the majority hasten 
to the jewelers for trifling repairs, re-set- 
tings, the examination of fastenings, which 
have worked loose or are inefficient, and 
this is often the case with heavy stones. 
Once at the jeweler’s, they stay to examine 
the latest novelty, and often come away 
with something new. It may only be taken 
“on approval,” but usually has left the shop 
for good. 

Paris, and more especially la Rue de la 
Paix, with its cosmopolitan reputation, must 
also provide for the tourist throughout 
Summer and Autumn. It is now rather than 
in Springtime that visitors do their shop- 
ping. They do not want the risk of carrying 
jewelry around and refrain from purchasing 
in the early Summer. Although this means 
the loss of many a sale, no jeweler dare 
recommend that tourists purchase and carry 
their stones over frontiers, with the varying 
regulations. By degrees, of course, all 
tradesmen will manage to get their point of 
view considered, and induce governments to 
relax unnecessary and arbitrary rulings at 
the frontiers, but meanwhile trade is mostly 
done in the Fall. Thus the shops have a 
double reason for decking out their show 
windows with something specially taking 
both for returning Parisians, for people 
from the States, planning to spend some 
time in Paris and then go south to the 
Riviera and for that mass of people going 
home, 





* *k * 


Strolling about Paris, it is noticeable that 
the rivieres of diamonds, seen in the shops, 
used as necklaces are getting shorter. They 
ft the throat fairly closely. There is no 
slack whatever. At a reception, one of the 
forerunners of the season, one leader of 
fashion was seen with a diamond necklace, 
almost tight fitting, while several women had 
pearl necklaces made up of small pearls, also 
tight to the neck; that is to say, falling 
tasily, on the base of the neck, resting on 
what are usually called the “salt-cellars,” 
but without a superfluous pearl or diamond. 
“Just sufficient and no more, is the mot 
ordre for this Winter, for diamond and 
pearl necklaces. 

* * * 


The fashion, not very pleasing, of mingling 
Opaque and transparent is also seen in these 
necklaces, a pearl, then a diamond, the ar- 
rangement repeated all around, pearl, dia- 
mond, the pearl usually larger and more 
Prominent than the diamond, is seen in fine 
jewelry. It somehow detracts from the 








beauty of the necklace, however, although we 
may get accustomed to it, in time. 
* *k * 


Rings are seen, set with gems, that reach 
almost round the finger. This is a novelty, 
as a rule a larger portion of the ring is in 
gold or platinum. In the same way brace- 
lets are more and more jeweled, the gems 
stretching either all around or almost all 
around, the ornament. This marks an in- 
crease in luxury and naturally in cost, as 
more gems are required than in the ring or 
bracelet with a plain back. The risk of 
damage is greater, too, to gems inside the 
hand, or on the under side of the wrist. 

The diamond, sapphire and _ occasional 
pearl combination is the most in vogue just 
now for these rings. This is another illus- 
tration of the “rage” for mingling opaque 
and brilliant. These rings are deep-set with 
gems that do not even surpass the rim of 
setting, in platinum, or in gold. This method 
of setting naturally renders the gems less 
visible and therefore less gaudy, even if 
transparent and opaque are mixed, the ring 
is still discreet. The all-round stone-set 
bracelet is turned out in the same manner, 
the stones being safe from damage, within 
the two rims of projecting—or nearly pro- 
jecting platinums. 

x * * 

Brooches, very small, intended for wear 
with light, flimsy gowns, of a late afternoon, 
at “dancings,” five o’clocks—really held at 
six or seven, for evening receptions or small 
dinners, are made in a variety of gems. 
Flower-forms, whether highly naturalistic 
or severely conventional, are first favorites 
for these tiny brooches. A design made up 
of three flowers with leaves, in rubies and 
diamonds, is very popular, while emeralds 
and diamonds, with occasional pearls to 
mark the centre of the flower, for intance, 
are seen. These brooches are invariably 
compact—not straggling—making a distinct 
form in their entirety, suggesting either a 
circle, a triangle, a heart or crescent, with- 
out its being indicated plainly, in the de- 
sign, 

x *k * 


The prettiest novelty of all seen in Paris 
just now is the lady’s necessaire or bag. 
Very tiny, these bags are made in a number 
of colors, contrasting hues being used in the 
make-up of one side of the small object. 
Sometimes the front is in enamel, in bright 
green for instance, with designs forming 
arabesques, in tiny colored precious stones, 
the design sometimes outlined with still 
tinier brilliants. The back of the bag is in 
enamel, perhaps bright red, the two portions 
heing ioined with a strip of almost invisible 
brocade. Bright scarlet and crimson are 
the favorite shades for these necessaires. 
While some are rectangular in form, others 
are oval, all in a piece almost flat, the sides 
carefully rounded off. Others again, are 
long in shape and rounded at the sides. 
When in enamel nothing but bright, “lively” 
colors are used. 
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November—The Topaz of Friendship 





From the National Jeweler’s Publicity Association 


(THE lovely yellows and browns of Au- 

tumn foliage make the topaz, known as 
the stone of friendship, glow with special 
warmth for you who were born in Novem- 
ber. As your natal stone, it is the emblem 
of friends and lovers according to the often- 
quoted lines: 

“Firm friendship is November’s, and 

she bears 

True love beneath the topaz that she - 

wears.” 

Like most precious stones, the topaz was 
by the ancients credited with healing powers. 
St. Hildegard is said to have recommended 
it as a remedy for dimness of vision. Even 
as late as the fifteenth century certain 
physicians of Rome were believed to have 
cured cases of the plague by touching the 
sore spots with a topaz that had belonged 
to two Popes. Earlier people had a super- 
stition that the figure of a falcon engraved 
upon a topaz would enable the wearer to 
enjoy the good will of royal personages. 
Not only was the topaz one of the gems of 
the high priest’s breast-plate in the Old 
Testament, but it is also mentioned in the 
New as the ninth foundation of the Heaven- 
ly City. 

Adnachiel is the guardian angel of you, 
November-born, and the amethyst, emblem 
of peace of mind, his talismanic gem. Your 
special apostle is Matthias; your Zodiacal 
sign, Sagittarius, and your birth flower, the. 
chrysanthemum. 








Methods Used in Smuggling of Gems, 
Gold, Ete., Out of Russia 





Mr. Vinogradoff, the chief of the Soviet 
custom service, in a special interview given 
to the Moscow daily Izvestia describes many 
interesting methods of smuggling used on 
the Soviet borders and counter-methods with 
which the Soviet border guards and custom 
officials fight the contrabandists. Different 
wares require different ways of smuggling. 
Gold, in coins and in bars, diamonds and 
other valuables of small dimensions are 
spirited from Russia in, to quote Mr. Vino- 
gradoff’s words, “hair artfully done; tailor’s 
mannequin’s hollow legs; inner parts of a 
carpenter’s trying plane; even in a laundry 
rolling-pin.” 

The following means of concealing ex- 
ported valuables are listed in “Smuggling 
and Fight Against It,” a book recently pub- 
lished by the Soviet government: 

“Inside of shoe soles and heels; within 
children’s quilts; inside of sausages, soap, 
hollow hoops around trunks, bandaged arms, 
crutches, corsets, and even cooked into eggs.” 

The first offenses are treated by the 
Soviets comparatively mildly (provided the 
offenders did not show themselves to be too 
cunning): confiscation of the valuables and 
fine. Professional contrabandists, in addi- 
tion to having all their baggage confiscated, 
get no less than one year of prison and 
sometimes as much as “the highest measure 
of punishment,” which is being put against a 
wall to face the firing squad. 








F. G. Taylor will open a jewelry store at 
Laurens, Ia. 
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Platinum Diamond Bracelets 


No article of jewelry adornment is more appealing to the 
average woman of refinement than an elegant Platinum Diamond 
Bracelet. 


Wheeler designs are original and beautiful—diamonds artisti- 
cally arranged with sapphires, emeralds or onyx, combining regular 
and odd shape stones. Such jewelry gives life-long delight to the 
wearer. 


As a leading jeweler in your locality you should be catering to 
this class of trade, otherwise you are losing your best opportunity 
for prestige and profit. Should your prospective customer request 
a new design exclusively her own, let us be your special order depart- 

-ment. Sketches promptly sent for your approval. One sale of a 
piece of quality jewelry like this bracelet will lead to other inquiries. 
You can depend on Wheeler Quality and Workmanship to satisfy 
the most fastidious demands. 


ESTABLISHED 1852 


The Wheeler Trade Mark is H of Quality, Service 
Your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


CHaydenW. Wheeler & Co,Inc 


OFFICE AND FACTORY 


- 58 West 40th Street » New York 


Telephone Longacre 7300 
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Collecting the $2,000,000 Fund 





Drive of The National Jewelers’ Publicity Association Starts Successfully 
in the Central States—Indiana Jewelers First to Subscribe and 
Contribute 100 Per Cent of Quota 

















With every indication that shining suc- 
cess will crown their efforts, a small army 
of workers under the auspices of the 
National Jewelers’ Publicity Association has 
begun the gigantic task of collecting 
$2,000,000 from 30,000 representatives of the 
jewelry industry throughout the United 
States. This is the sum to be invested dur- 
ing the next four years in an advertising 





DIRECTOR EASTERN 
DIVISION 


N. J. HENRICKSEN, 


and publicity campaign to stimulate the 
jewelry trade in general, 

Working out of temporary middle west 
headquarters in Indianapolis, 40 picked men 
are now covering the middle west and south 
m the first work of the big drive. They fol- 
low a barrage of mailed matter in which 
have been outlined the details of the plan, 
and its scope. 

To nine jewelers in Richmond, Indiana, 
falls the distinction of having been the first 
to subscribe 100 per cent of their quota to 
the fund to be raised this year. These nine 
comprise the entire jewelry business of the 
Indiana city, and each has expressed his 
wholehearted enthusiasm both of the plan 
itself, and the effective way in which it is 
being carried out. They are: O. E. Dickin- 
son, Sam S. Vigran, H. Clyde St. John, 
Allen Jay, Matilda Rohe, Edward E. 
Wendling, C. E. Keever, Harry Powell and 
the Jenkins Jewelry Company. 

The national committee has asked that 
those in the industry in Indiana, Illinois, 
Missouri, Iowa, Minnesota, Wisconsin, 
Texas, Oklahoma, Arkansas, Michigan and 
Ohio, be ready to subscribe their respective 
quotas within the next week or so, since 
this is the territory to be covered first by the 
collecting machinery. 

Chief headquarters of 


the collecting 


organization are in Newark, New Jersey, 
while activities in the far west will be 
directed from Los Angeles. 

Assisting Charles J. Pettinger, Campaign 
Director in charge of the undertaking, are 
E. R. Sweeney, for many years associated 
with fund raising activities, and one of the 
leading figures in the raising of the 
$1,500,000 fund with which the Society of 
American Florists has already doubled the 
general business of florists throughout the 
country, and N. J. Henricksen. Mr, Hen- 
ricksen will be remembered for his stalwart 
aid to Julius Barnes, of the Federal Food 
Administration during the great war. He, 
also, has had wide experience in work of 
this kind, and has. the added advantage of 
more than 30 years in the jewelry business. 
Mr. Sweeney is Western Divisional Director, 
and Mr. Henricksen is Eastern Divisional 
Director, in charge of the actual field work. 

Regarding the plan by which the huge 
sum is being collected, P. J. Coffey, chair- 
man of the executive committee, has this to 
say: 

“We firmly believe that we have evolved 
the most economical, practical and least 
burdensome collection plan possible. Much 
of the heavy expense involved in the collec- 
tion of such huge funds has been avoided. 
This is brought about by the plan of each 
individual paying his quota in cash for the 
first year, and signing acceptances for each 
of the remaining three years. The National 
Committee will send a statement to each sub- 
scriber one month in advance of the due date 
of each acceptance, giving him an oppor- 
tunity to pay direct before the due day of 
his acceptance. This plan has been followed 
by other trade associations, and has been suc- 
cessful in a very marked degree.” 

Mr. Coffey further laid down these two 
suggestions to the trade in general: 


(1) Help us keep down our overhead 
and collection cost. Sign the acceptance 
blanks. This will insure a higher per- 
centage of your funds going into actual 
advertising and publicity. 

(2) Give us your check for the first 
year’s subscription when making your 
pledge. Magazine advertising in many 
instances has to be paid for as far ahead 
as three months before publication date. 
We expect to start advertising Jan. 1, 
1926. Giving your check when seen not 
only makes this possible, but cuts our 
collection costs a fourth. 


There will be continuous, dominant page 
and two-page advertisements, many in 
colors, in the magazines to “sell” the Ameri- 
can people on the acceptability of jewelry, 
and that “For Gifts That Last, Consult 
Your Jeweler.” No pains nor expense will 
be spared to make each advertisement carry 
a forceful, impressive message to its every 
reader. They will be, in short, the finest 
that can be produced. 

To effectively cover the field, there must 
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be at least $500,000 a year available for- this 
work, <A «smaller figure than that -will -de- 
tract materially from the general effective- 
ness of the campaign. That is why, it is 
pointed out by the national committee, it is 
vitally important that every individual and 
firm in the industry immediately subscribe 
his small quota when approached by an 
accredited association collector. 

“The public mind is being guided and 
directed by other industries every day,” 
summed up Mr. Coffey, “but to date the 
jewelry industry has been practically dor- 
mant. It has allowed competitive industries 
by aggressive advertising methods to take 
more than a just share of the business. 
This campaign is designed and calculated 
not only to stop inroads upon the jewelry 
trade, but to actually and materially bolster 





E. R. SWEENEY, DIRECTOR WESTERN 
DIVISION : 


it to a point proportionate to the enormous 
capital there is invested in it. Continuous 
dominant, compelling advertising has done it 
for other industries. It will do it for us. 
And for highest success we must have the 
wholehearted backing of every individual in 
the industry.” 





Newark, N. J., Sept. 28.—The success ot 
the new plan of getting subscriptions for 
the $2,000,000 publicity fund in the jewelry 
trade seems to be assured if the first re- 
ceipts from the men already in the field 
are any criterion of how the present or- 
ganization is going to sign up the jewelry 
trade. Up to date nearly $10,000 was al- 
ready received from a few towns in In- 
diana and one or two in IIlinois, in the first 
week’s work. 

When it is realized that the entire amount 
received from the State last year under the 
old drive was about $3,000, the difference in 
results in the work of the new organization 
will be readily appreciated. 

A full list of the subscribers of the fund 
will appear in THE JEWELERS’ CIRCULAR in 
future issues. 








The Sallan Jewelry Co. is moving to its 
new location at 108 E. Allegon St., Lan- 


sing, Mich. 
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Office and Cutting Works 
6 West 48th Street, New York 


AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 




















Amsterdam: 32 Sarphati Straat London: 31 Holborn Viaduct Paris: 48 Rue Lafayette 








OPPENHEIMER BROS. & VEITH 


DIAMONDS— PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE PF NEW YORK 





































PEARL NECKLACES /mporters 
PEARLS------ EMERALDS 
RUBIES:-:--- SAPPHIRES 





EMERALDS 


Consider us your source of 
supply, an auxiliary of your 
establishment ... Draw upon 
it, if you will, for the rarest 
of stones... 





GOODFRIEND Bros. 


542.~FIFTH AVENUE 
NEW YORK CITY 


Since 
1891 
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The News from England 








Improved Conditions in the Jewelry Trade—Alleged Lisbon Agent of Gang 
That Committed Angola Diamond Thefts Arrested on Portuguese 
Mail Steamer—London Jewelry Fashions—Sir Thomas Culli- 
nan Takes Option on Platinum Bearing Property— 

British Industries Fair—Changes in 
Australian Tariff 














| 
Lean 


Lonpon, Sept. 19—Optimism in the 
jewelry trade is now more marked after a 
rather depressed condition that has obtained 
more or less the greater part of 1925. This 
spirit of optimism is engendered chiefly by 
an improvement in the manufacturing ends 
of the industry, most Birmingham houses 
reporting a brighter outlook in most jewelry, 
silverware and allied departments. There 
are prospects of a substantial business this 
Christmas in novelty jewelry. Although the 
season is yet early, inquiries to hand indi- 
cate seasonal activity at least up to, if not 
above, the annual standard: Two or three 
months preceding Christmas usually is a 
busy one for Birmingham manufacturers and 
jobbers, as well as the export shippers, and 
preparations for this seasonal business have 
got under way much earlier than usual this 
year. In the nickel, silver and electro-plate 
sections of the industry the manufacturers 
are getting ready for better trade. Inquiries 
are coming forward in better shape and a 
satisfactory feature is the substantial volume 
of orders for new jewelry and allied lines 
coming in from the British colonies and do- 
minions. Heavy purchases by general deal- 
ers abroad were made in foreign clocks and 
watches in anticipation of higher prices as 
a result of the reimposition of the McKenna 
duties this Summer. Reduced purchases of 
clocks and watches here for export resulted 
temporarily. This end of the industry is 
now regaining vigor doubtless owing to the 
approach of the Christmas buying season. 
Christmas buying of cutlery, chiefly for the 
table, commenced a few weeks ago, and the 
demand for the stainless variety in the col- 
onies and dominions is now much better. 
The pen and pocket knives section, how- 
ever, remains depressed as usual, the export 
trade in these lines having shrunk consider- 
ably of late. The English retailers are now 
stocking up for the season and the jobbers 
of electro-plated goods have much more 
cheery news to impart. The Sheffield cut- 
lers continue to suffer from their chief 
grievance—sales of cutlery bearing no defi- 
nite mark of origin, but mostly of German 
manufacture. 

* x * 


A Reuter wire from Lisbon received here 
this week says that Senor de Silva Telles, 
a Lisbon jeweler and the alleged Lisbon 
agent of the organized gang that pulled off 
the Angola diamond thefts recently, was ar- 
rested on the Portuguese mail steamer, Pe- 
dro Gomez, en route for the Portuguese 
African colonies. Two accomplices are re- 
ported to be with him, the trio now being 
on the way to Angola to stand their trial. 


The thefts of diamonds in Angola, it seems, 


were on an extensive scale. People in Hol- 
land are reported to be connected with the 
Organization that planned the robberies, and 


one or two further arrests, it is reported, 
have been made in Antwerp. 
* * * 


A Birmingham manufacturr of jewelry 
and eiectro-plated ware stated this week that 
great quantities of German-made goods are 
shipped to the Midlands here and then tran- 
shipped, the result being that buyers imagine 
they are getting Sheffield ware. This is 
causing harm to the English industry. The 
volume of orders for silver and electro-plate 
for Christmas, he says, is below the stand- 
ard so far, silver, plated and unplated spoons 
and forks for the English market being par- 
ticularly affected. Expensive articles of hol- 
low-ware for the London trade are not 
wanted, apparently. In other departments 
business prospects are brighter. 

* * * 

The new copper color in combination with 
jeweled decorations is now making its ap- 
pearance here in dress and footwear. Some 
of the new lamé and brocade evening shoes 
are of a copper tint, buckles of various 
colors and jeweled heels being part of the 
general construction. Printed velvet, to look 
like stake and lizard skins, also is being 
used for shoes. 

* *k * 

The Weekly Dispatch says that tiny pipes, 
colored to match dainty frocks and orna- 
mented with enamel and diamanté, are tak- 
ing the place of the feminine cigarette in 
Paris. Jewelers are selling quite a lot of 
these little pipes. 

xk *k * 

Paris is enjoying a vogue in mother-o’- 
pearl just now, it seems. Returning visitors 
tell of a mother-o’-pearl fashion that has 
extended to all possible accessories of the 
toilet and street—buttons, bag trappings, 
buckles, hat ornaments, umbrella handles, 
walking-stick handles, boudoir outfits and 
the like. 

*x* * * 

Talking of umbrella handles, the newest 
“rain sticks” here have a very realistically 
produced handle in the form of a kangaroo, 
with a baby kangaroo poking its head out 
of the mother’s pouch. These are in natural 
colors and are rather effective. 

* * * 

Despite the fact that Princess Mary 
(Viscount Lascelles’ wife) refuses to have 
her fine head of hair shingled, her milliner 
has succeeded in fitting her with the tight 
banana-colored cloché now fashionable here. 
The princess wears it with a turned-up brim, 
thus giving the opportunity of fitting a very 
fine diamond brooch onto it. Possibly a 
new vogue in diamond brooches will be 
started as a consequence. The jewelers at 


least hope so. 
* * * 


A cable from Rhodesia this week states 
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that Sir thomas Cuilinan, millionaire. and 
part-owner of the famous Premier diamond 
mine, has taken an option on some Rhodesian 
property which is stated to contain great 
quantities of platinum-bearing norite. It is 
said he ran across the property by chance 
while out riding. It was from Sir Thomas, 
of course, that the famous Cullinan dia- 
mond got its name. He is now South 
Africa’s leading mining magnate. The great 
diamond called after him was presented to 
the late King Edward of England by the 
Transvaal government. 
« #98 


A record for silver during 1925 was estab- 
lished a few days ago here when the spot 
price reached 33 7/16d. and the forward 
price 333gd. per ounce. This is the first 
time since last July that spot silver has been 
quoted a premium over forward. The rise 
was believed to be due to the continued de- 
mand for silver in China and the Indian 
bazaars. Although there was a temporary 
setback in price, values are again creeping 
up to around 65 cents. 

*x* * * 


Lady Duff-Gordon, an authority on fem- 
inine dress and jewelry fashions this side, 
has been rendering the jewelers no little 
assistance by giving her opinion of the styles 
for the coming Winter and the type of 
jewelry that will be worn with the new 
dresses.. Regarding the evening dress, she 
says whatever changes may or may not oc- 
cur in feminine dress this coming Winter 
the sleeveless, gown is sure to remain in 
favor, and that the present vogue in certain 


‘jewels, particularly diamond bracelets, must 


of necessity continue. Many jewelers are 
planning accordingly and are using Lady 
Duff-Gordon’s prophesies in their advertis- 
ing copy, stressing their bracelets and Win- 
ter jewelry generally. 

* * * 


The British Industries Fair, at which the 
London and provincial manufacturing jewel- 
ers are usually exhibiting .in force, is to be 
held in London next Spring. This year it 
was held “up north,” and members of the 
jewelry industry intimated to THe JEweL- 
ERS’ CIRCULAR correspondent at Wembley 
recently that the fair was not such a suc- 
cess there as it was when held at White 
City, Shepherds Bush, London, the previous 
year. The action of the Treasury here in 
making a grant of $100,000 from public 
funds should help materially in inspiring 
new effort and promoting a thoroughly rep- 
resentative display (including jewelry, sil- 
verware and allied products) at the 1926 
London show. 

x * * 

The changes in the Australian tariff rec- 
ommended to Parliament by the Common- 
wealth government will, when passed, have 
some considerable effect on exporting coun- 
tries shipping various goods, including 
watches, clocks and optical articles. A 
rather remarkable change in the tariff af- 
fecting watches, clocks and field-glasses has 
just been announced by the High Commis- 
sioner here for Australia. The duties on 
these articles prior to this month were: 25 
per cent. if British and 45 per cent. if for- 
eign. They are now to be free if of British 
origin, but pay a duty of 20 per cent. if 
foreign. Although the relief given to for- 
























68 THE JEWELERS’ CIRCULAR September 30, 1925 




















Established 1860 


EICHBERG & CO. 


| 
Cutters and Importers of 


DIAMONDS 














CUTTING WORKS: OFFICE: 
| 155-157 Summit Street 511 Fifth Avenue 

















| NEWARK, N. J. NEW YORK | 





| 




















Him. S. Hedges & Cn. 


IMPORTERS OF 


DIAMONDS 


edie een 


FRANK JEANNE, President 20 West 47th Street 


c. L. BLEECKER, Vice-President 
OANIEL PRICE, Secretary NEW YORK ESTABLISHED 1878 





WM. C. GRUNER, Treasurer INCORPORATED 1911 


























J. MEHRLUST 


6&8 W.482% ST. NEw YORK 


DIAMOND JEWELRY 
DIAMONDS anv PRECIOUS STONES 
































September 30, 1925 


eign exporters of the goods mentioned is by 
no means inconsiderable, the new ruling (not 
yet made absolute) gives to the British ship- 
ner of clocks, watches and field-glasses a 
yery substantial preference. A direct con- 
trast with the generosity of the Common- 
wealth in this matter of peeference for 
British goods is the new tariff put forward 
by the South African government. Under 
the old tariff South Africa gave Britain a 
preferential rebate of around three per cent. 
on most goods. Now, only 22 out of 372 
different articles are to get preference at 
the minimum rates. On cutlery the old duty 
was 20 per cent. for all countries, with a 
three per cent. rebate for British ° cutlery 
shippers. This is now changed to a mini- 
mum of 15 per cent.; maximum, 20 per cent. 
The British preference on glassware is 
abolished and Germany will have a greater 
advantage in table glassware shipped into 
South Africa. Britain has been doing 
around $350,000 worth of glassware business 
in South Africa annually out of a total of 
$1,250,000 worth. The South African gov- 
ernment’s answer to the protests of fed- 
erated business interests and manufacturing 
associations in Britain on this virtual abol- 
ishment of the small preference on British- 
made goods was to the effect that British 
manufacturers and shippers have so firmly 
established themselves in the South African 
market that the abolition of the preference 
duties on their goods will not hurt them. 








A Word of Praise 


Cincinnatt, O., Sept. 21, 1925. 
Editor, THE JEWELERS’ CIRCULAR: 

Permit us to thank you very kindly for 
the splendid write-up you gave the Cincin- 
nati Fall Fashion Pageant. We assure you 
that the story is appreciated, and we hope 
that through this means, the various jewelry 
organizations throughout the country will 
see to it that jewelry is given its proper 
place in the future style shows. 

Yours very truly, 
Tue Ricuter & PHILLIPS Co. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Sept. 26, 1925 


The U. S. Assay office reports: 
Gold bars exchanged for gold coin... .$1,403,877.39 


Gold bars paid depositors........... 65,881.34 
TINE! Hee wae ese see aes $1,469,75°.73 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Daie Exchanges 
EE Se eee ee ee $645,314.07 
IE gre hc Sivic tars daicn sea eles 169,687.67 
EROS! ohh i bie a aicatia Shae 127,759.46 
RCA <a ccces eine Re ee We rae 175,036.58 
BEES Fic ioe ta catenin onan 163,950.06 
SEL ET Oe IL mane 122,129.55 

BOAT) Shin gh erp et tee Mees $1,403,877.39 








J .Clare Crawford says that conditions are 
such in Pittsburgh at the present time, owing 
to improved business, that he does not be- 
lieve it wise to have a jewelers’ beefsteak 
dinner at this time, in spite of the fact that 
the Pirates have won the National League 
pennant. He beleves that perhaps it. will be 


More suitable to have the event at a later 
time. 
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Canadian Imports of Clocks, Watches, Jewelry and Gems 





Toronto, Can., Sept. 24——The monthly report of the Trade of Canada for July gives 
the value of imports for home consumption in the jewelry and allied trade as follows: 


PRD aioe koopa sib ale Ce ada exe eceNn ale United Kingdom. 
United States... 
France 
Germany 
Italy paler 
Netherlands .... 
Switzerland .... 
Other countries. 


United Kingdom. 
United States.. 
France 
Germany 
Switzerland .... 
Other countries. 


Watches 


ee eeeeee 


FOU a cecas 

Watch cases and parts thereof, finished or United Kingdom 
SE See rr ee United States... 
ee 

Switzerland .... 


Other countries. 


| ee 


Watch actions and movements and _ parts United Kingdom. 
thereof, finished or unfinished, including United States... 


winding bars and sleeves.......-++eeeee8 France 
Switzerland .... 


Other countries. 


TOME kk kes 


»United Kingdom. 


JEWEIEY; NS OL Pics ccc decccscewcesecces ‘ni 
United States... 


Czecho-Slovakia. . 


France 
Germany 
Japan 
Other countries. 


eee eeee 


Sterling or other silverware, n. 0. p....--. »United Kingdom. 


United States... 
Netherlands . 
Other countries. 


bf) Re 


Manufactures of gold and silver, n. o. p...United Kingdom. 
United States... 
Other countries. 


| 


Precious stones and imitations thereof, not United Kingdom. 


mounted or set, and pearls and imitations United States... 
thereof, pierced, split, strung or not, but Czecho-Slovakia. 
mit O6F OF GOBER. <6. 56s 6 ce ene . France 
Germany 
Japan 
Switzerland .... 
Other countries. 


{i eee 


DiaMOnds. UHGEE. oo 6.ccc ss casecccceeve tees «United Kingdom. 


United States... 
Belgium 
France 

Netherlands .... 
Other countries. 


Tel, co cicicees 


Electroplated ware and gilt ware, n. o. p..United Kingdom. 
United States... 


France 
Other countries. 


oe eereee 


Total.iisos 

































































Month of July Four Months Ending July 
—— “A 7» 

1924 1925 1923 1924 1925 
Dollars Dollars Dollars Dollars Dollars 
2,059 3,141 11,579 4,881 10,385 
19,415 16,228 105,086 981,401 68,408 
576 2,179 1,265 4,674 7,615 
9,906 8,522 68,534 69,004 35,334 
91 849 11,481 4,518 3,237 
ee ee 1,998 eee: 

321 1,310 111 1,689 2,509 
Fee 165 5,898 273 
33,464 32,229 200,219 172,307 127,761 
266 497 1,744 1,792 2,355 
1,141 378 «©6.2,555 5,093 =‘ 1,763 
a 304 =. 2,476 478 
2,164 305 17,870 10,633 2,258 
21,922 9,914 30,717 58,417 39,118 
Os cetines 1,256 S00" Sucsas 
26,775 11,094 54,446 78,561 45,972 
60 28 698 514 494 
7,930 10,172 45,782 35,172 30,551 
reenter ee ames eee 
5,799 4,840 20,215 20,142 20,962 
pee: -? cee 147 524 
13,789 15,134 66,695 56,003 52,531 
397 440 1,140 1,306 1,736 
21,350 29,789 97,878 101,885 88,752 
92 ~—- 8,533 421 691 8,838 
81,321 43,867 236,746 215,671 163,581 
a aeies 196 1,880 ...... 3,425 
103,160 82,825 338,065 319,553 266,332 
19,943 10,019 55,311 70,556 43,038 
64,105 47,070 237,072 217,912 191,798 
23,555 5,262 26,827 67,209 27,684 
7,839 12,654 20,430 37,478 31,735 
13,832 9,244 12,028 30,142 32,077 
1,349 473 4,884 2,663 2,107 
2,676 550 9,942 8,740 - 3,924 
133,299 85,272 366,494 434,700 332,363 
10,555 13,817 66,340 45,127 64,564 
5,065 3,705 17,739 24,305 18,183 
te” ere CS aan fo. eee) 
1,222 971 460 2,270 1,972 
17,940 18,493 86,994 73,286 84,719 
2,145 2,934 12,220 4,399 8,886 
9,633 7,758 22,112 34,162 31,466 
641 350 2,094 1,671 1,927 
12,419 11,048 36,426 40,232 42,279 
2,156 19,451 8,769 49,352 64,256 
6,050 5,098 21,008 27,238 20,217 
256 206 770 636 745 
9,328 2,903 40,120 38,833 24,097 
2,657 399 3,878 7,286 5,211 
7,995 6,493 28,021 24,210 20,547 
1,396 410 1,507 2,404 1,685 
ree 1,065 9,307 1,427 
30,665 34,960 105,138 159,266 138,185 
44,311 129,344 215,100 242,403. 324,833 
Pe: 882 4,041 3,386 7,839 
71,215 111,708 207,801 134,294 195,029 
ale 939 4,671 20,405 36,499 
30,544 122,467 257,696 222,789 189,884 
OOP -.écice . cae 13,414 6,090 
152,670 365,340 689,309 636,691 760,174 
46,690 45,141 141,072 140,132 193,429 
12,282 9,619 44,189 64,614 37,168 
2,020 907 939 6,757 7,997 
1,157 1,007 2,693 2,021 3,288 
62,149 56,974 188,893 213,021 241,882 
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Jewelry and Silversmithing Department 
Enters Upon New School Year With 
Part Time Classes for Jewelry 

Apprentices 


ProvibeNCcE, R. I., Sept. 26—The Jewelry 
and Silversmithing Department of the Rhode 
sland School of Design is entering upon the 
most important period in its existence in con- 
section with the new school year which be- 
gan last Monday when students in the day 
classes commenced their term work. Satur- 
day classes began their courses today and the 
evening courses start next Monday. 

Registrations are not yet completed, but 
from all indications the new school year will 
be fully up to the average of previous years 
as regards attendance. Last year, in the 
regular day classes the student membership 
was 294, and in all classes it totaled 1,594. 

While all the regular courses that have 
heen so beneficial to the jewelry industry in 
the past few years are to be continued the 
coming school year, a feature that will en- 
hance the importance and benefits of the 
Jewelry and Silversmithing Department will 
be the part time for jewelry apprentices, 
which is receiving the endorsement and co- 
operation of the manufacturing jewelry con- 
cerns of this city and vicinity. 

The apprentices will work alternating 
weeks in the school and in the shop, thus 
enabling them to have the advantage of prac- 
tical and theoretical work at the same time; 
of earning their way while studying, and of 
supplementing the intensive work of the in- 
dustry with the training of the school. 

For the past two or three years the of- 
fcials of the School of Design, especially 
those directly connected with the Jewelry 
and Silversmithing Department, have recog- 
nized that the curriculum of the department, 
while beneficial in a general way to the 
jewelers, was not affording the practical re- 
sults that it was believed the department was 
capable of, and should be, giving. Confer- 
ences with manufacturers, plant superintend- 
ents and factory foremen have been held 
with more or less improvement, but there 
still seemed to be lacking the full measure 
of benefit that was desired. 

From the earliest days of the School of 
Design the New England Manufacturing 
Jewelers’ and Silversmiths’ Association has 
been actively interested in the success of the 
institution, and has always given such sup- 
port and assistance as it could. At the 
establishing of the special Jewelry and Sil- 
versmithing Department the Association be- 
came an active agent in interesting the manu- 
facturers in the work of the department and 
in the securing of students. When the new 
jewelry building was added to the school 
group, the manufacturing jewelers of Provi- 
dence and the Attleboros contributed the ma- 
chinery, tools and equipment for the depart- 
ment. 

But during the past Winter the jewelers 
recognized that something more was neces- 
sary than was being accomplished, and Presi- 
dent Ralph K. Stone and Manager Wood- 
ward Booth, of the New England Associa- 
tion, held several conferences with Augustus 
S. Rose, director of the Jewelry and Sil- 
versmithing Department; L. Earle Rowe, 
director of the School of Design,-and Mrs. 
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Eliza Radeke, president of the School, to-— 


gether with several manufacturing jewelers, 
as a result of which the part time apprentice- 
ship class was adopted. By this plan the 
jewelers furnish the boys for the classes; 
the School of Design furnishes the facilities 
and the State Board of Education, with the 
assistance of the Federal Vocational Fund, 
finances the movement. 

This is a liberal arrangement on the part 
of the manufacturing firms who are sending 
their apprentices, as well as on the part of 
the school, and great hopes are entertained 
for its value to the industry. 

Discussing the new feature with Tue 
JeweE ers’ CIRCULAR representative, Manager 
Booth expressed the belief that the part time 
apprentice class will go a long way toward 
solving one of the greatest problems that the 
industry is laboring under—the lack of 
skilled workmen. “It is the most ambitious, 
and at the same time the most practical 
course of education that has ever been at- 
tempted by any source for the benefit of the 
jewelry industry. If conducted to its fullest 
possibilities there is no reasonable doubt but 
what trained artisans will again dominate 
the industry. The thorough training which 
it is planned for these apprentices to receive 
in their three years’ course will be the first 
constructive work that has been done in 
many years for the restitution of the high 
standard which the jewelry industry once 
enjoyed. 

“The manufacturing jewelers of Provi- 
dence and the Attleboros, through the me- 
dium of this apprenticeship course, have the 
opportunity of bringing the standard to a 
higher plane and of having trained men. in 
their factories—something that has been 
lacking, or going backwards, for a long time, 
and has been steadily growing worse in re- 
cent seasons. If this downward tendency is 
not speedily checked, the time is not far dis- 
tant when the jewelry industry will be en- 
tirely without trained employes. 

“The great importance of the present part 
time course now being inaugurated by the 
School of Design lies in the fact that it 
deals with tool making and designing courses 
and these are the very fundamentals upon 
which the industry depends for its greatest 
success and which, I firmly believed, this 
plan will materially improve in the future.” 

The new course will start with at least 20 
apprentices from the factories of B. A. Bal- 
lou & Co., Inc., J. J. White Mfg. Co., Parks 
sros. & Rogers, Inc., R. L. Griffith & Sons 
Co., Chapin-Hollister & Stone Co., Ostby & 
Barton Co., Waite-Thresher Co., Silverman 
Bros., Potter & Buffinton Co. and Ernest H. 
Lohrmann Co. Other firms are considering 
the course, and there are prospects that addi- 
tions will be made to the class at an early 
date. 

The plan of the part time apprentice class 
contemplates a three years’ course operated 
on an alternating plan of having boys from 
the manufacturing jewelry plants work one 
week as students in the school and one week 
in the shop. The time devoted to the course 
at school is to be six hours each day for 
five days each week, making a total of 30 
hours continuous study during each week at 
the school, although the boy will be given 
his entire week for school work during 


which he will not be expected to do any 
shop work. The alternate week he will be 


ai 


given his entire time to the practical work 
in the shop. 

The course is to include instruction in the 
following subjects: Drawing and Design; 
Modeling, and Toolmaking, divided as fol- 
lows: 

First year—Division of time per week: 
Drawing, eight hours; modeling, four hours; 
elementary toolmaking, 18 hours. 

Second year—Division of time: Designing, 
four hours; modeling, four hours; advanced 
toolmaking, 22 hours. 

Third year—Division of time: Designing, 
four hours; modeling, four hours; hub and 
die cutting, 22 hours. 

The course in detail will include the fol- 
lowing: 

Drawing and Designing—Drawing from 
ornament; perspective sketching; geometric 
construction; elementary mechanical draw- 
ing; elements of design; rendering and 
original design. 

Modeling—Modeling from cast on large 
scale; modeling from ornament in detail; 
modeling from photograph of plate ; modeling 
from original design; preparation of model 
for casting; making of mould; casting in 
plaster and finishing cast. 

Toolmaking—Study of metals and their 
use; preparation of metals for tool use; lay- 
ing out work; operation and care of machin- 
ery; mechanical layouts; transferring de- 
signs; filing; elementary cutter making; 
elementary hub and die cutting; use of elec- 
tric and gas furnaces in heat treatment of 
tool ‘steel; case hardening; hardening in 
water, in solution and in oil; advanced tool 
making ; advanced hub and die cutting; force 
making; stamping and press work; produc: 
tion methods. 








Fountaine & Co., Inc., New York Dealers 
in Artificial Pearls, File Petition in _ 
Bankruptcy 


A voluntary petition in bankruptcy was 
filed in the United States District Court, 
New York, on Monday, Sept. 21, by Foun- 
taine & Co., Inc., dealers in artificial pearls, 
570 Fifth Ave. The liabilities are listed 
at $53,419 and represent taxes due States, 
counties, districts and municipalities, $100; 
secured cla‘ms, $807, and unsecured claims, 
$52,512. The assets amount to $13,367 and 
include stock in trade, $10,183; household 
goods, etc., as well as prints, books and 
pictures, $1,800, debts due on open accounts, 
$1,267 and deposits of money in the banks 
and elsewhere $106. 

Judge Winslow, in an order signed on 
Tuesday, Sept. 22, appointed C. Parker 
Lattin as receiver under a bond of $2,000. 

The unsecured creditors include: Edward 
W. Bemis and Mary A. Sargent, $45,192; 
Miss Leota B. Blackman, $2,750; Excelsior 
Estates, Inc., $1,800; Framerican Industrial 
Development Corp., $270, and Touche, Niven 
& Co., $2;500. 








The new front in the A. O. Elliott jewelry 
store on Main St., Savanna, IIl., has been 
completed and makes the building one of the 
most attractive in the business district. 
Vermont blue and verde antique marble are 
used for the display window base and gen- 
uine mahogany is used in the window finish. 
The entrance is of tile. 
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NEW CREATIONS 


Cuff Link Stones 
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H. NORDLINGER’S SONS, Inc. 


Importers of Pearls, Precious and Imitation Stones 


Oberstein A/N Germany 70 W. 40th St. Providence, R. I. 
Paris, France New York Gablonz A/N Czecho-Slovakia 
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Artificial Pearl Necklaces 


A Superior Reproduction 


of the Genuine 
Direct from France 


Made and Sold in Europe for 15 years | 
Worthy of a Place Among Gems 
| 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
| IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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September 30, 1925 
' LATEST CUSTOMS RULINGS 


Correct Tariff Classifications of Beads, 
Beaded Bags, and Other Jewelry Arti- 
des Fixed in Decisions Just Handed 

Down by the Board of Appraisers 





BEADS 


Pulver & Kirschner win before the Board 
of United States General Appraisers in a 
decision reducing the rate of duty on certain 
heads temporarily strung. These beads were 
returned as beaded articles, with duty at the 
rate of 60 per cent. ad valorem, under Par. 
1403, Tariff Act of 1922. The importers 
claimed duty at but 35 per cent. ad valorem 
under the said Par. 1403, which claim is 
granted by Judge Sullivan. 

Another ruling having to do with the cor- 
rect tariff classification of certain beads im- 
ported under the Tariff Act of 1913 by 
Veit, Son & Co., has just been handed down. 
In this case the beads in. question were 
assessed with duty at the rate of 40 per 
cent. ad valorem under Par. 25, Tariff Act 
of 1922. The Customs Board holds that 
duty should have been levied as beads at but 
35 per cent. al valorem under Par. 333, 1913 
Act. 

BEADED BAGS 

A protest filed by Gimbel Bros., New 
York, against the collector’s assessment of 
duty on certain beaded bags, is sustained in 
an opinion by Judge Sullivan. The mer- 
chandise in question, consisting of handbags, 
composed of silk and other materials and 
beads, the beads forming the component ma- 
terial of chief value, was returned for duty 
at the rate of 80 per cent. ad valorem under 
Par. 1428, Act of 1922. The protestants 
contended for duty as articles in chief value 
of beads at but 60 per cent. ad valorem 
under Par. 1403, same act, which contention 
is upheld by the Customs Board. 


BEAD NECKLACES 

Relief is denied to James A. Hearn & 
Son, Inc. and A. Mirsky in a ruling just 
handed down by the Board of Appraisers. 
The merchandise, the subject of this issue, 
consisted of necklaces or other articles not 
ornamented with beads, spangles or bugles, 
nor embroidered, tamboured, appliqued, or 
scalloped, composed wholly or in chief 
value of beads or spangles other than imita- 
tion pearl beads and beads in imitation of 
precious or semi-precious stones. Duty was 
levied thereon, on entry through the cus- 
toms, at the rate of 60 per cent. ad valorem 
under Par. 1403, 1922 Tariff Act. Certain 
imitation pearl beads, also assessed at 60 per 
cent. under Par. 1403, were involved in the 
same issue. The importers claimed the mer- 
thandise to be dutiable at but 45 per cent. 
ad valorem under the same paragraph, which 
daim is overruled by Judge Sullivan, who 
concludes his opinion as follows: 

“There is nothing in these reports, nor in 
the records, to indicate that the collector 
was in error as to his actions on this mer- 
chandise; on the contrary, the reports con- 
fm us in our opinion that his action was 
correct as to each protest.” 


SHOE BUCKLES 

Frederick Loeser & Co.,.of Brooklyn, win 
before the Customs Board in a ruling re- 
Wrsing the collector’s assessment of duty on 
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of base metal, The buckles in question were 
assessed with duty by the collector at the 
rate of 80 per cent. ad valorem under Par. 
1428, Law of 1922. Judge Sullivan holds 
these articles to be more properly dutiable, 
as claimed in the importer’s protest, at 15 
cents per hundred and 20 per cent. ad va- 
lorem under Par. 346, Act of 1922. 


POCKET FLASKS 


The Board of General Appraisers, in sus- 
taining a protest of Bromberg & Co., Balti- 
more, holds that certain metal pocket flasks 
were incorrectly returned for duty under the 
jewelry paragraph, 1428, at 80 per cent. ad 
valorem. The importers claimed the articles 
to be dutiable as manufactures of metal un- 
der Par. 399 of the Act of 1922. In fixing 
duty at the rate of 60 per cent. ad valorem 
under Par. 399, Judge Sullivan writes, in 
part: 

“We are without samples of the merchan- 
dise, and are not informed as to the nature 
of the metal of which these flasks are com- 
posed, excepting the statement on the in- 
voice, ‘10 lbs. flasks composed of Britannia 
metal.’ There is nothing to inform us 
whether this metal was or was not ‘plated 
with gold, silver or platinum. In fact, we 
are without proof other than the unsupport- 
ed statement on the invoice that the metal of 
which these flasks was composed is Britan- 
nia metal. It may have been silver for all 
we know to the contrary. * * * 

“Tt is plain from those decisions (Ab- 
stracts 49572, 44800, 39745), coupled with 
the statement of the Assistant Collector of 
Customs, who evidently had the merchandise 
before him, that the Collector was in error 
in classifying these flasks under Par. 1428. 
They should have been classified under Par 
399 at either 40 or 60 per cent. ad valorem. 
3eing without proof as to the nature of the 
metal of which this merchandise was com- 
posed, we hold it dutiable at the higher of 
the two rates, viz., 60 per cent. ad valorem 
under Par. 399,” 


REFUND ON BEADED BAGS 


A ruling just handed down by Judge Mc- 
Clelland grants a petition filed under the 
provisions of Section 489 of the Tariff Act 
of 1922, and Board Rule XXXVI, for the 
remission of additional duties assessed and 
collected on an importation of beaded bags 
made in the name of A. J. Herschmann, 
New York. Judge McClelland writes as 
follows in upholding the importer’s claim: 

“It appears from the testimony of the im- 
porter that the merchandise involved, con- 
sisting of beaded bags, although shipped 
upon the order of the petitioner, was never- 
theless sent on consignment. The bags are 
not paid for until they are sold, and then 
remittance is made by this importer of the 
full sale price, less his commission, regard- 
less of whether the amount so remitted is 
more or less than the invoice or entered 
price. 

“The petitioner has had several previous 
consignments of such bags from the same 
consigners and in each instance the merchan- 
dise was passed by the appraiser as entered. 

“There is nothing in the record to indicate 
that entry was made at a less value than 
that fotind upon firial appraisement with in- 
tent to defraud the Government, and the 
petition for remission of the additional duties 
is therefore -granted.” 
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"EXPORTS. OF WATCHES 


Shipments of American Timepieces to 
Foreign Countries During Month 
of July 
Wasaurncron, D. C., Sept. 25.—During the 
month of July were shipped to foreign coun- . 
tries, American watches valued at $148,043, 
and parts of watches valued at $44,828, ac- 
cording to figures that have just been re- 
leased from the Bureau of Foreign and Do- 
mestic Commerce. Of these watches about 
half the number and about one-third the 
value went to England, while our next larg- 
esst customer was Australia with shipments 
of over $26,000. Strange to say, Switzerland 
also received during that month American 
watches worth over $6,810 and American 
watch parts worth over $18,413. In. fact, 
she was our largest customer for watch parts 
in that time. 
The full list of countries to which watches 
were shipped and the value of the shipments 
are given as. follows: 





Complete Parts of 
watches watches’ 
Countries Number Value Value 
ES kdsvaneve 2 $100 “? 
PE o ikies ccewus acl ..-» $4,320 
Germany ......... 16 421 1,130 
BOA occasions sec 2 65 eee 
Netherlands .....0¢.. «ss ne 40 
Norway. oi 0.2 72 61 Frye fi 
Switzerland ....... 2,724 6,810 18,413 
United Kingdom... 63,961 54,851 2,642 
I ost nci'n’ 11,289 9,176 14,206 
British Honduras.. .... a bit 40 
Costa RIGA... s css: 554 563 par 
Guatemala ........ 50 166 
Fiendtiras. 2.66000 216 432 
Nicaragua ........ 284 484 
eo 334 417 crea 
WD eve cxsties 604 3,077 1,820 
Newfoundland and 
Labrador ii ci «2 840 812 
JAMIE. dui a tens 27 45 
Other Brit. West 
ee 2 10 saci 
CURE aarcovenstoues 226 298 70 
Domin. Republic... 35 541 
Dutch West Indies. 157 169 sie 
Pr aE 196 234 ows 
Virgin Islands of 
(12S seen aera 1 30 
Argentina ........ 566 723 
Colombia ......... 576 519 
British Guiana..... 36 36 
MR 5 ota i ees eas 814 897 
i ee 350 298 mine 
Venezuela ........ 144 184 14 
British India...... 65 248 den 
MN iia aexpciaes 13 60 238 
Honkkong ........ 90 580 ey 
PE gc abck aaisenn's 1,462 9,736 71 
Philippine Islands.. 788 13,112 1,568 
Russia in Asia..... 9 103 satel 
Arstralta oc sc.8-s. 23,783 26,675 170 
British Oceania.... 36 54 sone 
New Zealand ..... 6,551 8,968 86 
British W. Africa.. 78 87 i 
British S. Africa.. 2,128 7,001 
Wot sok aude 119,081 $148,043 $44,828 








A jewelry and optical goods store will 
be opened by Harry Friedberg at — 
Grand Ave., Kansas. City;.Mo; -~ 


a 














THE JEWELERS’ 





CIRCULAR September 30, 1925 








: Arnie of GENUINE RUBIES Srafavoasa me | > 
| Calibre Fancy Mapes nse SIOnkS inineliies 


G 7 Uy Yy Pry tj 











THE MELEE HOUSE 


one stone or a thousand 


MELEE 


in any size.or quality 


JAMES J. LOEB & BRO. 


22 W. 48th St. New York 
































Established 1898 


LOUIS FELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 


DIAMONDS :: PEARL NECKLACES 


2 WEST 46TH STREET - NEW YORK 
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Cleveland 24-Karat Club Banquet and Smoker 








New Officers Chosen and Addresses Enjoyed at First Meeting of the Fall 
Season—Gathering Well Attended and Much Enthusiasm Shown 














CLEVELAND, O., Sept. 26.—The 24-Karat 
Club of Cleveland and Cuyahoga County 
held its first meeting of the season at the 
Hotel Statler on Friday evening. It took 
the form of a banquet and smoker and new 
oficers for the ensuing year were nominated, 
elected and installed in office. There was a 
large attendance and the meeting was nota- 
ble for its enthusiasm. 

The following are the list of new officers: 
R. A. Hayes, of the Webb C. Ball Co, 
president; W. G. Van Horn, of the Cowell 
& Hubbard Co., vice-president; A. E. Dihm, 
secretary ; F. G. Story, of the Webb C. Ball 
Co, treasurer. Directors—Harry A. Ber- 
non, chairman; E. Quinlan, C. Rock, Ralph 
Harburger, A. Block, Ben Glasser, F. X. 
Russert, Leo Markowitz, H. W. Burdick, 
Sam Ewee, George Nelson, W. L. Shaf- 
fer and George L. Harding. 

Due to the unavoidable absence of Presi- 
dent Wagner, who was called out of town, 
Vice-president Russert presided. The ban- 
quet took place at 7 P. M. 

Acting President Russert called the meet- 
ing to order and appointed Harry Bernon as 
chairman of the evening. In a short but 
humorous speech Mr. Bernon said that he 
could not understand why the job had been 
given him, as he was the chairman of the 
entertainment committee, and then went on 
to tell of the arduous duties connected with 
the job. He then appointed the following 
nominating committee: Frank Russert, H. 
W. Burdick, Willis Shaffer and George Nel- 
son, 


While the committee was in session, Mr. 
Bernon introduced Jack Moore, secretary of 
the Ohio Retail Jewelers’ Association. Mr. 
Moore said that he had prepared no speech 
and that he had been on the sick list all day. 
However, there were several things that he 
would like to call the members’ attention to. 
He then went on to say that with President 
Chamberlain, of the association, he had been 
going over the State for the purpose of in- 
creasing the membership in the organization 
and stirring up interest in it in general. He 
pointed out that if the organization was to 
he successful it must first of all be soundly 
financed. However, the present dues were 
inadequate, and from the $7.50 to $10 re- 
ceived from members, $5 went to the A. N. 
R. J. A. He said that they had called on 
several of the large Cleveland jewelers and 
presented the matter to them, and they had 
voluntarily increased their contributions to 
$100, which was very gratifying, and that 
they expected to see the rest of the trade in 
the near future. He told of visiting Youngs- 
town and other cities and of the success they 
had met with there. He then went on to say 
that the jewelers’ association should be on 
the same basis as that of the associations in 
other lines, such as the hardware, clothing, 
shoes, etc., and that he hoped to see it so 
within the next year. ; 

Mr. Moore paid a glowing tribute to 
President Chamberlain and called attention 
to the fact that he was defraying his own 





expenses in making the canvass of Ohio 
jewelers for support of the State organiza- 
tion. He urged all jewelers to get behind 
the movement and give the officers their 
united support. 

The next speaker was Judge Maurice 
Sernon. He gave an eloquent talk on the 
“Duties of Citizenship.” The judge said 
that it was Gospel truth that any irdustry 
that did not have a cohesive organization 
would get the short end when it came to 
matters of legislation affecting them, and 
urged. the club to take to heart what Mr. 
Moore had just told them. He then went on 
to mention the great amount of crime that 
the jewelry industry has to contend with, 
and said that the United States was the most 
lawless nation on earth. He said that the 
Association for Criminal Justice had com- 
pletely broken down, and expressed the opin- 
ion that it was due to the indifference of 
the public in general. 


Many people thought that the influx of 
foreign immigration was the cause of so 
much crime, he said, but statistics show that 
this is not so. New York has more murders 
in a year than France and England com- 
bined. Thirty people have been killed in 
Chicago in one week, which was more than 
all the murders committed in England in a 
vear. 

This proved that the foreigner, on the 
whole, was a law-abiding citizen, he said. 
He then went on to say that in certain parts 
of the south, where the purest-blooded 
Americans are supposed to reside, that fam- 
ily feuds are commonplace and that revenue 
officers are shot down in cold blood. 

“If I were to call on each of you gentle- 
men to-night,” said the judge, “and ask you 
what you were doing as an individual to pre- 
vent crime, and prevent yourselves from rob- 
bery, you would say that you carried insur- 
ance, had push-buttons to summon police, 
employed the Pinkerton’s and so on. That 
is not sufficient. The average man, if he 
sees a prowler around another man’s house 
does not report it. He does not give the 
police and prosecutors’ office the support he 
should, because he dreads getting publicity 
from it. He believes in attending his own 
affairs and letting his fellows do likewise.” 

The judge said he had held public office 
for 17 years and that it was not a pleasant 
job. He cited a case that occurred a short 
time ago where a judge sentenced a man to 
the electric chair for murder, and as a re- 
sult received about 60 letters from people 
condemning him for his action and saying he 
was not fit to live with decent people. 

“The criminal of today is being coddled,” 
the judge declared. “When a man commits 
a holdup or other serious crime, such as 
murder, he is declared to be subnormal, and 
statistics show that if he be sentenced to life 
imprisonment that he serves seven years and 
seven months on an average of his sentence.” 

He cited the remark of a notorious crook 
who declared that jail was not a bad place 
at all as they had band concerts, radio and 
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other entertainment and, when a-trusty, is 
allowed to go out on errands, etc. He cited 
the case of the Ohio governor who went on 
a fishing trip to Canada and took two mur- 
derers with him for servants. 

He said that the average crook was a 
crook because it was easy, and because there 
were many ways of escape even if he was 
captured. He said that he hoped to see the 
Association for Criminal Justice take on new 
life and function as it should. 

Mr. Chamberlain, president of the Ohio 
Retail Jewelers’ Association, was the néxt 
speaker. He endorsed Mr. Moore’s remarks 
and congratulated the club on its fine show- 
ing. He expressed the hope that they would 
not become discouraged or as _ individual 
jewelers become indifferent to the tasks be- 
fore them. 

As for his job, he said that the State or- 
ganization was in bad shape, both financially 
and morally, and he intended devoting all 
his energies to building it up. He spoke of 
the failure of the national organization .to 
raise the $2,000,000 advertising fund and said 
that it was a disgrace to the trade. He 
hoped that the next attempt would be suc- 
cessful and warned the trade that if they did 
not co-operate the time was not far distant 
when the big jewelry store would cease to 
exist and become a part of a department 
store. 

Mr. Motz, Wadsworth, O., gave a short 
talk and urged co-operation, as did several 
others. Mr. Moore brought up the matter 
of where the next convention should be held, 
which aroused considerable discussion. He 
said 1,000 questionnaires would be distrib- 
uted by means of the Buckeye Travelers’ 
Club to the trade relative to the matter and 
the kind of program desired. 

Upon motion of Leo Markowitz, it was 
moved and seconded that the Ohio Retail 
Jewelers’ Association be invited to hold its 
next convention in Cleveland. 

The club also voted to change its meeting 
nights to Friday evenings so that the whole- 
salers would be able to be present. 

The newly elected president, R. T. Hayes, 
is a “live wire” and is a past president of 
the Exchange Club, a very progressive civic 
organization, and at present is a member of 
the executive board. The members feel that 
they have a nucleus for a strong organiza- 
tion and have expressed determination to 
make it so. 








Improvements and additions being made to 
the rear of the room in the Socks building 
at 15 Memorial Square, Chambersburg, Pa., 
occupied by Ludwig’s jewelry store, will 
make this room 100 feet long and the en- 
largement and addition of other departments 
will make the store one of the largest in that 
section of the country. Among the additions 
to the store will be a complete Oriental de- 
partment including samples of wares from 
China, Japan, India, Persia and other Orien- 
tal countries, an engraved stationery depart- 
ment and an antique department specializing 
only in silver, pewter, bronze, copper, brass, 
china and glass. The jewelry department 
will occupy its present position in the front 
of the store, although a new arrangement 
of flcor wall cases will be made. The Lud- 
wig store was established in 1877 by George 
W. Ludwig in a room near that now occupied 
by Dr. H. M. Miley on N. Main St. 
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BUFFALO JEWELERS MEET 


Resolutions Adopted at A.N.R.J.A. Conven- 
tion Endorsed at Well Attended 
Gathering 


BurraLo, N. Y., Sept. 25.—Resolutions 
adopted at the Richmond convention of the 
American National Retail Jewelers’ Associa- 
tion received the hearty endorsement of the 
Buffalo Retail Jewelers’ Association at the 
regular gathering of the latter organization 
at the Hotel Lafayette last night, one of the 
largest in several years. 

In expressing his gratification over the 
large attendance, President Edward Leinin- 
ger voiced the hope that future meetings 
would be equally as well patronized, since it 
was only by getting together that the retail 
jewelers could advance their interests. 

Mr. Leininger summarized the discussions 
at both State and national conventions, to 
which he was a delegate, emphasizing the 
progress made by both of these organiza- 
tions in elevating the jewelry trade to its 
deserved plane. His remarks were supple- 
mented by Charles T. Evans, treasurer of 
the national association, who stressed par- 
ticularly the strides made through co-opera- 
tion with the Silverware Manufacturers’ As- 
sociation. He emphasized particularly the 
agreement reached with sterling manufac- 
turers whereby retailers would have the as- 
surance that style changes would be less 
frequent and that the manufacturers had 
promised to produce only one new pattern 
each, every two years. 

Resolutions of sympathy in the death of 
Frederick P. D. Jennings, former State 
president, and John Werner, member of the 
local association, were passed and the sec- 
retary instructed to write letters of con- 
dolence to the jewelers’ widows and families. 

A plea for fairness in appraising diamonds 
purchased elsewhere was made by Fred J. 
Dorn, who declared that certain jewelers 
were prone to leave the impression that a 
customer had been treated unfairly where 
most often he had been given value for his 
money. It was the consensus of opinion that, 
where possible, jewelers should decline to 
appraise diamonds brought to them by pa- 
trons, 


WINDOW SMASHER CAUGHT 


Negro Who Used Bare Hands to Break 
Glass in Chattanooga Jewelry Store 
Caught Within Three Minutes 
CHATTANOOGA, Tenn., July 25.—Less than 
three minutes after he had smashed a win- 
dow in the establishment of the Elesay 
Jewelry Co., 721 Market St., and fled with 
jewelry valued at $1,600, Fred Motley alias 
“Martin,” a negro, was in the custody of 
R. O. Cagle, Tennessee District Telegraph 
Co. operative, and was shortly afterwards 
turned over to the police. The robbery 

occurred at 1 o’clock Friday morning. 

Martin smashed the heavy plate glass with 
his bare hands and stuffing as much of the 
loot as possible under his shirt fled down the 
almost deserted street. The burglar alarm 
system maintained by the concern gave 
instant knowledge of the crime and Motley 
Was caught but two blocks from the store. 
A trail of blood from his wounded hand in- 
dicated to his pursuers the direction he had 
taken, 
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Thirty rings, five watches, six wrist 
watches and several other pieces of jewelry 
representing the entire loot was recovered. 
Many of the pieces were set with diamonds. 

Motley’s record revealed that he has 
served two terms in penitentiary for offenses 
similar to the Elesay robbery. In police 
court he was bound over the criminal court 
on a charge of housebreaking and larceny. 
The Elesay Jewelry Co., located in the heart 
of the business section, was fully covered by 
both plate glass and burglary insurance. All 
the missing goods was accounted for. 








BURGLARS ROB JEWELER 


Crooks Enter Philadelphia Merchant’s Bed 
Room, Steal His Money, Secure Keys 
and Loot His Shop 


PHILADELPHIA, Pa., Sept. 28.—One of the 
most peculiar and daring jewelry robberies 
in the criminal history of this city was the 
work of burglars who entered the bedroom 
of Louis Mande, a retail jeweler at 1326 
Columbia Ave., one night last week and, 
while he slumbered, rifled his trousers, tak- 
ing $40 in bills and his keys. 

With the latter they went to the store on 
the first floor of the building and opening 
the door connecting the shop with the 
Mande home on the second floor, took their 
time about robbing the store. They stripped 
the showcases and escaped with loot valued 
at about $1,000. The police found evidence 
the thieves had attempted to open the safe, 
but the combination was too much for them, 
and they apparently had no explosives or 
burglars’ tools with the exception of a small 
“jimmy” with which they had pried open a 
window on the second floor, reaching it with 
a ladder. 

Neither Mr. or Mrs. Mande was awak- 
ened by the robbers, and neither was one 
of their children, who slept on the second 
floor with his parents. The jeweler’s 
mother-in-law and four other of the Mande 
children were asleep on the third floor and 
did not awaken. 

The police believe the looting of the shop 
was an after-thought of the burglars when 
they had obtained the jeweler’s keys. They 
ransacked the store and turned everything 
topsy-turvy that they could not take with 
them. Fortunately, Mr. Mande had locked 
his most valuable goods in the safe, which 
resisted the amateurish efforts of the thieves 
to open it. Had the police been vigilant 
there is reason to believe the robbers might 
have been caught. Fred Trautwein, who 
has a tailor shop at 1330 Columbia Ave., 
was awakened by a noise in the alley in rear 
of his and Mande’s store and looking out 
saw two men cowering against a fence as 
if they had just escaped from somewhere. 
He fired his revolver in the air and blew a 
police whistle, but neither the whistle or the 
shots were heard by the policeman on the 
beat. An hour or two afterward an officer, 
trying the rear doors, discovered that of 
Mande’s open and notified the jeweler, who 
then discovered his loss. 











Carl A. Myers, 33 W. 4th St., Dayton, O., 
is having a new front put in his store, which 
will be changed from a single to a double 


entrance. 
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Exports of Domestic Jewelry During Month 
of July 


WasuinoTon,,. D. C., Sept. 24.—The ex- 
ports of domestic jewelry to the various 
countries of the world are given in the sta- 
tistics for July, just released by the Depart- 
ment of the Foreign and Domestic Com- 
merce, and indicate that during that month 
were sent abroad American jewelry to the 
amount of $67,521. Canada, as usual our 
largest customer, took shipments of $26,869, 
but large shipments were also made to Mex- 
ico, Cuba, Brazil, Chile, Colombia and the 
West Indies on this side of the water, and 
to China, the Philippine Islands and Aus- 
tralia on the other side of the world. Even 
those to British India were listed up in the 
four figures. 

A full list of countries and the amounts 
sent to each are given in the table as fol- 
lows: 


Countries Value 
A EP Ee ee | $75 
POI iidinindvcancugicintenaee 500 
ey are ee err 100 
ECT ee Pre Pre 230 
MEE 9'vd backnendteeckenseuteuceeel 200 
I bin widiaid kn teseadeekaee 36 
EP Ce re 826 
CRI ons hneseess sie deieee eae 26,869 
COSTE Seca sicescciacuckocesan 366 
II Foo 6.0 bo adearaeeune 532 
TROBQUIE 6 iscn cS Zone lence 389 
Ee ere 423 
ly fee Perens one ey 11 
PME 5 cine orcs 5 Sodas ee 212 
NOMEN Fisch w trvas ka Seth ageckee nace eae 5,031 
BOGUAGO oo dc.ccvrvdmednd Saad deaee 26 
PONDS i x cncinig Siebinss dienenete 107 
Other British West Indies........... 44 
CR a a dentechieintiehe cimewsbene 5,040 
Dutch: West. Indies... 2:05 .0sccees 2 2G: 86 
MONE Kk thds bkeske aaa 1,979 
Virgin Islands of United States..... 1,549 
RTI oooh civccindetle 891 
SONIC ai nici. c eb cwre'setignn somes eee 91 
ee ee PT es Ty 3,790 
CR exa Biw as core gatas scl ee placer are eee 2,377 
a ‘cone eengeele 2,850 
PCS 6 oS aisles once, iucsnamraee ; 767 
Dette Gata < cosini Sch ccaveneees 25 
PE is is. 5 cc.ceons anenoweeen 53 
BY per cis sinnana ak Annee eae 357 
CN oso nvewdia'dwenndaseewado 695 
WI site eee staw inner eennaenees 874 
BG rpim ie Rites oa ose o'esGidin cwatesoreees 1,891 
CN ino San kines tnawkse nena 230 
Strasts Settlements )-.. 50% ci s00c0cisner 167 
CRN i xt dewils wecnsecacenakas eee 2,025 
Other Dutch East Indies............ 162 
SIN, a knives denecokeeoiepiel 257 
NS ood cntsicr Gok 4 radians enna 168 
Poieeies Talends: ...... 2.2 csvcsisens 2,547 
WO oS Meee lees well whe ss tereloh ble aa een 576 
fe, | PE Re el 1,645 
PEN oo kde cvcaxdsacenesnanen 379 
Brite WOR ATi ea eis oie dic cinivicicrce nar 36 
Rete S, As oon vies ccisammenlt 37 

TOE & icciassiasccadeemee $67,521 








D. W. Holiday has opened a jewelry and 
optical store at 821 Madison Ave., Coving- 
ton, Ky., where he occupies a space 12 by 
40 feet. New and up-to-date fixtures have 
been installed. The firm will be known as 
Holiday’s: Jewelry Shop. 
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PRECIOUS and 
SEMI-PRECIOUS 
STONES 
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AMERICAN GEM & 
PEARL COMPANY 
6 West 48th Street 
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E From Mines 
MERALDS to. Market 

RUBIES 

SAPPHIRES 

AQUAMARINES SAPPHIRES 

CHINESE JADE , 

LUE CORUNDUM, ranging 
and other 


in color from the lightest 
blue to deep blackish blue, ‘is 
the same Stone as the Ruby, 
the only difference being in the 
color. The choicest color is the 
soft velvety blue, approaching 
the corn-flower in shade and 
exhibiting that color vividly by 
artificial as well as by natural 
light. Mineralogically all Sap- 
phires are practically alike, but 
different localities produce dis- 
tinctive colored stones which 
are known as Cashmere, Burma 
Ceylon, Montana and Austral- 
ian Sapphires. (No. 2 nf a Series 
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EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
SYNTHETIC AND IMITATION STONES 





Opals and Tourmalines 


for 


October 


ALL SIZES and SHAPES 
71-73 NASSAU STREET, NEW YORK, N. Y. 
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catering to the 


Barnett Berger 
President 





“Jewelers Block”. 


ee 
Policies 
We have specialized since 1907 in 


the Jewelry Trade. 





Consult us before renewing your 
present insurance. 


Pendleton & Berger 


Incorporated 





Insurance Brokers and Adjusters 


15 William Street, New York City 
Telephone Broad 3027 





Members, National Jewelers Board of Trade 


insurance needs of 


Josiah Berger 
ecretary 




















THE WASHBURN 


SECURITY 
Automatic Holder 


for all sizes of scarf- 
pin wire. Guaranteed. 





EAR WIRES 


for unpierced ears, 


FOZ 


Closed. 


MAGIC NUT 


for ear studs, scarf-pins, 
etc. 


BH- + 


SAFETY CATCH 


for Brooches, etc. 
Can be applied to any 
work where pin tongues 


are used. 


“= Closed, 





es Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 








Indestructible Pearls 


Highest Quality. Lowest —_" 
Made in Brooklyn. 


Aurora Pear! Co, roskiyn, N.Y. 


158 Harman St. 











Attention — Manufacturers 


ONYX RING STONES 


Furnished for Any Sis 
Diamond 


EARRING STONES 


ONYX and AMBER 


THE DOUBRAVA CO. 
=| 61 Beekman St. New York 





CRUCIBLES z=" 


J.& H.BERGE i2~ vou cir 











Perfect Fitting 


———= ODD SHAPE 
WATCH GLASSES | 


Dust Proof 


114 Fulton St., New York 


UGER & FANDE 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 
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Lonpon, Sept. 19.—Business in this mar- 
ket at the present time is reported as being 
steady and showing improvement. Buyers 
4s a rule are maintaining a careful attitude 
in view of the present high prices for all 
grades of diamonds. This condition has re- 
suited in manufacturing jewelers, not only 
in this city but in the provinces as well, 
buying only for immediate needs and keeping 
a lookout for opportunities to pick up bar- 
gains which occasionally they find by pur- 
chasing mounted articles, the stones being 
taken out and reset in more modern styles. 
The question is often raised here as to 
whether the high price of diamonds which 
prevails at the present time is not acting 
as a detriment to the number of sales which 
are being made in England. In England, 
the general public do not wear as many dia- 
monds or other precious stones as is the 
condition in America. It is only the upper 
classes among English people who are in a 
position to invest money in pearls and dia- 
monds. This is clearly shown from the fact 
that the East End of London, the district 
inhabited by a foreign population, shows 
a better diamond and precious stone business 
than does the west end where there is not 
the foreign element. There were many 
buyers hére for the “sights” of Bullfontein 
and South West African diamonds which 
were shown at the beginning of the month. 
As prices for polished diamonds in the in- 
dustrial centers are high, those who come 
here with the intention of acquiring rough 
material find that it is not as easy to make 
purchases as was the condition some time 
ago. The high prices demanded for the 
rough goods particularly the Bullfontein 
shipments resulted in slower sales. Other 
goods are meeting with a better market. 





AMSTERDAM, Sept. 8.—Business in this 
market has improved during the past month 
caused partly by the fact that a considerable 
number of American buyers chiefly from 
New York firms, have been here and have 
helped to stimulate sales. The demand at 
the present is chiefly for medium qualities in 
mélée and sizes ranging from four to six 
or eight per carat and from half carat stones 
up to eight grainers in the white lightly 
spotted stones, good color and skillful work- 
manship being required. The firmness of 
the market for polished stones is being 
strongly maintained by manufacturers here 
who feel positive of the present strength of 
the diamond market and of conditions which 
govern the rough diamond market. In the 
Past the cost of manufacturing polished 
stones has been so high that there has been 
very little profit made but conditions in this 
market have been improving in the past few 
weeks, better offers having been made by 
foreign customers. It must also be borne in 
mind that stocks of certain grades of goods 
are getting low in view of the fact that there 

$ been very little rough imported of late. 
This condition is particularly true of gems 
coming from the South West African mines. 


These stones have not been shown by the 
London Syndicate since last year. This has 
undoubtedly had a tendency to increase the 
price as the supply has been diminished. 
So far as the sale of this class of gems is 
concerned, it can be stated that the fancy 
shaped stones are in demand and _ that 
emerald cut diamonds in large sizes are de- 
manding high prices. “Roses” in medium 
quality are still in demand although the 
demand for this kind of cutting has declined 
somewhat of late. It is reported in this 
market that the tendency is at present to 
buy “roses” of medium quality for use in 
watch bracelets. 





Paris, Sept. 17.—There has been a slight 
improvement in business in this market dur- 
ing the past month, as compared with con- 
ditions during the previous 30 days. Buyers 
who are here have been in the Amsterdam 
and Antwerp markets and have taken the 
opportunity to visit the different dealers in 
this center. Some light brown diamonds 
and some meélée in the smaller sizes in 
medium qualities are meeting with a steady 
market. There has also been a demand for 
medium quality “roses” ranging in assort- 
ments of from 50 to 100 to the carat in 
cheaper grades. Pearl dealers are all com- 
plaining about the lack of trade in that 
branch of the industry and also for the poor 
offers which they have received from such 
buyers as have been interested. Fine 
emeralds are still in demand and high prices 
are being paid for good stones. As a whole, 
dealers in this market are looking forward 
to a good Autumn trade, as reports from the 
Colonial markets and from America indicate 
that a good harvest period will mean that 
business will be stimulated as the Fall 
advances. 








OFFICERS INDICTED 





Federal Grand Jury at Denver Charges 
Former President and Secretary of 
Lewis Jewelers Supply Co., With. 
Violating Bankruptcy Law 


Denver, Colo., Sept. 24.—The same United 
States grand jury which recently indicted 
Cyril B. Weinberg on a charge of concealing 
his assets while a bankrupt returned a true 
bill against Paul Huber, prominent jeweler 
of Casper, Wyo., and erstwhile president of 
the defunct Lewis Jewelers’ Supply Co. of 
Denver, and Mrs. Bertha Lewis Wicks, for- 
mer secretary of the concern. The true bill 
alleged concealment of assets of the concern 
from the trustees of the estate after the firm 
filed an involuntary petition in bankruptcy in 
July, 1923. 

Huber’s indictment, which was secret, be- 
came public when he made applicaton through 
his attorneys for a reduction of his bond from 
$7,500 to $5,000 before Federal Judge J. 
Foster Symes on Sept. 20, and this action 
brought to light that Mrs. Wicks had been 
named as a co-defendant. 


+ 
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When the application was granted Huber 
appeared before United States Commissioner 
Robert E. Foot and posted surety of $5,000 
guaranteeing his appearance in Denver for 
trial, probably in November. Mrs. Wicks, 
who is out of Denver, has not been served 
with a bench warrant which is in the hands 
of W. A. Dollison, United States Marshal. 
It is believed she will be given an opportunity 
to give bond without the humility of arrest. 

It is alleged in the true bill against the 
pair that they committed four overt acts 
against the government; and that they “con- 
spired, combined, confederated and agreed to- 
gether to commit an offense against the 
United States Government, namely, the con- 
cealment of assets of the defunct concern 
from the trustees designated to act in such 
capacity by the bankruptcy court. 

In the first oveft act alleged, the govern- 
ment sets out that Huber and Mrs. Wicks 
on Sept. 10, 1922, and at divers times to July 
16, 1923, removed a large number of pack- 
ages of silverware, clocks, rings, watches, 
brooches, gold watches and chains from the 
establishment of the Lewis Jewelers’ Supply 
Co. without giving the concern anything of 
value therefor. 

The grand jurors, according to the indict- 
ment, were unable to give any specific de- 
scription of the articles alleged to have been 
thus removed, but fixed a valuation on them 
of $10,000. 

Allegations in the second overt act charged 
are that Huber and Mrs. Wicks caused to be 
removed from the Lewis firm’s store jewelry 
to the value of $20,000, again neglecting to 
give the firm anything of value therefor. 
This removal is alleged to have taken place 
between the dates of Sept. 10, 1922, and 
July 16, 1923. 

The allegations of the third overt act are 
that the defendants “knowingly, wilfully, cor- 
ruptly and fraudulently” caused the articles 
named in the first and second overt acts to be 
omitted from the schedule of properties and 
assets filed in the bankruptcy court. 

In the fourth overt act it is alleged the de- 
fendants refused to account for the properties 
described in the first and second overt acts 
and declined also to disclose the whereabouts 
of the valuables. 

In addition, the grand jurors in the true 
bill charged that Huber and Mrs. Wicks con- 
cealed from the trustees certain books, rec- 
ords and ledgers of the defunct concern 
which would have been helpful in tracing and 
accounting for the properties belonging to 
the estate. 

Up until its failure the Lewis Jewelers’ 
Supply Co. was one of the largest and most 
prosperous of Denver wholesale jewelry 
houses. 

Unlike the indictment of Weinberg, the 
naming of Huber and Mrs. Wicks in the 
grand jury true bills was a surprise to local 
jewelers. 








The new store of B. H. Levy Bro. & Co., 
Broughton and Abercorn Sts., Savannah, 
Ga., was opened for a reception one night a 
short time ago. No sales were made -but 
the public was shown through the building 
and given an opportunity to inspect the 
goods in the various departments. Music 
was furnished by Jacobson’s Orchestra. 
The store was decorated with palms and 
ferns. 
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What better sign of assent from Fashion than that pre- 
dominating choice among smart hostesses and society brides for 
the Mary II and William and Mary patterns? 


Made to meet the demands of the most exclusive trade, they 
are strikingly advertised in those magazines that cover your 
bon ton population. 


The season’s early sales of these Treasure patterns are 
decidedly flattering, and point the advisability of substantial 
stocks for the Fall season. 


ROGERS, LUNT & BOWLEN Co. 
2... . Silversmiths ~, Creators of Distinctive Tableware 
BE GREENFIELD'\, MASSACHUSETTS 
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Bandits Hold Up Salesmen in New Orleans Hotel 





New York Diamond Man Robbed of Gems Valued at $36,000 and $50 in Cash— 
Police at. Work to Pick Up Clews 

















New Or.LEANS, La., Sept. 24.—Two ban- 
dits dressed in overalls and who wore what 
appeared to be veils similar to those used by 
women, held up and robbed Otto Hinrichs 
and Victor H. Gilbert, two jewelry and dia- 
mond salesmen, in their room in the Hotel 
Roosevelt at noon yesterday. Both men 
were bound and gagged and Mr. Hinrichs 
was relieved of loose diamonds worth $36,- 
(00. Fortunately for the other salesman, 
he had left his stock of jewelry in the safe 
at Miller’s Jewelry Store on Canal St. Mr. 
Hinrichs represents the firm of Louis Pres- 
sel & Ledeberg, 35 Maiden Lane, New York, 
while Mr. Gilbert travels in the interest of 
the Times Watch Co., 87 Nassau St., and 
Levine & Fruchtbaum, jewelers, 100 W. 21st 
St. also of New York. 

Mr. Hinrichs and Mr. Gilbert, it is under- 
stood, are old friends and often meet while 
on the road. On Wednesday noon they met 
at the Miller jewelry store on Canal St. 
and after transacting their business, Mr. 
Hinrichs put his diamonds in a special vest 
which he wears, while Mr. Gilbert placed his 
stock of platinum jewelry in the safe. Both 
men returned to their room at the Hotel 
Roosevelt, but as they entered they noticed 
their door standing open. As they walked 
inside the room, two men dressed in over- 
alls and wearing what appeared to be veils 
concealing their features, stepped from the 
bathroom and pointed revolvers at the sales- 
men. At the same time they were ordered 
to keep quiet. 

One of the bandits immediately closed the 
door and locked it from the inside. The 
traveling men were then ordered to open 
their trunks and when the bandits found no 
jewelry in either of them, they searched Mr. 
Hinrichs. He was relieved of his wallet of 
diamonds and $50 in cash, while $75 was 
taken from Mr. Gilbert. For some un- 
known reason one of the bandits flung the 
$75 on the floor, telling the salesmen that 
they probably had need for the money. Ac- 
cording to reports, however, the robbers kept 
the $50 taken from Mr. Hinrichs. 

After getting this loot, the bandits or- 
dered their victims to lie face downward 
on the floor. Each of the thieves produced 
a handkerchief which they stuffed into the 
salesmen’s mouths and secured these gags 
with two hotel towels which were tied tightly 
about their heads. By using several more 
towels and heavy rope which they brought 
with them, the thugs tied both men to the 
foot of the bed. They then walked over to 
the door and with their backs turned to 
their victims, removed their veils and then 
stepped out of the room. As they did, they 
locked the door from the outside. 

Mr. Hinrichs was the first to free him- 
self as he managed to loosen his bonds suf- 
ficiently to remove the gag from his mouth. 
When no one appeared in answer to his 
cries for help, he remembered a pair of 
Manicure scissors which were on the table in 
histoom. He was barely able to reach up and 
get them, but when he got them finally suc- 


ceeded in cutting Mr. Gilbert’s bonds, who 
in turn freed Mr. Hinrichs. The clerk at 
the hotel was called and the local police de- 
partment was notified. Detective Chief Ed- 
ward Smith, Detective Captain Ryer and 
Captain Jackson with a large squad of de- 
tectives were soon on the scene. 

The fact that the thieves wore overalls 
led the police to believe that this form of 
dress was uséd to facilitate their entrance 
into the room, as a large force of workmen 
are engaged in completing the addition to 
the Roosevelt Hotel. It is also the belief 
that the bandits followed Mr. Hinrichs from 
New York. The local police and a number 
of Pinkerton detectives are endeavoring ‘to 
get some clew as to the identity of the men 
and are broadcasting what description they 
have to other cities, asking the police to be 
on the lookout for this pair and also to 
watch for any of the loot which may be 
offered for sale or put in pawn. 

Denver, Colo., Sept. 24—Robbers who 
took $36,000 in loose diamonds from Otto 
Hinrichs, of Denver, a salesman for a large 
New York city jewelry firm, and Victor H. 
Gilbert, in their room in the Roosevelt Ho- 
tel, New Orleans, La., Wednesday, will be 
captured. That was the message Hinrichs 
gave his wife, Mrs. Lillian Hinrichs, 665 
Milwaukee St., Denver, when he talked with 
her over the long-distance telephone from 
New Orleans a few hours after the robbery. 

Confident that they will be taken and the 
diamonds recovered, Hinrichs informed his 
wife he would remain in New Orleans over 
Sunday instead of departing for Houston, 
Tex., on another leg of his road trip. 

In explaining the robbery to his wife, 
Hinrichs said he and Gilbert had gone to 
their washroom to prepare for lunch, when 
the bandits jumped on them, threw towels 
about their heads and trussed them to the 
hotel bed. Thirty-six packages-of diamonds, 
the largest one karat, were taken by the 
thieves. 

Hinrichs, who formerly resided in Kansas 
City, Mo., left Denver on his first road trip 
for the firm he was representing on Aug. 18. 
He was expected to return here in two 
weeks. He has never before been robbed in 
more than 20 years of traveling for jewelry 
firms, relatives here said. Relatives here 
received their first news of the robbery from 
Henry Hausmann, head of Hausmann 
Inc. New Orleans. Mrs. Hinrichs is 
residing here with her parents, Mr. and Mrs. 
E. R. Muller. 





Word reached New York several days 
ago that Otto Hinrichs, traveling representa- 
tive for the firm of Louis Pressel & Lede- 
berg, 35 Maiden Lane, and also for 
a local watch concern, was_ relieved 
of diamonds worth $36,000 belonging 
to the former firm. At the office of the 
Louis Pressel & Ledeberg concern it was 
said that the stolen diamonds were covered 
by insurance. 
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Mr. Hinrichs, who has an excellent repu- 
tation and who is well known in the trade, 
has traveled for concerns in the industry for 
a number of years. He left New York on 
Sept. 19, carrying with him a wallet of loose 
diamonds which he concealed in a specially 
made vest. He arrived in New Orleans on 
Sept. 21 and was there two days when the 
hold-up took place. 

The first information received by the 


* Louis Pressel & Ledeberg concern that their 


salesman had been robbed was sent by Henry 
Hausmann of Hausmann, Inc., well known 
jewelers of New Orleans. In a telegraph 
message Mr. Hausmann said: “Otto Hin- 
richs held up and robbed of all his diamonds 
in his room in Roosevelt Hotel at 12 o’clock 
today. Hinrichs bound and gagged but not 
hurt. He will advise you of all details.” 
This telegram was dated Sept. 23, the day 
on which the hold-up took place, and was 
received by the firm in New York about 
6 o’clock that evening. Mr. Ledeberg spoke 
to his representative over the long distance 
telephone but was unable to understand 
him because of a storm which interfered 
with the clear operation of the line. 








JEWELS DISAPPEAR 


Los Angeles Jeweler Reports Gems Missing 
From a Tray 


Los ANGELES, Cal., Sept. 23.—Diamonds 
and precious stones valued at more than 
$20,000 were stolen from a tray at the 
jewelry store of Brock & Co., 515 W. 7th 
St., a report at Central police station re- 
vealed a few days ago. 

The jewels, which included sapphires and 
rubies in costly settings, were found to be 
missing when the tray which contained them 
was opened. The report of the supposed 
robbery was made to police several days ago 
by George..C. Brock, head of the’ firm, ‘and 
was made public today by police who were 
assigned to investigate. 

The tray which contained the jewels was 
said to have been taken to the designing 
room in the store to be returned to the show- 
case and safety vault later. When the tray 
was opened the jewels were gone, officers 
said. The jewels apparently were removed 
some time between Friday midnight and 7 
o’clock Saturday morning, Sept. 12. 

The list of jewels missing, according to 
the report made to police, follows: 

One large star sapphire, one star ruby, 
five carats in weight, set in a man’s ring; 
one Oriental sapphire, and an envelope 
which contained 10 diamonds, ranging from 
one to two and a half carats. 

The exact valuation of the jewels is un- 
known, but was said to be in excess of 
$20,000. 

Detective-Lieutenants Wallace and Ham- 
ron, who have been investigating the case 
since it was first reported to police, stated 
that they were seeking to establish the man- 
ner in which entrance was gained to the 
room in which the jewel tray was kept. 











The Bronson & Mann jewelry store is be- 
ing opened in the Citizens National Bank 
building on Kemp Ave. E., Watertown, 
S. Dak., by Fred M. Bronson and Hal A. 


Mann. 
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Necklaces of Small Pearls 


The very newest item, and the one on which 
the most business will be done for the holiday 
season, is the very small pearl necklace in one, 
two, and three strands. 


We are prepared to furnish you with the most 
popular styles at Popular Prices. 


Baroque Motifs, Plain Pearls, Oriental Pearls, 
mounted with Sterling Silver Pearl Set Clasps. 


“If It’s in Demand We Make It” 


ONRKOE 
BICCK 
& Ce 


45 RICHMOND STREET 
PROVIDENCE :R°- I: 
Factory: 


Offices: 
Berlin Gablonz Tokio 












Rhode Island 


Providence 


educational, nursing and countless other serv- 


——. 


Will You Help Oppor- 
tunity to Knock at 
Tenement Doors? 


New York's Own * 
are appealing fo 





and babies of New York tenements are 
appealing for an even chance for health, 
—in many cases, an even chance for life itself. 


5 peers sick and discouraged mothers 


The Judson Health Center, one of the 
largest and busiest institutions of its kind in 
America, is devoted to the care of these un- 
fortunates. This care includes medical, dental, 


ices designed to bring them back to health. 


22,000 visits were made to the clinics of the 
Center last year and 14,000 visits were made 
to tenement homes by our field workers. 


Here is a charity that does not pauperize. 
Its results are better motherhood and _ baby- 
hood. We feel that it is worthy of the support 
which it must have if the work is to go on. 


Will you send a contribution? 
Please Make Checks Payable to the 


Judson Health Center 
and send to HENRY H. BIZALLION, Treasurer 


of the Fund, Manufacturers Trust Co., 


Columbus Circle, New York, N. Y. 
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DIAMOND DEALER ROBBED 








Gang of Crooks Hold Up New York Gem 
Dealer and Get Loot Said to be 
Valued at $15,000 


A gang of about 15 thieves held up a 
store at 66 E. Broadway, New York, last 
Saturday afternoon and escaped with unset 
diamonds said to be valued at more than 
$15,000. The place which was held up 
js the clothing store of Romm & Mazo, 
where M. Granovsky, a diamond merchant, 
also conducts his business. 

Owing to the approach of the Jewish 
holidays, little business was being trans- 
acted in the stores in that section of the 
city. The two partners in the clothing store 
and Mr. Granovsky were in the place talk- 
ing with two friends when four men walked 
in. One of the quartet said he wanted to 
buy a suit of boy’s clothes. While Mr. 
Romm was telling the supposed customer 
that they did not carry children’s clothes, 
four other men entered. Three of them 
brandished revolvers and ordered the oc- 


cupants of the store to throw up their 


hands. One of the bandits ordered Mr. 
Granovsky to step to one side of the store 
where the diamond merchant’s safe is lo- 
cated. The others compelled the clothing 
merchants and their two friends to walk 
to the rear of the store. Two of the vic- 
tims shouted for help but were struck over 
the head with pistols. 

In the rear of the store a door in the 
floor leads to a cellar and while the bandits 
were not looking, Mr. Romm slipped 
through this door and into the cellar and 
out another door leading to a_ hallway. 
During this time, the man guarding Mr. 
Granovsky compelled him to turn over a 
leather wallet containing loose diamonds 
which the merchant later claimed were 
worth more than $15,000. 

When the bandit got possession of the 
gems, he signalled to the other men and 
the robbers ran from the store just as Mr. 
Romm reached the street. The robbers 
were joined by their confederates who had 
been on guard outside of the store and the 
entire gang jumped into two automobiles 
while Mr. Romm shouted for help. The 
cars drove through the street and were lost 
to sight before any one was able to start 
in pursuit. The license number of one of 
the machines it is said was turned over to 
the police. 








ALLEGED THIEF CAUGHT 


Negro Who is Charged With Attempted 
Larceny Caught as He Tries to Escape 
From Philadelphia Jewelry Store 


PHILADELPHIA, Pa., Sept. 26—Floyd F. 
Patterson, a negro, caught after a sensa- 
tional chase after an alleged attempt to steal 
a tray of jewelry in the retail store of Har- 
old & Bro., 11 N. 10th St., has been held 
in $800 bail for trial by Magistrate Beaton. 
The negro entered the store and offered a 
ring for sale. Alfred A. Aarons, manager 
of the store, became suspicious of the negro 
and kept an eye on him as he prowled about 
the store while Mr. Aarons was examining 
the ring, which proved to be a worthless 
imitation of a diamond. As Aarons turned 
to tell the man about the ring he discov- 
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* ered the negro about to seize a tray from a 


showcase he had opened and in which the 
more valuable diamond mounted jewelry 
was on display. 

The negro turned and dashed out of the 
store when Aaron called out to ask him 
what he was doing, first striking the man- 
ager a heavy blow in the face. Aaron ran 
after him, but the negro got out of the store 
and might have escaped had not George 
Varella, a newsboy, heard Mr. Aaron’s call 
to seize the fugitive. Varella, who was 
standing at 9th and Arch Sts., threw away 
his bundle of papers and picked up a small 
stick with which he fended off a blow from 
a knife the negro had drawn. Meantime 
Mr. Aaron had succeeded in finding a police- 
man, who came up while the newsboy and 
the fugitive were fencing. The negro again 
turned and ran, disregarding several shots 
fired by the policeman, but was outdistanced 
after a short chase and arrested. 








JURY INDICTS AUCTIONEERS 
Five Men Chesed tli Piles Pretenses in 
War on Atlantic City Boardwalk 
Auctions 


ATLANTIC City, N. J., Sept. 26.—At last 
alleged fake jewelry auctioneers on the 
Soardwalk, who are claimed to have brought 
disgrace upon the resort by their alleged 
swindles, are facing the law. Five now are 
under indictment on charges of false pre- 
tences, the true bills having been returned 
by the Atlantic County grand jury at Mays 
Landing. Those indicted are: Marvin L. 
Robbins and Louis Colmes, 2123 Boardwalk; 
Harold Brand and James Pittinos, 1525 
Boardwalk, and Nat Lerner, 2301 Board- 
walk. Judge William L. Smathers, presid- 
ing in Criminal Court, fixed bail at $1,000 
in each case, with $1,000 more in the case 
of Lerner, who also is indicted on a charge 
of assault and battery on a customer who 
complained of his tactics. 

The charges were fostered by the Atlantic 
City Chamber of Commerce committee, 
which under the leadership of William H. 
Leeds, president of the Chamber, has been 
active all through the Summer in fighting 
the matter, but the actual complainants were 
Soardwalk visitors who charge they have 
been swindled. 

This is the first criminal action taken 
against the auctioneers who infest the Board- 
walk. While the city authorities have pro- 
fessed inability to check the alleged swin- 
dlers, the Chamber has acted. Recently, 
Mr. Leeds forced several of the auctioneers 
to disgorge more than $400 in one day and 
give it back to their victims, who, it is 
charged, had been swindled by paying any- 
where from $10 to $20 for watches worth 
$2 at wholesale. 

Mr. Leeds says the cases of those indicted 
will be followed up and that the county 
prosecutor has promised to do his best to 
obtain convictions. If these are obtained, 
heavy jail sentences await the men. 








Rogers & Co., Square Deal Jewelers, Day- 
ton, O., are moving their store from 15 E. 5th 
St., to 33 Main St., where they will occupy 
a space 24 by 150 feet. The firm will add 
an optical department. 


CIRCULAR 







83 





DISCUSSS REPAIR CHARGES 


Members of Canton District 24 Karat Club 
Hold First Fall Meeting 


Canton, O., Sept. 25—With. a goodly 
representation of its membership present, the 
Canton district 24 Karat Club resumed its 
monthly meetings Wednesday at the Court- 
land Hotel following several months of in- 
activity, due to the illness of President Floyd 
Bone and the absence from the city of 
George H. Cassidy, Jr., secretary. 

The initial meeting of the Fall season was 
one of the most interesting ever held by the 
association, all present taking part in the 
discussion of timely topics which today are 
the jeweler’s chief worry. A dinner pre- 
ceded the regular business session. 

The paramount issue of the meeting was 
the discussion of the repair charge as it 
affects each retailer of jewelry in the Canton 
district. President Bone analyzed the sub- 
ject from every angle and at the conclusion 
invited those present to make comment and 
offer suggestions that would better the local 
situation. 

“The repair charge issue has been one of 
much importance for some time, and I be- 
lieved it high time to take up this subject 
with the club,” said Mr. Bone. “It is my 
aim to have established a system whereby 
the jeweler will receive a fair price for his 
work, just as in any other line of business. 
The jeweler is entitled to a fair price for 
his work, and repair work should be charged 
for at a legitimate profit, after material is 
given consideration and a fair charge for 
labor. Like other businesses the jeweler has 
his overhead and maintenance to take care 
of and he has always been timid in charg- 
ing enough for his repair service.” 

Mr. Bone also brought out the point of 
eliminating from the jeweler’s vocabulary 
the word “cost.” “In almost every instance 
when a jeweler talks with a customer about 
a repair job he tells them it will cost them 
so much. This is wrong. It won't cost 
them a thing, for the jeweler gives value 
received when he does a repair job. A job 
is worth so much, is what I trust jewelers 
will stress in the future.” 

From every angle the issue of repair ser- 
vice was discussed and some important points 
were brought out during the lengthy dis- 
cussion of the issue. In the future it is 
believed this end of the retail jewelry busi- 
ness of Canton jewelers will be put on a 
higher plane and operated on a more busi- 
ness like basis. 

Meetings of the 24 Karat Club will be 
held monthly in the future, with nothing of 
any consequence slated for coming meetings, 
as it is the plan of President Bone to take 
up at each meeting one or more practical 
questions which today is a source of worry 
to the retail jeweler. 

The next meeting of the Canton district 
club will be held at Hotel Courtland on 
Wednesday evening, Oct. 21. It is planned 
to make an effort to have jeweler members 
from many of the nearby towns attend this 
meeting. Letters urging their presence will 
be forwarded from the secretary’s office soon 
after the first of next month, it was an- 
nounced. 



































































Elmer Parman has established himself in 
business at Cedar Falls, Ia. 
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TO COVER HISTORIC SITE 


Fifteen Story Office Building to Be Erected 
at 17-21 John St., New York, Where 
Many Jewelry Firms Were Located 
in the Early Days 


The spot in New York’s jewelry district 
that is so full of historical interest to the 
industry, namely, the site of the old jewelry 
factory buildings on John St. near Broad- 
way, is to be covered by a modern sky- 
scraper, according to an announcement made 
last week. Large interests represented by 
William A. White & Sons have bought the 
10,500 foot plot on John St. and a 15-story 
office building will be erected to be ready 
for tenants next May. The White firm, 
which will be renting and managing agents 
for the new structure, declare it will have 
three features especially planned to appeal 
to the business man who places a high value 
on every minute of the business day. 

First, the new structure will be the last 
word in modern construction, with every 
facility that has been devised for the com- 
fort and convenience of busy men. Second, 
by reason of surrounding low buildings every 
foot will be daylight space with exceptional 
north light. Last but not least important, 
the new structure is to have an elevator 
service equal to any in all New York with- 
out exception. 

As a site for their new building, the 
owners have selected a plot that goes deep 
into the early history not only of the jewelry 
trade but of New York city as well. It 
is at 17-19-21 John St., 77 x 135 feet, on 
the north side, where the famous old John 
‘St. Theatre stood from 1767 to 1798. The 
site is now marked by a tablet erected by 
the Maiden Lane Historical Society in 1921. 
According to this tablet, “During the 
Revolution while the city was occupied by 
Gen. Howe’s troops, British army officers 
took part as players and playwrights.” Also, 
“Here on April 16, 1787, was presented 
Royall Tyler’s play ‘The Contrast,’ the first 
comedy by a native author produced in 
America.” And, “Washington while Presi- 
dent and a resident of New York City, fre- 
quently attended the John Street Theatre.” 

Supplementing these facts, Albert Ulmann, 
historian of the Maiden Lane Historical 
Society said yesterday that the John Street 
Theatre for 30 years was the theatre of 
New York and the rendezvous of the best 
people in the city. Major Andre, accord- 
ing to Mr. Ulmann, was one of the British 
officers who performed there. For a year 
or more in 1789 while Washington lived in 
New York, first in Cherry and Frankfort 
Sts., and later in the vicinity of 65 Broad- 
way, he attended the Theatre frequently and 
was seen to smile occasionally. Washington 
Irving was born in William St. near John, 
and as a young boy, after prayers had been 
said in the evening, slid out the back window 
and ran over to the theatre. There were 
no seats sold in advance so the distinguished 
patrons adopted the custom of sending their 
slaves to occupy seats from the opening of 
the house until the curtain rose. Then the 
dusky audience would disappear and the 
flower of all New York would take its 
place. 

Arthur Hornhblow,, editor of The Theatre, 
in his “History. of ‘the Theatre in 
America” (Lippincott) tells the interest- 








out on John St. 
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ing story of Royall Tyler and his play at 
the old John St. Theatre. Tyler, it seems, 
was the first American playwright to re- 
ceive recognition. He was born in Boston 
in 1758 and was graduated from Harvard in 
1776. His play “The Contrast” was the 


first by an American author on an American 
subject produced on an American 


stage. 























NEW SKYSCRAPER TO BE ERECTED AT 17-21 
JOHN ST., NEW YORK 


This was at the John Street Theatre on 
April 16, 1787, by the American company 
from Philadelphia. It was played five suc- 
cessive times, a rare thing in those days. 
One thousand copies were printed by sub- 
scription. Washington and other notables 
sent their requests for copies. The success 
of the play, according to Mr. Hornblow, 
came largely as a result of the work of a 
character called Jonathan who for the first 
time depicted the New England Yankee. 

It is to honor the author of this first 
American play that the new structure is to 
be known as the “Tyler building.” 

Later the site of the theatre was covered 
with buildings used as factories and shops 
for jewelry concerns and the entrance to rear 
buildings was through an alley that came 
The alley was closed a 
few years ago when the old buildings were 
demolished. 
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On the site now stands a two-story build. 
ing erected in 1919 on a foundation planned 
to carry a seventeen-story building, About 
that time the Exchange Buffet, unable to 
rent a location on John St., purchased the 
property, under the name of the “Nineteen 
John St, Corporation.” Now the new 
“Nineteen John Street Corporation,” Chester 
W. Hanson, president, has bought the site 
and will erect the new building which wi 
cost $2,500,000. The financing of the 
operation has been arranged through a bond 
issue to be put out by P. W. Chapman Cp, 
Lawrence F. Peck is the architect of the 
Tyler building and Starrett Brothers, Ine. 
will erect it. 

“There is no doubt that the downtown 
business man has been badly neglected dur. 
ing the last few years,” Mr. Hansen said, 
yesterday, “Everybody has been trying to 
draw the downtown section uptown and has 
done nothing to provide for the ever jp. 
creasing needs of the financial and insurance 
firms and lawyers downtown and for the 
business men who must be near the seat of 
the city government. 

“Meanwhile the downtown business section 
has outgrown all its modern accommodations, 
The financial district has expanded north. 
ward about the New Federal Reserve Bank 
and the insurance district is spreading 
toward Broadway. 

“Because the foundations of our building 
were built several years ago we are able to 
go ahead at once with the upper structure 
and we expect to have it ready for tenants 
not later than next May 1.” 

According to Wm. A. White & Sons this 
transaction establishes a record for speed. 
The sale of the property, plans for the 
building and awarding of the building con- 
tract and arranging of the bond issue all 
were accomplished within one week. 








Creditors File Involuntary Bankruptcy 
Petition Against Israel Rosenblum, 
Philadelphia Wholesale Jeweler 
PHILADELPHIA, Pa., Sept. 26—An in- 
voluntary petition in bankruptcy has been 
filed against Israel Rosenblum, wholesaler 
in diamonds, watches and general jewelry 
at 122 S. 8th St, by three New York 
creditors, whose claims aggregate about 
$1,300. There are a large number 
of Philadelphia creditors and several more in 
New York city, Providence and other jew- 
elry centers. According to the receiver, 
Henry Abrahams, a cursory examination 
discloses liabilities of approximately $25,000 
with probable assets of $35,000. These fig- 
ures may be altered somewhat by a close 

scrutiny. 

The involuntary petition was filed by 
Charles Lerner, trading as the E. J. May 
Co.; the Faigin Mfg. Co., and H. Rifkin, 
all of New York. The May claim is for 
$893, that of the Faigin company $217 and 
Mr. Rifkin $207. All the claims are for 
merchandise. 

The petitioning creditors allege that 
Rosenblum has. made a preferential pay- 
ment amounting to $300. A hearing 
been set for Oct. 9 in bankruptcy court. 

Rosenblum has not been long m 
wholesale line. For a number of years he 
conducted a retail jewelry store on 
St.,and less than a’year ago''gave that 
and embarked in thewholesale trade. 
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MORE POLICE NEEDED 





Commissioner Enright Tells Jewelers of 
Difficulties Encountered in Trying to 
Cope with Lawlessness with Present 

Inadaquate Force 

That New York jewelers realize the seri- 
ousness of the crime situation as it exists at 
present in the Metropolis was evidenced last 
Wednesday night when seven large jewelry 
organizations were represented at a dinner 
held under the auspices of the Fifth Avenue 
Association. During the evening Police 
Commissioner Richard E. Enright and Cap- 
tain William J. Pedrick, vice-president and 
general manager of the Fifth Avenue or- 
ganzation, presented some interesting and 
startling facts on the inadequacy of the 
New York police force and the impossibility 
of combating the present situation under ex- 
isting conditions. 

Aside from placing these truths before the 
gathering the real purpose of the meeting 
was to arouse the interest of every im- 
portant civic and commercial organization 
in New York to the seriousness of the situa- 
tion and to point out the necessity for cor- 
certed action in compelling the city adminis- 
tration to provide for a larger force. The 
jewelers, long realizing the ever increasing 
need for more adequate protection, lost no 
time in giving their pledge for support and 
promised the commissioner and the Fifth 
Avenue Association to actively co-operate 
with them in their endeavors to obtain more 
policemen. 

The following organizations were repre- 
sented at the meeting: Retail Jewelers As- 
sociation of Greater New York and Vicinity, 
by President Emil W. Kohn and Alfred 
Morell; National Jewelers Board of Trade, 
by President Joseph L. Herzog and Secre- 
tary F. C. Backus; Jewelry Crafts Associa- 
tion, by President Walter P. McTeigue and 
Assistant Secretary Arthur Essing; Bronx 
Retail Jewelers Association, by President A. 
Landau; Metropolitan Retail Jewelers As- 
sociation, by President Henry Astor and 
Vice-president Sol Reichgott; Brooklyn Re- 
tail Jewelers Association, by President 
David Feldman, and the Retail Jewelers As- 
sociation of Williamsburg, by President H. 
Diamond. 

The only speakers of the evening were 
Commissioner Enright and Captain Pedrick, 
who between them told the merchants that 
New York’s police force as it is now or- 
ganized is composed of approximately 
13,500 men. To demonstrate the small num- 
ber of men on patrol duty at any given time 
it Was pointed out that of the 13,500 police- 
men, 2,000 are engaged in traffic duty, 900 
men constitute the detective division, 1,500 
comprise officers engaged in desk or super- 
vistory work, 1,200 in headquarters division 
and 450 on special service such as prohibition 
enforcement, vice and gambling. Each day 
about 1,100 men are on sick leave or off on 
vacations, while approximately 600 police- 
men are daily in court appearing on cases. 
Other services and contingencies requiring 
the attention of police, it was shown, brings 
the total number of men not actually en- 
gaged in patrol duty up to about 8.500. This 
leaves just 5,000 men to patrol the streets 
of the city of New York. These mefare 
divided into’ three tours of eight hours éach, 
making the. total men.on actual patfol duty 


THE JEWELERS’. 


CIRCULAR 


under perfect conditions at any given time, 
1,800. Quite often, however, many of these 
1,800 men are called for strike duty, or other 
work, and as a result there is really, it is 
estimated, only about 1,500 on patrol. 

These policemen, it was shown by Com- 
missioner Enright, must patrol 4,000 miles 
of streets, leaving each man to cover be- 
tween two and two and one-half miles. The 
Commissioner compared the police problem 
in New York to a battle between the uni- 
formed men and the forces of lawlessness. 
If, stated Commissioner Enright, his force 
was stretched out over a straight line to 
represent the miles of streets actually cov- 
ered by the few policemen available, it would 
extend from New York to San Francisco 
and a considerable distance in the direction 
of the Hawaiian Islands. 

It was further shown that since 1913 prac- 
tically all of the men added to the force 
have been assigned to traffic duty. This has 
been made necessary by the rapid increase 
in automobile traffic. 


New York’s police force was compared in 
size to forces maintained in other large cities 
throughout the world, and showed that the 
Metropolis is outnumbered from two to one 
to five to one. Also, in New York the police 
must contend with a metropolitan population 
made up of about 39 per cent foreign born 
people who are not familiar with the laws 
of this land. All this, stated the speakers, 
makes it difficult for the few policemen avail- 
able to cope with a difficult situation. 

Captain Pedrick pointed out that in 1924 
his organization started a campaign for 
more policemen and induced the Police Com- 
missioner to request 2,000 more men. Many 
other organizations backed the Commissioner 
in his request by passing resolutions, but 
when the budget hearings were held only a 
few associations were represented, and as a 
result only 1,000 men were granted. Later 
Commissioner Enright found some money 
in his budget which he was not using which 
would pay the salaries for 500 more men 
until the end of the year. These men will 
probably be on duty before the end of De- 
cember. 

The need for more policemen, it was 
stressed, is so obvious that the present force 
could be doubled without the city being over- 
policed. The belief was expressed that at 
least 5,000 men should be added to the force 
and several hundred to the detective division. 

In conclusion Commissioner Enright 
recommended that the jewelers and other 
merchants present back a bill now in Wash- 
ington to establish a National Police Bu- 
reau and another bill to regulate the sale of 
firearms in the country. He also pointed out 
the necessity of strengthening the parole 
laws and to make those recommending the 
parole put up a bond to insure the released 
man’s good behavior. 

Emil W. Kohn, speaking for the jewelers, 
pledged the support of the industry and 
promised to actively co-operate by appearing 
at the budget hearings and by seeking out 
the individual members of the Board of 
Estimate and convincing them of the urgent 
need of more policemen. Every jeweler in 
the city is vitally interested in this question 
and will undoubtedly stand ready to do 
everything possible to remedy present con- 
ditions and to make New York safer for the 
public ‘and less attractive for the crooks. 
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ARRESTED IN CANADA} 





Man Who Gave Name of “James B. Hunter” 
and Who Is Believed to Be Notorious 
Check Swindler Reported Caught 
at Moncton, N. B. 


It is reported from Moncton, New Bruns- 
wick, Can., that a man giving the name of 
James B. Hunter was arrested there last 
Thursday after attempting to. swindle a 
hardware dealer, and that on the: following 
day he was sentenced to serve three, years 
in the Dorchester Penitentiary. Hunter is 
believed to be “W. Caleb,” alias “Chambers” 
alias “Harworth,” etc., whose picture and 
description, as well as a record of his 
operations on jewelers, was published in 
the Sept. 16 issue of THE JEWELERS’ CiR- 
CULAR. 

The information from Moncton states 
that Hunter attempted by the use of a 
fraudulent check to swindle R. F, Dickson, 
general manager of the Sumner Co., hard- 
ware dealers and mill supplies at Moncton, 
As the result of this attempt, according to 
the report, he was taken into custody and 
apparently, in an endeavor to conceal his 
identity, told the police he was James B. 
Hunter. 

The prisoner, who is believed to be Caleb, 
is wanted in many cities throughout the 
country for check swindling and impersonat- 
ing an officer of the Department of Justice. 
He is reported to have swindled jewelers 
by using “fake” checks, in a number of cities, 
particularly in the south, where he operated 
extensively. It was in Richmond, Va., that 
Caleb was last heard of prior to the report 
of the arrest in Canada. If this man is 
Caleb he will probably be sent back to this 
country at the end of his term. 








DEATH OF J. L. WOLEF 





Paducah, Ky., Jeweler Succumbs After Long 
Period of Illness 


PapucaH, Ky., Sept. 23.—J. L. Wolff, 
Paducah jeweler, died at 8 o’clock on the 
evening of Sept. 11, at St. Vincent’s hospital 
in St. Louis, Mo., where he had been a 
patient for some time, according to a mes- 
sage received here. His wife and son, Lynn, 
were called to his bedside when his condition 
became critical. 

The body was shipped to Paducah for 
burial. Mr. Wolff had been ill for the last 
10 years. 

About 25 years ago Mr. Wolff came to 
Paducah and opened a jewelry store on the 
south side of Broadway between 4th and 
5th Sts., near the E. P. Gilson Co. His 
business prospered and soon demanded 
larger quarters. He then moved to the 
present location of the Wolff jewelry store, 
which he bought at the time. 

Affable and genial, Mr. Wolff won many 
friends in Paducah in a short period. He 
was enterprising in his own business and 
generous when asked to help in any com- 
munity work. He was a member of St. 
Francis de Sales Catholic Church. 

Deceased is survived by his widow and 
one son, Linn Wolff; and ‘by a brother, Al 
Wolff, of St. Louis. (ti 

The business will be continued by his 
widow. , 




























Archibald Silverman, of Silverman Bros., 
has returned from a business trip to Florida. 

Fritz Kraus was in New York and vicin- 
ity last week in the interests of the T. W. 
Lind Co. 

Mr. and Mrs. Robert Hamilton and daugh- 


ter closed their Summer home in South 
County and are in town again. 

Fred S. Opie is serving as a member of 
the grand jury in the Washington County 
Superior Court, from Westerly. 

Ernest Block, representing the Louis 
Stern Co., of this city, was in Los An- 
geles last week calling on the trade. 

Nazareth H. Haronian, manufacturer, is 
removing from 38 Friendship St. to more 
commodious quarters at 60 Ship St. 

Mr. and Mrs. William G. Lind and family 
have closed their Summer house at South 
Dennis, Mass., and are back in town. 

J. A. Beaudette was chairman of the com- 
mittee on the annual outing of the Paw- 
tuxet Valley Board of Trade recently held. 

Gregory Krichbaum left Tuesday for sev- 
eral days’ business visit in New York city 
and vicinity in the mterests of L. Krichbaum 
& Co. 

The Boston Store, Newport, has been hold- 
ing its 48th anniversary sale the past week 
with special offerings in its jewelry depart- 
ment. 

Samuel Karten et al have mortgaged a lot 
of land with buildings on the southerly side 
of Dudley St. to Samuel Grossman for 
$5,760. 

The next meeting of the directors of the 
Manufacturing Jewelers’ Board of Trade 
will be held at the Turks Head Club on Fri- 
day, Oct. 9. 

Nathan Berkovitx et ux have given a 
mortgage for $7,500 to Henry A. Greene 
covering lot and buildings on the north side 
of Goddard St. 

Mr. and Mrs. Harold L. McAuslan and 
son have returned from Treaty Rock, Tower 
Hill, Kingston, where they have been spend- 
ing the Summer. 

Mortgages for $2,520 and $4,600, respect- 
ively, on property of Herman A. E. Drez 
have been discharged by Charles E. Hill and 
Walter J. Sparks. 

Mr. and Mrs. R. Foster Reynolds and 
son, who have been traveling in Europe, ar- 
rived in New York last week on the steam- 
ship President Harding. 

Gilbert Brown, Inc., dealers in jewelers’ 
and electroplaters’ chemicals and supplies, 
has recently changed its firm name to Gil- 
breth Brown, Inc. 

Siranousch Mesrobian and Sarkis Chata- 
lain have formed the S. & M. Enameling 
Co., at 25 Calender St., to conduct a general 
enameling business. 

Edwin Speidel and Alex Johannes, of the 
Speidel Chain Co. and of the Automatic 
Chain Co. of this city, were recent business 
visitors in Chicago and vicinity. 

Harry Brier et ux have given a mortgage 
for $9,000 to the National Bank of Com- 
merce on a lot of land with buildings corner 
of Rochambeau Ave. and Camp St. 

The annuat meeting of the Jewelers’ Pro- 
tective Association, with the election of of- 
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ficers, will be held at the rooms, 42 Wey- 
bosset St., on Saturday, Oct. 31, at 4 o’clock. 

Guardians’ inventory of the estate of 
Frank P. Eddy filed Tuesday with the 
Municipal Court shows $3,576.72 personal 
estate but no realty. The same was accepted 
and ordered recorded. 

Gregor Krichbaum, of L. Krichbaum & 
Co., was a member of the committee on the 
complimentary dinner to the new. colonel 
commanding the First Light Infantry Vet- 
erans on Monday night. 


A dividend on the capital stock of the 
Nicholson File Co. has been declared payable 
on and after Oct. 1 to stockholders of record 
of Sept. 22. The amount of the dividend 
has not been made public. 

According to statements filed at the office 
of the City Clerk the Peterson Co. and C. M. 
Abbott & Co., both at 7 Beverly St., are 
owned and being conducted by 
Beeber Co., of which Carl M. Abbott is 
treasurer. 

Novgrad & Bojar, manufacturers, 100 
Steward St., are arranging for a dissolution, 
each partner to continue in business sepa- 
rately. Leo Bojar will take over the pres- 
ent plant, while Benjamin Novgrad will 
locate elsewhere. 

Milton S. Rodenberg, of the M. S. Roden- 
berg Co., of New York and Providence, 
sails Oct. 3 on the Leviathan for Europe. 
He will visit London, Paris and the con- 
tinent and expects to be away about five 
weeks. 


John A. Jerauld has disposed of his plant 
at 116 Chestnut St. to the Hirsch Jewelry 
Co., which is removing from 104 Point St. 
to the Jerauld plant. Mr. Jerauld will take 
a temporary respite from business, but in- 
tends resuming later. 


The Elderbron Jewelry Co. of this city 
has been incorporated under the ‘laws of 
Rhode Island to deal in jewelry, etc., with a 
capital stock of 50 shares of common of no 
par value. The incorporators are Jacob Hell- 
bron, Morris Edelstein and Samuel Nathan- 
son. 

Joseph M. Tally has been appointed a 
division marshal for the big Holy Name So- 
ciety parade here. Former Governor Emery 
J. San Souci will be a member of the hon- 
orary staff of the chief marshal and J. O. 
San Souci and Paul San Souci, members of 
the personal staff. 


The annual corporation meeting of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association with election of 
officers, reports, dinner and addresses will be 
held at the Turks Head Club on Saturday 
evening, Oct. 31, at 6 o’clock. The speakers 
will be announced later. 

Newton P. Hutchinson and H. K. Sturdy, 
Jr., carried off the honors in the partner’s 
medal handicap golf tournament at the 
Rhode Island Country Club at Nayatt last 
Saturday. Hutchison also won the first in 
Class A of the sweepstakes tourney, and 
Mr. Sturdy was likewise victorious in 
Class B. 

In the appointment of standing committees 
by President J. Nelson Alexander for the 
coming year, at the luncheon meeting of the 
Providence Lions Club at the Biltmore on 
Thursday, A. B. Lemon was named on mem- 
bership; Albert S. Vennerbeck on finance; 
J. W. Leech on social; Eric E. Berkander 
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on sick; Jerome M. Fitz Gerald on speak. 
ers, and Eugene T. Abbott on luncheons, 

Lands End, the Summer home of former 
Governor R. Livingston Beeckman, who jg 
a stockholder and director of the Interna. 
tional Silver Co., located in the Summer 
colony section at Newport, was burglarizeg 
the other evening, but the intruders were 
apparently frightened away without obtain. 
ing much booty. 


The open tournament of the Wannamoi- 
sett Country Club on Saturday attracted 107 
golfers, one of the largest of recent entry 
lists, and the course was in fine condition, 
Among the players were: Ted White, Jr, 
R. Wilson, William C. Foster, E. E. Cod- 
mon, Louis F. Rosenberg, Charles A, 
Mealey, Edward L. Cummings, William P. 
Otis, G. Kollstede, Edward D. Crandall and 
Guy Mayer. 

The Welsh Mfg. Co., which was incor- 
porated under the laws of Rhode Island last 
week has taken over the stock, machinery 
and equipment of the Krest Co., which has 
been located at 107 Stewart St. for several 
years, where they will continue the many- 
facturing business. The Welsh Co., how- 
ever, has not taken over the Krest Co., busi- 
ness, its assets or liabilities, the latter firm 
continuing with offices at 110 Fifth Ave, 
New York city. 

Presiding Justice Willard B. Tanner in 
Superior Court at Providence on Monday, 
Sept. 21, entered a decree allowing and con- 
firming the report of Donald LeStage, of 
the LeStage Mfg. Co. of Attleboro Falls, as 
temporary receiver of the George L. Paine 
Co., manufacturing jewelers of this town, 
and fixing fees for $500 for the temporary 
receiver and $350 for Huddy & Moulton, of 
Providence, as counsel for the receiver. Mr. 
LeStage has petitioned the Superior Court 
for permission to sell the property of the 
concern, consisting of its machinery, tools, 
fixtures, furniture and stock together with 
any interests in patents, trade-marks and 
good will, and a hearing on this petition will 
be given before Justice Charles A. Walsh in 
Superior Court at Providence on Wednesday, 
Sept. 30, at 9:30 o’clock, and due notice of 
the hearing has been sent to all creditors. 
Mr. LeStage was appointed upon the peti- 
tion of Charles E. Riley asking that a re- 
ceiver for George L. Paine Co., conducting 
a manufacturing jewelry business at North 
Attleboro under a charter granted under the 
laws of Rhode Island, be named. He took 
possession of the business and plant on Aug. 
13, and in his report filed with the court the 
receiver says in part: “On taking possession 
I found the plant closed, and after an ex- 
amination into the conditions and situation, I 
decided that it was not advisable to continue 
the operation of the business, and have con- 
sequently not done so. I have reduced the 
maintenance expenses of the plant to the 
lowest possible figure for labor, using only 
such employes as were necessary in the 
finishing of certain goods that had reached 
such a stage that completion was requisite to 
secure their full valuation.” 

The sale of the machinery of the W. A. 
H. Wells Co., by receiver, to the Forstner 
Chain Co., of New Jersey having been con- 
firmed by the Superior Court, the busi- 
ness will be continued under the name of 


the Wells Findings Corp., at the same loca- 


tion, 80 Clifford St. Mr. Wells, who ifs one 
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of the large stockholders, will continue as 
sole manager. ; ; 
Edwin Speidel, of the Automatic Chain 
Co, who has been abroad for a couple of 
months, has returned. =e 
J. J. White Mfg. Co., is receiving some 
good orders from Alfred Moss, who is mak- 
ing a trip along the Pacific Slope. 
Whipple-Campbell Co., refiners, who re- 
cently removed from 11 Mason St., are now 
settled in their new plant at 22 Conduit St. 
The R. H. Kimball Co., Inc., have re- 
moved from 99 Fountain St. to larger quar- 
ters in the new Haronian building on Ship 


‘he local trade received a business call 
the past week from Thomas A. Wright, 
chief chemist of Lucius Pitkin, Inc., of New 
York city. 

Andrew Doleman won the first and second 
rounds of play for the Governor’s cup in 
golf at the Wannamoisetts Country Club the 
past week. 

The E. M. Rosenthal Jewelry Co., of 
Washington, D. C., is opening one of its 
chain retail jewelry stores at 238 Westmin- 
ster St., this city, as the Kay Jewelry Co. 

J. Robert Sweet, of the Providence of- 
fce of the National Jewelers’ Board of 
Trade, is making a re-canvass of the east- 
ern Massachusetts districts in the interests of 
the Board. 

The C. & G. Mfg. Co., Inc., announce that 
it has purchased the entire plant of F. C. 
Miller & Co., manufacturers of gold goods, 
117 Point St., and is offering furniture, tools, 
machinery and fixtures for sale. 

Judgment for the plaintiff for $45 and 
costs was entered in the case of Krasnow 
& Co. against George Smith on book ac- 
count heard in civil session of the Sixth Dis- 
trict Court before Judge Nathan Wright on 
Friday. 

Col. Randolph A. Greene, William B. 
Streeter and Harry W. Buffum are mem- 
bers of the committee to arrange for the 
celebration of the fifth anniversary of the 
United Train of Artillery Veteran Associa- 
tion on Oct. 19. 

Edward W. Erskine, engraver at 7 Bev- 
erly St., this city, discovered on visiting his 
Summer cottage at South Attleboro, on 
afternoon last week that thieves had forced 
an entrance and stolen a valuable radio set 
and three sets of earphones. 

The case of the Garage and Factory 
Equipment Co., against Gustave E. Anderson 
was heard before Judge Wright in civil 
session of Sixth District Court on Friday 
on book account. Decision was given for 
plaintiff for $302.60 and costs. 
_ Michaels-Baur, Inc., of this city, is open- 
ing a branch store at 184 Main St., Paw- 
tucket. Herbert L. Wells, who has just 
resigned as manager of the optical depart- 
ment at Callender, McAuslan & Troup Co. 
(The Boston Store), this city, where he has 
been for several years, will be in charge. 

Among the taxpayers of East Providence 
assessed on a valuation of $5,000 or more 


‘for the coming year are the following, ac- 


cording to the report of the Board of Tax 
Assessors announced the past week: Harry 
T. Daniels, $5,250; Charles H. Field, $5.550; 
Ernest T. Manning, $20,675; I. C. R. Tar- 
box, $33,900, and Aaron C. Towne, $12,030. 
‘Among the jewelry buyers reported in this 
city and vicinity during the past week were 
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the following: Mr. Hughes, of the Larkin 
Soap Co., Buffalo, N. Y.; Ben Felsenthal, 
of Ben Felsenthal & Co., Inc., New York 
city; A. H. Bendheim, of A. H. Bendheim 
& Co., Inc., New York city; Mr. Karsky, 
of the Herzfeld, Phillipson Co., Milwaukee, 
Wis.; Max Barish, of the American Jewelry 
Co., New York city; Max Arnstein, of M. 
Arnstein & Co., Inc., New York city; Mr. 
Seligman, of the Seligman Jewelry Co., 
Seattle, Wash., and Mr. Foster, of Sam- 
stag & Hilder Bros., Inc., New York city. 

Charles L. Weld completed 50 years of 
service with the Brown & Sharpe Mfg. Co. 
the past week, and in celebration thereof he 
was the guest of honor at the Twin Elms 
Inn., at Chepachet, when 54 of his shop 
mates, after a steak dinner, felicitated him 
upon the event, and presented him a gold 
watch. There were seven men connected 
with the small tools department with Mr. 
Weld, whose total years of service amounted 
to 288, an average of 41 years each. Be- 
fore entering the employ of the Brown & 
Sharpe Mfg. Co., Mr. Weld worked for a 
few years with the old engraving firm of 
N. P. Doe Co. 











Mr. and Mrs. Thomas G. Sadler enter- 
tained a house party at their Summer home 
at Touisset over last week-end. 

Chester Riley, of the C. H. Allen Co., left 
last week for a several weeks’ business trip 
to the Pacific Coast in the interests of the 
firm. 

Mr. and Mrs. Amos Blackinton had a 
number of house guests from here at their 
Summer home at Silver Beach over the last 
week-end. 

Charles O. Sweet served as chairman of 
the committee in charge of the annual clam- 
bake of the G. A. R. Dining Club on 
Wednesday last. 

William L. King, treasurer of the E. D. 
Gilmore Co., has accepted the appointment 
as general manager of the Community Chest 
campaign which is to be conducted during 
the week of Oct. 16 for the purpose of rais- 
ing a fund to take care of 10 local charities, 
united under one group of leaders. 

At the annual fair of the Oak Hill Grange 
the past week E. D. Gilmore was awarded 
second prize on the best collection of fruit 
which included a large variety in addition 
to which he received first prizes on eight 
varieties of apples and second on several 
other varieties of apples and two varieties of 
pears. 

A wedding of more than usual interest to 
the jewelry industry here occurred last 
Monday afternoon, when Miss Anna J. 
Stelter, for a number of years employed in 
the office of the Baer & Wilde Co., was 
married to Roland W. Woodward, a mem- 
ber of the firm of the S. & W. Tool Co. 
The ceremony was performed at the home 
of the bride’s parents, after which the young 
couple left on a wedding trip to Maine. 

The program at the Highland Country 
Club last Saturday presented the usual golf 
tournament during the day and_ tennis 


matches at the courts in the afternoon, with 
auction bridge for the ladies and a dinner- 
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dance in the evening. Members of the com- 
mittee were Mr. and Mrs. Samuel M. Ein- 
stein and Mr. and Mrs. Stanley T. Rogers. 

.The employes of the Electric Chain Co. 
enjoyed their annual outing last week Friday 
as the guests of George F. Sawyer, treasurer 
of the concern. The start was made about 
the middle of the forenoon, automobiles con- 
veying the party to Providence, where the 
power yacht Roamer, belonging to Mr. Saw- 
yer, was boarded for a cruise down Narra- 
gansett bay. A stop was made at Conanicut 
Park, where a luncheon was served, and the 
afternoon was given over to an exploration 
of the island and fishing. A sail up the bay 
in the evening and the auto trip home 
rounded out one of the pleasantest outings 
the employes have ever enjoyed. 

Lieut. Herbert Whittemore and Sergts. 
Thomas Winder and Albert Belot of Com- 
pany I, One Hundred and First Infantry, 
Massachusetts Volunteer Militia, returned 
the past week from Camp Perry, O., 
where they made an excellent showing in 
the national rifle competition. Especially 
good was the showing made by Lieut. 
Whittemore, who brought home five medals, 
a share of the cash prizes and a standing in 
the country-wide shoot that is to be envied. 
Each of the other men secured a medal, 
while Winder secured the largest cut of cash 
prizes of either of the trio. An interesting 
feature in connection with the medals won 
by the three men is that they were all made 
by the American Metal Crafts Co. of this 
city, shipped from the local factory, and 
after going half-way across the continent 
were brought back here for permanent homes. 
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Mr. and Mrs. James Kelley left last Mon- 
day for a stay in Florida. 

Mr. and Mrs. Harry Wilmarth have re- 
turned from an automobile trip to Canada. 

J. J. Somers, of J. J. Somers Co., is call- 
ing on the firm’s trade along the Pacific 
Coast. 

Andrew Morris, of the G. C. Hudson Co., 
who has been on the sick list, is out and 
about again. 

The North Attleboro Garden Club, which 
was started three years ago by Fred C. 
Paye, has taken high rank among the gar- 
den clubs of Massachusetts, and this year 
stands third in point of activity and achieve- 
ments. 

The Thrift Club, Inc., of North Attle- 
boro has been incorporated under the laws 
of Massachusetts for the purpose of manu- 
facturing jewelry and novelties with an 
authorized capital of $50,000. The incorpo- 
rators are Ralph C. Estes and Frank C-. 
Estes of Attleboro, and Elsie M. Clithers 
of this town. 

A number of the young women employes 
of the Webster Co. tendered a shower to 
Miss Mildred Murphy, one of their number, 
last Tuesday evening, in honor of her ap- 
proaching marriage. The affair was one 
long to be remembered, and Miss Murphy 
was the receipient of many useful and hand- 
some presents. Vocal and instrumental 
music and refreshments furtrished the -pleas- 
ures of the evening. ' 













P. W. Hurley, who has been sick with 
bronchitis for the last two weeks, is getting 


better. He hopes to be back to business in 
a few days. 

A man was arrested Sept. 24 for the al- 
leged theft on July 10 of jewelry valued at 
$1,175, the property of Louis Rosenblatt, 333 
Washington St. 

William Preston, of F. J. Preston & Son, 
secretary of the Vermont Retail Jewelers’ 
Association, visited Boston last week with 
his wife, calling on the trade. 

Howard Walker and Ray Muir have gone 
to Canada for two or three weeks on a hunt- 
ing trip. They hope to shoot several moose 
while in the land of the “Lady of the 
Snows.” 

Harry Bigelow, for several years associ- 
ated with the E. Howard Clock Co., is now 
with the Standard Oil Co. The Howard 
Clock Co.’s Boston offices are now in charge 
of Mr. Keenan. 

Jacob de Young has transferred a share 
in his business to his son, Sidney de Young. 
Recently it was reported that the father had 
retired from the business. This was er- 
roneous. Jacob de Young continues as active 
as ever in his business. 

James Kingman, of the Smith Patterson 
Co., has returned from his vacation and has 
got right down to work on the jewelry ex- 
position. Nelson H. Smith severely 
wrenched one of his ankles just after the 
golf tournament in the White Mountains. He 
is able to get to business with the aid of a 
cane. 

The wedding is announced of H. W. Pet- 
tengill and Miss Charlotte A. Brigham, 
daughter of Mr. and Mrs. Steward Brigham 
of Allenford, Ontario. The ceremony took 
place Sept. 2, but the news has only just 
reached Boston. Mr. Pettengill recently 
bought the jewelry business of Mr. Jackson, 
Tilton, N. H. The bride and bridegroom 
will make their home in Tilton. Mr. Pet- 
tengill is the son of Mr. Pettengill of Haver- 
hill. 

The season of the Boston Jewelers’ Bowl- 
ing League opened Sept. 24 with six matches. 
Shreve, Crump & Low, D. C. Percival Co., 
J. M. Kirby, Ripley Howland and Harkins 
& Murphy made clean sweeps. The scores: 
Shreve 1,446, Smith Patterson 1,316; D. C. 
Percical 1,286, Bigelow Kennard 1,270; I. 
Alberts 1,299, M. S. Page 1,287; J. M. 
Kirby 1,400, Lenox 1,284; Ripley Howland 
1,347, E. B. Horn 1,255; Harkins 1,377, 
Thomas Long 1,317. 

The Thomas Long Co. has just installed 
a radio department. It is under the manage- 
ment of William G. B. Park, who has been 
with the company for 17 years, and he is 
assisted by George Loud. The department is 
in the balcony in the rear of the store, which 
is one of the largest and most up-to-date in 
New England. The company is taking part 
in the “Beautiful Homes” exhibit being con- 
ducted by the Boston Post to the extent of 
supplying silver services and all the bric-a- 
brac for three of the houses in various sub- 
urbs of Boston. 

Albert Best, who pleaded: guilty to the lar- 
ceny of $5,600 worth of jewelry from E. N. 
Levine, 118 Tremont St.,’ was’ séntenced 
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Sept. 24 to State prison to from three to 
five years. Best hired rooms above the of- 
fices occupied by Levine. Representing that 
his wife desired to purchase some jewels a 
tray containing a list named by Best was 
sent to his room. He disappeared shortly 
afterward and was next heard of in Port- 
land, Me., where he was arrested and 
brought to Boston. Best is wanted in Chi- 
cago and Atlantic City, after he serves his 
term in Charlestown. Best, after his arrest, 
said he had lost $1,500 obtained for the 
jewelry at a race track, and that the bulk 
of the jewelry had been sold among the fol- 
lowers of this sport. 

Referring to the new State Jewelry Auc- 
tion Law which became effective July 31, 
the Boston Better Business Commission an- 
nounces that it has been advised by Police 
Commissioner Wilson that several applica- 
tions for licenses under the new law have 
been received but none granted as yet pend- 
ing thorough investigation by his department. 
Boston in the past has had the reputation 
of harboring a jewelry auction system of 
the most unfair and unscrupulous nature. 
Under the new law, the police have ample 
power with regard to granting or revoking 
licenses. Also under the new law, the place 
of business is licensed and can be closed up 
as a jewelry auction establishment on proper 
cause. The Better Business Commission has 
advised Police Commissioner Wilson re- 
garding the nature of the business of some 
of the applicants for licenses. 
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W. H. Jackson, Rochester, was a visitor 
to the Buffalo wholesale trade last week. 

Edward A. Eisele, president of the King 
& Eisele Co., returned last week from a va- 
cation. 

Mrs. Charles T. Evuns, wife of the treas- 
urer of the A. N. R. J. A. who underwent 
an operation on Sept. 19, is making rapid 
strides towards recovery and will be soon 
able to leave the hospital. 

William F. Ehmann had charge of the 
program of sports conducted Saturday at the 
annual gymkhana of the Automobile Club 
of Buffalo at their clubhouse in Clarence. 
He has served in this capacity for many 
years and an outing without “Bill” Ehmann 
officiating would not seem complete. 

V. E. Chittenden, for the past 13 years 
traveling salesman in Michigan for Vander 
Voort Bros., wholesale jewelers, 9 Ellicott 
Sq., and since the reorganization of that con- 
cern in 1916 a stockholder, has purchased the 
W. J. Frank jewelry store in Akron, O. 
Mr. Chittenden’s stock has been absorbed by 
Vander Voort Bros. and he will sever his 
connection with the Buffalo firm on Jan. 1. 
Mr. Chittenden has made his home in Akron 
for many years and is thus well acquainted 
with the possibilities in the retail field in 
that city. His venture is a personal one, 
his present firm having no interest in the 
Akron store. 








Robert Roper’s interest in the Roper 
Bros. jewelry store at Creston, Ia., has been 
purchased by Elmo B. Roper. 


CIRCULAR 











September 3,° 1995 











The office force of the Hamilton Watch 
factory held a corn roast at Meadia Hej 
prizes being awarded in a program of sporty 
contests. 

Percy L. Appel, of W. W. Appel & Son 
spent several days last week at Bay 
N. J., where his family has been Staying 
for some time. 

The employes of the H. S. Meiskey (, 
gave a birthday party at Oregon Manor 4 
F. A. Peters, a member of the firm, 4 
sports program was a feature. 

The store of the Crabtree Co., at th 
town of State College, has been handsomely 
remodeled and new fixtures installed, ma. 
ing it an up-todate establishment. 

John Wertsch, of Ephrata, and John 
Sensenig, New Holland, members of th 
Lancaster Optometrical Society, also a. 
tended the Pennsylvania Optometrical As. 
sociation convention at Erie. 

S. Kurtz Zook, jeweler, has been ap. 
pointed a member of the committee in charg 
of a drive for funds for the community 
chest, which provides the working capitd 
for the united charity organizations. 

J. Charles Haughton, of the Louis Weber 
& Son store, spent several days last week in 
New York on business. The Weber store 
is the first to remove the overhead sign in 
front of its place of business, thus leading 
in plans for a city beautiful. 

Among recent visitors to Lancaster were 
Albert Elliott, proprietor of the Charles 6. 
Wilscn Co., Reading, Pa.; M. Trumin, 
Steelton, Pa.; George De Vries, of the Per- 
nant Watch & Supply Corp., New York; 
V. Chester Brown, Quarryville, Pa. 

Dr. George R. Huber, of the Lancaster 
Optometrical Society, last week attended the 
clinic and lectures given under the auspices 
of the Pennsylvania Optometric Association 
at Erie, Pa., having been chosen to assist in 
the free optical clinic that was held. Mrs 
Huber accompanied him to Erie. 


A. W. Moyer, ill since early in August 
has returned to Lancaster from convalescing 
at Pequea-on-the-Susquehanna, and for the 
first time last week was at his desk in the 
office of the Non-Retailing Co., of which he 
is president. Miss Emma Herr, of this 
company, with which she has been connected 
for 23 vears, has severed her connection 
with it in order to take up her residence 
in Miami, Fla., joining her _ brother 
there. 

C. L. Wight and Lawrence Harlow, stt- 
dents of the Bowman Technical School, have 
returned after spending the Summer ™ 
New England. Miss Aimee Lindauer, Se 
vannah, Ga., has finished a course at the 
school and returned home with her father, 
a jeweler of Savannah. These new students 
have been enrolled: Curtis E. Burchinal and 
W. E. Baily, Uniontown, Pa., and A. 
Raphael, Lancaster. These former students 
visited the school last week: Harry 
Florence, S. C.; W. F. Chears, Sanford 
N. C., and P. A. Bell, Beaufort, S. C, 
companied by his wife and child. Mr. 
and wife have been visiting the lattes 
father, jeweler A. K. Brubaker, of Colum 
bia, Pa. ~° 
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Arthur Aisenstein is off on another sell- 
ing trip through western Pennsylvania for 
Aisenstein & Gordon. 

John Merz, retailer of Hopeville, Pa., was 
among the out-of-town customers seen call- 
ing on M. Sickles & Sons last week. 


The Philadelphia office of the Gor- 
ham Co. has now moved from the Jefferson 
building to the new quarters, room 901 
Widener building. 

Ritz Jewelers, 3409 Walnut St., have re- 
opened their jewelry shop after extensive 
enlargement and the addition of a giit de- 
partment to the store. 

The Art Center and Gift Shop, 152 N. 
15th St., has been sued in Common Pleas 
Court by the Fred C. Reimer Co., New 
York, to recover $238 claimed due for mer- 
chandise. 

A small fire in the shop of Adams & Dia- 
mond, manufacturing jewelers at 808 Chest- 
nut St., caused considerable excitement in 
that crowded section, ‘but did little damage. 
Firemen extinguished the blaze in five min- 
utes. 

The many Philadelphia friends of W. L. 
Yeakel, retailer at Perkasie, Pa., are con- 
gratulating him upon his election as head of 
the newly organized Rotary Club in that 
town, one of the liveliest in northeastern 
Pennsylvania. 

Philip Rosnov, of M. Rosnov & Co., 719 
Sansom St., has returned from a_ long 
stay in the Catskill mountains, much 
improved in health, after a severe .relapse 
from the effects of an operation he under- 
went several months ago. 

Morton Sickles, of the firm of M. Sickles 
& Sons, is confined to his home by a broken 
ankle sustained when he slipped and fell on 
the staircase at his home. The ankle is in 
a plaster cast, and he will be away from 
business for some time yet. 

Louis H. Rowe, a former Philadelphian, 
but for many years a jeweler at Daytona, 
Fla., is making a visit to this city and vicin- 
ity and was among the callers at M. Sickles 
& Sons, where he renewed old friendships 
with heads of the firm and attaches. 

Philadelphia friends, in and out of the 
jewelry trade, have received announcements 
of the wedding last week of Ernst E. Scad- 
ding, retail jeweler at 926 Atlantic Ave., At- 
lantic City, to Mrs. Lee-Burham, of Am- 
sterdam, N. Y. The couple are now on their 
honeymoon trip. 

Attempts to recover the jewelry stolen 
from Irving Spiro, of Irving Spiro & Bro., 
116 Nassau St., New York, while on a sell- 
ing visit to this city week before last, are 
being made by a private detective agency 
here, which is advertising a liberal reward 
for the return of the sample case and the 
jewelry valued at $30,000, it contained. 

Because of the death of Frederick Hurl- 
burt, William H. Hurlburt, now head of the 
firm of H. O. Hurlburt & Sons, has regis- 
tered himself as trading under that old firm 
mame. The concern has been in business in 
this city for several years more than a cen- 


! tury, and is one of the “Centenarian Firms” 


' dined annually by the Sa of Sen 
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visible to wholesalers here, and there are 
indications of a good Fall business although 
the hard coal region is cut off from sales- 
men by the strike, which it is feared will 
continue for several weeks more. In other 
sections visited by representatives of Phil- 
adelphia wholesale houses business is re- 
ported as good and increasing. Collections 
also are showing a slight improvement. 


With the going of Director of Public 
Safety Butler, who returns to his post in 
the U. S. Marine Corps Jan. 1, local jewel- 
ers are informally discussing ways and 
means of protection against the epidemic of 
robberies they expect between now and then. 
Already there are signs of disintegration in 
the police force, which Butler has kept 
“jacked up” to some extent and criminals 
are becoming bolder since the announce- 
ment he is to go. 

Samuel J. Lyons, well-known Philadel- 
phia retailer, with stores at 2258 N. Front 
St., 28461%4 Kensington Ave., and 4612 
Frankford Ave., is being congratulated by 
his friends on the honor attained by his son, 
Samuel J. Lyons, Jr., at the Pennsylvania 
Military College, Chester, Pa., where he has 
been appointed battalion captain of the 
cadets. This is the highest cadet rank at- 
tainable at the college and is due to the fact 
that Mr. Lyons heads the list of six honor 
men in the scholastic department, as well as 
having established a high record in military 
studies and horsemanship. 

Firemen turned into thief catchers at 
Atlantic City when a woman saw two men 
force an entrance into the jewelry store of 
H. L. Holst., Inc., 14 S. Pennsylvania Ave., 
and screamed. The fire station is across the 
street from the store and Charles Born and 
Joseph Plumber, firemen, ran to the jewelry 
store where they found two men attempting 
to hide. They subdued them after a strug- 
gle in which one fireman had to use a vase 
as a weapon and took their prisoners to the 
police station at city hall, where they were 
held in heavy bail. The prisoners gave their 
names as Carlton Smith of Atlantic City 
and Howard Thompson of Pleasantville, 
N. J. 

Considerable excitement was caused among 
the storekeepers of Germantown Ave., when 
Jacob Gross, jeweler at No. 2916, called in 
police and had a 19-year-old youth, one of 
his employes, arrested on the charge of the 
theft of a ring valued at $50. Mr. Gross 
has been missing articles from his stock for 
several months, but has been unable to de- 
tect the thief. The other day he gave the 
youth 20 diamond-mounted rings to clean, 
and the jeweler told the police that when he 
checked them up later in a drawer only 19 
were found. When the young man was ar- 
raigned before Magistrate Costello, he was 
discharged, as no trace of the missing ring 
was found upon him, and he denied strenu- 
ously having taken it or any other jewelry 
from the store. 

Sansom St., will soon be one of the art 
centers in Philadelphia if Marcus Rosnov, 
Jr., carries out his somewhat ambitious 
plans. He has discovered a couple of ob- 
scure but talented artists and is showing 
several of their paintings in his store win- 
dows, with the result that several of the 
works have been sold to art lovers among 
the wholesale: jewelers on the sfréet. En- 
couraged by this initial success Mr. ‘Rosnov 
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plans to fit up one of the rooms in the Dia- 
mond Exchange building at 8th and Sansom 
Sts., as a salon for the exhibition and sale 
of the paintings by these artists and: possibly 
others. Thus the artistic atmosphere of 
Sansom St., which has been increasing 
steadily within the last few years, will be 
added to and it may yet rival S. Camac and 
other streets of Philadelphia’s “Bohemia” as 
an art center. 

J. J. Cohen, diamond importer and broker 
in the Victory building, Chestnut St., has re- 
turned from his annual buying trip to the 
diamond centers of Europe with a fine lot 
of high grade stones and the news that prices 
are higher for the best stones than ever be- 
fore with the supply smaller than he has 
ever seen it. Mr. Cohen says the demand is 
keen for the better grades to the exclusion 
of lower quality gems. Emeralds, he found, 
are practically out of the market as far as 
new stones are concerned, none being turned 
in of late and the demand being filled by 
re-cut stones. While in Paris Mr. Cohen 
visited the jewelry display at the Decorative 
Arts Exposition, and was especially inter- 
ested in two of the most beautiful exhibits 
shown, the “Queen of Holland” diamond of 
136% carats, which is valued at 1,600,000 
francs and an equally beautiful sapphire of 
134% carats. He brought from Paris a num- 
ber of fine clock sets, reproductions of well 
known antiques with French movements. 








Business Troubles 





A voluntary petition in bankruptcy has 
been filed by Aaron Altman, Bangor, Me. 

Cuperman Bros., Rockville and Meridén, 
Conn., are reported to be in bankruptcy, 

Hendrickson Bros., Sumas, Wash., have 
assigned to the Seattle Merchants’ Associa- 
tion. 

James C. Vangos, San Bernardino, Cal., 
has assigned. The business will be liqui- 


* dated. 


Harry Chudacoff, 524 Mitchell St., Mil- 
waukee, Wis., is offering 25 cents on the 
dollar. 

Seymour J. Solomon has been appointed 
temporary receiver for the business of F. 
Kirchenbauer, Inc., 105 Chestnut St., 
Newark, N. J. The assets are placed at 
$3,000 and the liabilities, $15,000. 








Frank Scully, who is serving a term of 
from 14 years to 15 years after being con- 
victed on a charge of robbing and assault- 
ing Ralph Buder, of Buder Bros., Flint, 
Mich., is seeking his third trial. Scully is 
making his plea on the ground that the 
judge who sentenced him to prison in March, 
1924, made some uncalled for remarks. 
Scully, who had his first trial in March, 
1923, was found guilty of attempted murder 
in connection with the robbery and brutal 
assault of Mr. Buder and was sentenced to 
serve from 25 to 50 years in Marquette 
Prison. Shortly after the trial, a fire oc- 
curred in the court house which destroyed 
the records and later Scully succeeded in 
obtaining a new trial. He was again found 
guilty and sentenced in March,, 1924, to 
serve from 14 to 15 years in prison. He 
is now seeking his third trial.,. Since the 
arrest of this man;,the Jewelers, Security 
Alliance has been active-in his een. 
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J. Harvey Phillips, of the Richter & 
Phillips Co., went to Bluefield, W. Va., dur- 
ing the week. 

Eli Gutmann, of L. Gutmann & Sons, made 
3 business trip to Springfield, Ill., and then 
gassed a few days in Chicago. 

Charles Keller, of the M. A. Sellvert oe: 
Frankfort, Ky., was a recent visitor in Cin- 
cinnati, as were Mr. and Mrs. Samuel Cohn, 
Hellier, Ky. 

Louis Goldberg, whose home is in Cin- 
cinnati, was a visitor in the “Queen City” 
for a few days. He travels for J. Solinger 
& Co. Providence, R. I. 

Members of the firm of D. Jacobs Sons Co, 
on the road include E. B. Jacobs to Tennes- 
see, A. C. Jacobs to Florida, Aaron Strauss 
to North and South Carolina, and August 
Spiegel to Texas. 

Charles Esberger, of L. Gutmann & Sons, 
Traction building, is recounting a number of 
incidents that occurred during his three 
weeks’ motor tour through the east. He 
spent his vacation on the open road. 

The Cincinnati Plating & Repair Co., 
1133 West Central Parkway recently 
opened up its newly equipped job plating 
and repairing plant and has employed a 
number of additional workmen. The plant 
is equipped to do plating and repairing of 
all kinds. 

Adolph Jordan, optician at 602 Walnut St., 
reported to the police Wednesday that six 
pairs of field glasses had been stolen from 
the store. The glasses were in his show 
window, and as the door of the place had not 
been forced Jordan is unable to explain how 
the glasses were taken. 

With the approach of the Fall season in- 
terest is again being revived in the Greater 
Cincinnati Horological Association. The as- 
sociation has been dormant for a number of 
months, but interest will be started by call- 
ing a meeting within the next few weeks. 
J. S. Breen has been president of the associa- 
tion since it was started about two years 
ago. 

After winning the pennant in the Saturday 
Afternoon Industrial League, the Gruen 
Watch Co. team dropped a game to Credit 
Men’s team 8 to 7, Saturday. The watch- 
makers were way out in front with a lead 
of five runs up to the seventh inning, when 
the credit men got to Schmalz and hammered 
him for three runs in the eighth and three 
in the ninth, winning out 8 to 7. 

Arno Dorst, president of the Dorst Co., 
has been named as captain of the Credit 
Men's Association team working in the cam- 
paign for the Deaconess Hospital. The hos- 
pital is making an effort to raise $500,000 
with which to build a new pavilion. Mem- 

bers of the Gruen family are taking a promi- 
nent part in the drive as Mrs. George J. 
Gruen is chairman of the women’s 
division. 

Carl Schumer, youngest member of the 
Schumer Bros. Co. in the Walsh building is 
again at the Good Samaritan Hospital, in this 
city. He suffered a slight attack of paralysis 
on one side of the face several weeks ago, 
and made a good recovery from the illness, 
so much so that he was permitted to return 
to his home. However, a recurrent attack 
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found it necessary to have him again become 
a patient at the institution. 

August Nuerenberger has returned to the 
offices of the Dorst Co., after a seven weeks’ 
tour of the south. He reported that the trip 
resulted in exceptionally good results with 
every prospect of jewelers having a wonder- 
ful holiday season. Mr. Nuerenberger is 
acting as the head of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion during the absence of Clarence Loeb, 
of L. Loeb & Sons, president. The former 
is vice-president of the organization. 

A series of medals has been made by Wil- 
liam F. Pohlmeyer in the Palace Theater 
building for various bowling league prizes. 
Pohlmeyer struck off nine medals for the 
Central State Bowling League; two for Otto 
Covakos, who owns a large set of alleys in 
Dayton, O., where the Dayton Bowling As- 
sociation holds forth; three for Dr. Wesley 
Fuerste, who is giving them as prizes for a 
league bowling at Kerns alleys in Covington 
and one for Herman Mergard, Jr. Pohl- 
meyer is interested in bowling circles, as he 
bowls with the “Chiefs Five” in the Hamil- 
ton County League, formerly known as the 
“Jewelers.” 

Sig Strauss, president of Sig Strauss & 
Co., diamond dealers in the Carew building, 
received word during the week that he had 
been appointed a member of the Good and 
Welfare Committee of the National Jewelers 
Board of Trade. Mr. Strauss will serve as 
the Cincinnati representative of the commit- 
tee, and is now serving as a member of the 
Adjustment Committee of the same body. He 
received notification of his appointment from 
President Herzog. Mr. Strauss is also serv- 
ing as a director of the Jewelers Board of 
Trade in the Cincinnati district, having been 
appointed at the last annual meeting of the 
local organization. 

The “Chiefs Five” will roll in the Hamil- 
ton County Bowling League this season in- 
stead of the “Jewelers,” as the name has been 
changed to the former title. The quintette 
gets its name from “Chief” Herman Huber, 
diamond dealer, who is captain of the team. 
The team started its year in great style by 
winning three games and being leaders of 
the league for a week at least. They beat the 
Karpfs. Members of the team who are roll- 
ing this year are: Hyber, William F. Pohl- 
meyer, Robert Hess, Charles Glemser, Fred 
Willet, August Rothert and Milton Reichert. 
The team has been rolling under the name of 
the “Jewelers” for several years, but has not 
had the distinction of finishing near the top 
during its course in the league. 

The diamond ring that was held by Mrs. 
Esther Daniels, pawnbroker, and which led 
to the discovery of the murderer of John P. 
Mazzolo, dental student, will remain in Mrs. 
Daniels’ possession following an agreement 
reached by the contending parties, County 
Prosecutor C. S. Bell and Common Pleas 
Judge Stanley Roettinger. Halton P. Sid- 
dall pawned the ring in the Daniels place 
for $150, and this led to his trial for which 
he was sentenced for life. Relatives of Maz- 
zolo claimed the ring, and it was given into 
possession of the prosecutor. The court was 
about to rule on the question when Mrs. 
Daniels declared that she would either ac- 
cept $200 for the stone or give $50 to the 
relatives and keep it. This last plan was 
adopted. 
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L. E. Seely, jeweler of Seneca Falls, 


called on the Rochester wholesalers last 
week, 

No news has been received from police 
headquarters of the mysterious disappear- 
ance last week of a package of diamond 
chips, watch cases and cash taken from the 
clothes of F. V. Sperber, traveling salesman, 
while he was in his room in the Seneca ‘Ho- 
tel. 

Representatives of the following concerns 
were here last week, calling on the trade: 
Charles H. Sturdy, of the Wells Mfg. Co.; 
C. F. Fake, of the Gorham Co.; Mr. Berg- 
man, of the Bock Lewis Co.; Benj. F. Gris- 
com, of the Allsopp-Bliss Co.; B. F. Hod- 
gins, of the Petersen-Max Co.; Richard S. 
Redfield, of Kohn & Co.; J. D. Varley, of 
Allsopp Bros., and F. J. Bonner, of F. & 
F. Felger, Inc. 

Thieves entered through the basement 
window of the jewelry store occupied by F. 
J. Kennedy, 376 West Ave., some time dur- 
ing Friday night, Sept. 18, and secured arti- 
cles of jewelry from the showcases of the 
store valued at $100. Report of the robbery © 
was made at the police headquarters. Max 
Garsky reported the same day that his place, 
332 Joseph Ave., was entered and rings, 
stickpins and other articles of jewelry were 
taken valued at $135. 

E. J. Scheer, chairman of the silverware 
committee of the A. N. R. J. A., has re- 
turned from the A. N. R. J. A. convention 
held at Richmond, Va. A very full report 
of the silverware business was given, which 
was printed in full in last week’s issue of 
THe JeEwetrrs’ Circurar. It is of special 
interest to all jewelers who have a depart- 
ment of silverware in their stores. ‘Mr. 
Scheer has made a study of the silverware 
trade for a number of years. From his ex- 
perience with the old method of carrying 
merchandise, and his research in a new sys- 
tem of conducting the silver department, he 
has built up a very extensive business. 

A special dispatch from St. Louis, Mo., 
Sept. 24, stated that a trunk containing 
$50,000 worth of jewelry belonging to Mor- 
ris Rosenbloom & Co., wholesale jewelers 
of this city, mysteriously disappeared. 
Barham Weinberg, a salesman for the com 
pany, said that he shipped the trunk from 
Mayfield, Ky., on the Illinois Central Rail- 
road, Tuesday night, to St. Louis. When 
he arrived in St. Louis, Thursday, he went 
to the union station for the trunk. The 
baggage man, after a long search, said that 
the trunk could not be found. A general 
alarm was sent out, and railroad detectives 
started a search along the route. Mr. Wein- 
berg had been on a business trip to St. 
Petersburg, Tampa and Miami. Mr. Rosen- 
bloom wired to him for a report of the loss 
when he heard of it here, and later he re- 
ceived a message from Weinberg that the 
trunk had been found. The heavy passen- 
ger traffic on the road south and the baggage 
attending were given as the cause of the 
delay of baggage. 








The jewelry store of J. S. Lang & Sons, 
Coffeyville, Kans., has ‘been purchased by 
James B. McCue and J. L. Sewell. 
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TRADE CONDITIONS 


Continued hot weather during the past week 
has had a tendency to retard business, owing to 
the fact that it has kept many people off the 
streets and out of the downtown section. How- 
ever, a number of the retail jewelers report that 
business with them has been very good. Some of 
the jewelers report a good trade from the teachers 
and students of the public schools and the higher 
institutions of learning, through the sale of watches 
and rings especially. 

A. B. Bromley, of the Birmingham Jewelry 
Co., manufacturing and wholesale jewelers, 
says that their business is on the increase 
and that the concern finds business conditions 
most satisfactory. This company has re- 
cently added two new diamond setters and 
engravers to its working force. Mr. Brom- 
ley is on an extensive business trip to De- 
catur, Jasper, Florence, Tuscumbia, Shef- 
field, Haleyville, Russellville and other towns 
in northern Alabama. 

One of the most unique, as well as one of 
the most attractive show windows ever seen 
in Birmingham, is the one at Brackin’s, 
retail jewelers, N. 20th St. at Fourth Ave. 
The window is displaying railroad watches. 
In the window is a miniature railroad, built 
.in a circular shape. There is a depot and a 
miniature train running over the track and 
making stops at the depot. The window also 
contains a number of watches of various 
designs and attractive advertising cards. 

At Bessemer, Birmingham’s biggest sub- 
urb, the merchants are carrying on an ex- 
tensive co-operative advertising campaign 
which is proving a wonderful success. News- 
paper advertising is used, as is also thousands 
of large circulars. A number of large and 
attractive sign boards have been put up along 
the highways leading into Birmingham. The 
retail jewelers of Bessemer who are mem- 
bers of this co-operative movement are: 
J: W. Leggett Jewelry Co., Alex Carrel 
Jewelry Co. and Duck-More Jewelry Co. 

Since the establishment of the Birmingham 
Retail Credit Association, a few months ago, 
Birmingham retail jewelers are doing a big- 
ger credit business than ever before. Before 
the establishment of this association credits 
in Birmingham were risky, owing ‘to such 
a large floating population, and with no 
means of getting a check on the prospective 
customer. Now conditions are changed 
since the establishment of the association. 
Retail jewelers are now enabled to find what 
kind of credit risk almost any person is 
within a few minutes’ time. 

Acting on the recommendation of a phy- 
‘sician, Gov. W. W. Brandon granted a six 
months’ parole to Mrs. Irene Dickerson, to 
give her an opportunity of regaining her 
health. Mrs. Dickerson is the wife of Roy 
Dickerson, noted bank robber, jewelry thief 
and fugitive from justice. Mrs. Dickerson 
was serving a 12 years’ sentence on the 
charge of complicity in the robbery of the 
Phoenix-Girard Bank, at Girard, about five 
years ago. She was not actively connected 
with this robbery, but had several thousand 
dollars of the stolen money in her possession 
when arrested with her husband at Los An- 
geles, Cal., a few months after the robbery. 
After being arrested on the charge of the 
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bank robbery, Roy Dickerson escaped from 
the officers in California. Some two years 
after this he was arrested in Birmingham 
with over $20,000 worth of jewelry in his 
possession, which he had stolen from a New 
York traveling salesman in New Orleans. 
He was tried on the bank robbery case and 
given 20 years. He escaped from Kilby 
prison, Alabama, some two years ago, and 
since that time he has been mysteriously 
missing, although a nation-wide search has 
been made for him. He has never faced trial 
on the New Orleans jewelry robbery case. 

Almost every retail jewelry store, bank 
and other places of business in Birmingham 
has a copy of the Alabama bad check law 
posted in some conspicuous place. The law 
is printed on a large card, and with a promi- 
nent heading in large letters. These cards 
were furnished by the merchants organiza- 
tion. Some weeks ‘ago the Supreme Court 
of Alabama declared one of Alabama’s bad 
check laws unconstitutional. Since that time 
Birmingham has been flooded with bad 
checks, many people getting the idea that 
Alabama is now without a bad check law. 
But this is a mistaken idea. There is an- 
other law on the statute books of the State 
which is still good, and which provides a 
severe penalty for giving a check on a bank 
where one has no account, or for giving a 
check when there are not sufficient funds in 
the bank to cover the check given. The 
placing of these cards in conspicuous places 
in many stores throughout the city has had 
a tendency to eliminate the number of bad 
checks given, merchants say. Another prac- 
tice which was common in Birmingham some 
time ago is almost done away with now, that 
of giving post dated checks. Merchants 
found that this was a bad business. But 
many merchants were responsible themselves 
for this practice. Some merchants were so 
anxicus to sell that they would tell the cus- 
tomer they would accept a post dated check 
when the customer said he did not have the 
money in the bank. 








Allentown, Pa. 





Jewelers from surrounding towns are call- 
ing on the jobbers in this locality prepara- 
tory to buying their holiday stocks of jewel- 
ry and silverware. 

Local jewelers are taking a considerable 
amount of displayed advertising space in the 
newspapers these days, in order to stimulate 
early holiday shopping on the part of the 
general public. 

Paul Faust, son of E. J. Faust, jeweler 
and optician, will return to the University 
of Pennsylvania, Wednesday, to resume his 
studies in optics, after spending the Sum- 
mer vacation with his parents. 

Robert J. Beitel, Jr., son of “Bob” Beitel, 
the popular Catasauqua jeweler, a graduate 
of last year’s high school class, left this 
week to enter the Pennsylvania State Col- 
lege of Optometry at Philadelphia. 

Faust & Landes furnished some beautiful 
prize cups awarded to breeders of chickens, 
pigeons and bantams at the Great Allentown 
Fair held last week. They also furnished 
the silver medal awarded in connection with 
the J. K. Brokaw cup for the best bantam. 

The following traveling men are calling 
on the trade in this locality: E. Manning 
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Straub, with De Frece Bernstein; R. 
Booth, with J. F, Sturdy’s Sons Co.; EB 
Harmon, with Wolcott Mfg. Co.; George 
W. Lomas, with Crossman Co.; Paul St 
with Louis Stern Co.; and William Mayer 
with Powers & Mayer, Inc. 

Sneak thieves recently entered the home 
of Arthur E. Keller, a member of the firm 
of E. Keller & Sons, jewelers, who resides 
at 27 S. 16th St., stealing both jewelry ang 
cash. Two local youths have since bee 
apprehended, and one of them was found tp 
be wearing a stolen ring. They admitted 
their guilt and were committed to Prison 
pending a hearing to be given them this 
week, 

The following ‘traveling representatives 
are calling on the trade in this locality: 
H. G. Chadell, with Joseph Friedman, Inc,; 
Arthur B. Veit, with B. & L. Veit; J. J, 
Diskin, with Frederick Keim & Co.; Simon 
Gershey, with Emile S. Hirsch; Mr. Gold- 
stein, with Hipp, Disisheim Co., Inc.; Raoul 
P. Silbernagel, with Sussfeld, Lorsch & 
Schimmel; Herbert Cohen, with Lewy & 
Co.; H. B. Deans, with Allsopp Bros.; N, 
A. Johnston, with the Watrous Mfg. Co, 











“Fire Prevention Week” will be observed 
in Pittsburgh from Oct. 4 to 12, and jewel- 
ers are being asked to join in the movement 
and in a general cleaning up of rubbish s0 
as to help reduce the fire losses of the coun- 
try to a minimum. 

The Samuel Weinhaus Co. is making some 
changes to the first floor of the establish- 
ment, Emil Freyer’s office being removed to 
the balcony floor of the establishment and 
some additional room thereby given to the 
concern for the display of merchandise. 

Harry A. Sipe, who was married recently, 
went to White Sulphur Springs, Va., to 
spend his honeymoon and is expected home 
this week. The Sam F. Sipe firm is now 
busily engaged in preparing for the formal 
opening of the new store at Wood and Dia- 
mond Sts., Columbus Day., Oct. 12. From 
all accounts it will be a most important 
event. 

John R. Jackson, of the John M. Roberts 
& Son Co., is a member of the “Pay Your 
Bills Promptly Week” committee of the 
Retail Credit Men’s Association, which is to 
put on.a drive here, starting Oct. 24 and 
ending Oct. 31. The Pittsburgh organiza- 
tion is co-operating with the national asso 
ciation in putting the campaign over in this 
section. There will be some radio programs 
and talks on important credit subjects. | 

Francis J. Keating, of the Grogan Co, #8 
on his way back from Europe, this being 
the second trip he has made abroad the last 
few months. The Grogan Co. received 4 
special order for some exacting articles a 
it was necessary to go to Europe to have 
the work done according to the desires © 
the customer placing the order with the 
firm. Good results are reported. Mr. Keat- 
ing has been away for about three weeks. 








The Silvers jewelry store was recently 
opened at Bridgeton, N. J., by Jack Silvers 
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Minneapolis 





James D. Dougherty, manager of J. B. 
Hudson & Son, 33 S. 7th St., returned Sept. 
1g from a three-day business trip to Chicago. 
He was accompanied by Walter Hudson. J. 
p, Hudson left Sept 19 for a business trip 
i) New York. He expected to be away 
shout two weeks. 

Weld & Sons have materially added to 
their staff. Included in those recently com- 
ing into the store are R. L. Gaalaas and 
Mrs. Nicholas Schroeder. Mr. Gaalaas was 
formerly in business for himself at Still- 
water, Minn. Mrs. Schroeder came to Weld 
& Sons from White & MacNaught. Other 
additions are now being made. 

Representatives of out-of-town jewelry 
frms recently in the city were: Richard 
Blake, Krementz & Co.; Jack Prior, Shan- 
ly Co, who sails Oct. 10 on the George 
Washington for southern points; Mr. Grab- 
horn, of Grabhorn & Dubiner; Clem Hol- 
brook, of Sloan & Co.; Fred Kopf, of the 
Powers & Mayer Mfg. Corporation; Oscar 
Penn, of the William Sheer Co. 

Out-of-town jewelers calling recently on 
the trade were: A. M. A. Hanson, Daw- 
gn, Minn.; O. S. Lein, Bottineau, N. Dak.; 
fF. G. Nelson, International Falls, Minn.; 
N. S. Nelson, Hutchinson, Minn.; H. O. 
Sheldon, Alexandria, Minn.; C. A. Sherdahl, 
Montevideo, Minn., who motored to the city 
with his daughter; W. B. Sherratt, Water- 
ville, Minn.; H. L. Winters, Minot, N. Dak., 
who spent a few days in the city on his way 
home from Chicago with his wife. 


Oscar Von Malmborg, president of the 
Dirigold Corporation, 723 Metropolitan Bank 
building, reached New York, Aug. 15, and 
was in Minneapolis by the 20th of that 
month after an absence of about three 
months in Sweden. The firm has three fac- 
tories in that country, located in the follow- 
ing towns: Eskilstuna, Orebro, and Stock- 
holm. They are importing at the present 
time, and expect to start building operations 
in the Spring on a factory in Minneapolis. 

The J. M. Bennett Co., wholesale jewelers, 
627 First Ave., N., has three salesmen on 
the road. W. J. Courteau, handling general 
lines is in the State on a three or four- 
week trip. Fred Soukup, specializing on 
silverware sales, left Sept. 23 for a trip of 
a little more than two weeks. Mr. Soukup 
has been with the firm about six months, 
coming from northern Minnesota. L. B. 
Wheeler left Sept. 21 for a tour of Minne- 
sota which is taking about two weeks. Mr. 


— handles general lines of merchan- 
ise, 


C. D. White, partner of the firm of White 
& MacNaught, retail jewelers, Minneapolis, 
Minn, is well pleased with business condi- 
tions, and is enthusiastic about upper Nicollet 
(from 7th St. out) as a retail center. He 
said, “We feel that the coming of the 
Young-Quinlan Co, will. make our location 
the best in the city for retail business, and 
with the development of 9th St. our location 
8 doubly good on account of our 9th St. 
ee The Young Quinlan Co. is erecting 
; € most up-to-date women’s clothing 
— in the northwest, and the jewelers of 
nya Nicollet Ave. are looking forward 
fol € great influx of business which will 
ollow the completion of the store. 

Maurice Adelsheim, of S. Jacobs & Co., 
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retail jewelers, 715 Nicollet Ave., believes 
that the majority of traveling salesmen for 
jewelry firms have heard of the prosperity 
of this section of the country because they 
are rushing into this territory in ever in- 
creasing numbers. In this connection he 
says, “Prospects for the coming holiday 
season are better than they have been at 
this time in the past three or four years. 
People speak in an optimistic frame of mind. 
We are expecting to see more of the large 
purchases this year than have been made for 
a number of years. The country trade is 
buying, and it is feeling better than before. 
There have been an unusually large number 
of prominent weddings this season.” 








St. Paul. 


Miss Margaret Nachtigal, for many years 
with Bullard Bros., retail jewelers, 95 E. 
6th St., has been at home sick since Labor 
Day. 

Orville J. Kuhl, retail jeweler, 28 W. 
6th St., returned Sept. 20 from a four-day 
hunting trip in northern Minnesota. He 
reports that he bagged the limit each day, 
which means that he shot 12 ducks, nine 
prairie chickens or 21 all together, accord- 
ing to Mr. Kuhl. 

R. Saygol, wholesale jeweler, 509 Ryan 
building, returned Sept. 18 from a trip 
through the northwest to the Pacific Coast, 
which has taken since the first of May. On 
business conditions he says, “We have had 
better business and better collections than 
have existed for five years. The business 
comes easier.” 

August F, Engst & Co., wholesale jewel- 
ers, second floor Ryan building, have re- 
ceived word that a large shipment of 
Noratake China which they ordered in the 
Orient has arrived aboard the steamship 
London Maru in San Francisco. There are 
two new patterns in this shipment, and Mr. 
Engst reports that northwest jewelers have 
placed a number of orders with him. 

Out-of-town jewelers calling recently on 
the trade included: A. ‘J. Baerman, with 
his wife and nephew, from Lime Springs, 
Ia.; Oliver. Bendickson, Lake. Mills, Ia.; 
Peder Gaalaas, Stillwater, Minn.; M. A. 
Halverson and wife, Hettinger, N. Dak.; 
A. E. Kaiser, Red Wing, Minn.; Matt 
Lyngaas, New Richmond, Wis.; J. E. Mork, 
Dawson, Minn.; George L. Rochet, Ada, 
Minn.; F. W. Seaman, Hastings, Minn.; 
W. D. Tripolett, Ironwood, Mich. 











Death of Arthur F. Belcher 

Arthur F. Belcher, who was for 52 years 
connected with Gorham Co., New York, 
died last Sunday at his home in Mount 
Vernon, N. Y. Funeral services were held 
yesterday (Tuesday) afternoon from his late 
residence. 

Mr. Belcher was one of the best known 
salesmen traveling the southern territory, 
where he had many friends who will learn 
with deep regret of his passing. For 20 
years he covered the south for the Gorham 
concern, but had not done any traveling for 
the past seven years. Since he stopped trav- 
eling Mr. Belcher had been connected with 
the office of the Gorham Co.; on Fifth Ave. 

Last July he was taken sick and finally 
succumbed to kidney trouble. He was in 


his 78th year at the time of his death. 
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Henry Agate, president of the Bonner 
Mfg. Co., has been in the city for the past 
several days. 

L. J. Bass, owner of the Imperial Jewelry 
Co., Morgan City and Lafayette, La., was 
a visitor to the city recently. 

J. E. Stinger, prominent jeweler of Louis- 
iana, toured down to New Orleans with his 
wife and spent several days in the city. 

Carpenters, electricians, mechanics and 
painters have practically completed repairs. 
and refinishing to the Krower building. 

Sydney Prague, representative of W. E. 
Taylor Co., has left on a business trip 
through Louisiana, Mississippi and Ala- 
bama. 

George J. Bear, New Iberia, La., has pur- 
chased the stock and jewelry business of 
W. T. Culpepper, Rayne, La., and took pos- 
session last week. 

Miller Bros., 828 Canal St., donated a 
large loving cup to the Department Store 
Baseball League, which was won by the 
Marks Isaac’s store. 

O. J. Gomez, traveling representative of 
the firm of Leonard Krower & Son, Inc., 
has returned from his first Fall trip through 
the territory and reports successful busi- 
ness, 

Samuel J. Antin, Baronne St., has in- 
stalled beautiful new lighting fixtures, and 
has completed the remodeling of his store. 
Mr. Antin reports steady increase in busi- 
ness. 

Joseph E. Miller, one of the partners of 
Miller Bros., Square-Deal jewelers, left this 
week for a five weeks’ vacation trip, and 
will travel through Texas and the west to 
the Coast. 

Due to increasing business, the New Or- 
leans Optical Co. branch of the American 
Optical Co. has moved to its larger quar- 
ters at 1025 Canal St., above Grant’s De- 
partment Store. 

Thomas J. Murden, Jr., formerly of W. E. 
Taylor Co., has gone into partnership with 
his father in the watchmaking business for 
the trade. They are now located in the God- 
chaux building. 

John Bensel, formerly foreman of repair 
shop of L. Krower & Son, has engaged in 
business for himself as a jeweler for the 
trade, and has located in the L. L. & Globe 
building, Carondelet St. 

Charles D. Smith, prominent jeweler of 
Brookhaven, Miss., was in the city during 
the past several days. Mr. Smith reports 
conditions in his vicinity most encouraging 
and the jewelers throughout his section 
should experience a large business this 
Fall. 

On Oct. 3, the Richard-Hereford Jewelry 
Co., Inc., will open their new store at 216 
Baronne St., in the New Indemnity build- 
ing. Mr. Richard states that the concern 
will have one of the most elaborate and up- 
to-date stores in the city. He has just re- 
turned from the east with a large stock. 
Mr. Richard was formerly connected with 
Antin-Richard, Inc. Last June he resigned 
to form a partnership with Ralph S.. Here- 
ford. The incorporation has a capital of 
$50,000. 
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The Weekly Market Place 














Picture, if you can, a mammoth market place wherein the buyers 
of jewelry throughout the country assemble every week to talk 
shop, to get the latest news of the trade, to examine new merchan- 


dise, to replenish their present stock. 


Imagine being offered a microphone for just two minutes to tell 





these assembled merchants about some one new pattern or product 
of yours—and why they should buy it! Wouldn’t you jump 
at the opportunity ? 


There is such a national weekly market place. And the oppor- 
tunity is yours to address such an assemblage of merchants each 
and every week from now until the end of the Christmas buying 


season—the time of year when every jeweler must buy. 


That market place is The Jewelers’ Circular—the national 
jewelers’ weekly. It enables you to reach practically every out 
and out jeweler in the business—the men who insist on being up 
to the minute and don’t want to wait a month for information 


which is so vital to their business. 


If you have anything at all to tell the trade say it through The 
Jewelers’ Circular. Say it now. Inno other way can you reach 


so many merchants so often and so economically. 


THE JEWELERS’ CIRCULAR PUBLISHING CO. 
11 JOHN STREET NEW YORK CITY 
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Telling the Public J‘ HE jewelers of the 


That the Jeweler country are well 
tee “Prete Seat cf Oe sam 


profit there is in the 
jewelry business but, unfortunately, the pub- 
lic at large is not, and there seems to be a 
general impression of the man in the street 
that because a jeweler sells goods at a high 
price, he naturally makes big profits on all 
his merchandise. The consumer knows 
nothing about the enormous overhead that 
handicaps the jeweler today and the unusual 
high cost of doing business from which the 
jewelers necessarily suffer. In fact, it is 
only since the work of the Harvard Bureau 
of Business Research started a few years 
ago that the jeweler himself had any ac- 
curate idea as to the very small amount of 
profit there was in the business generally, 
each member of the trade feeling that the 
little he made was in some way due to him 
more than to the business he was in. But 
the work of the Harvard Bureau has not 
only brought home to the jewelry trade the 
actual conditions of business in the industry 
but fortunately has brought this to the at- 
tention of a certain part of the public, par- 
ticularly the economists and students of 
business conditions and we are glad to see 
that it is becoming understood by some of 
the newspapers as well as writers of busi- 
ness topics. 

For many years, the jewelry trade suf- 
fered from the improper inferences made in 
newspapers, both as to the cost of the mer- 
chandise handled and as to the profits made 
thereon, and we have no doubt that the 
spreading of the information as to the true 
facts will be as much of a surprise to many 
of the special and editorial writers of our 
daily and weekly publications as it is to 
the public at large. Some of the papers are 
already beginning to comment on the condi- 
tions in the jewelry trade, an example of 
this being an editorial which appeared in the 
Boston Post about a week ago, which said: 


PROFITS IN JEWELRY 


“The average person who is probably 
under the impression that the margin of 
profits in jewelry is tremendous may be 
surprised to learn that the actual mar- 
gin is less than in shoes and groceries. 
That at least is the finding of the Har- 
vard Bureau of Business Research after 
studying results of some 250 stores 
throughout the country. 

“In 1924 the net margin of profit in 
the average jewelry store was little over 
one cent on the dollar, 1.2 per cent to 
be exact. This compared with 1.7 per 
cent for shoes and 1.8 per cent for 
groceries. Incidentally also the turn- 
over of stock in the jewelry store was 
much slower than in other lines. 

“A feature of the business is the wide 
seasonal variations in sales. In Decem- 
ber the Christmas buying is the heaviest 
of the year, sales in this month being 
355 per cent of the average month, while 
in February and May they drop to 65 
per cent. Singularly enough the best 
ratio of profits is reported by stores in 
the smaller cities of 25,000. 

“The main point brought out by this 
series of studies is that the retail busi- 
ness in America in every line is so 
highly competitive that exorbitant profits 
are impossible and that indeed success 
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only comes to the hardest workers and 
the naturally able managers.” 


The readers of this editorial will realize 
that the jeweler is no “profiteer” or 
“gouger” but, on the other hand, makes less 
in proportion than any other merchant with 
whom he comes in contact. We feel that 
editorials of this kind will be of big benefit 
to the trade and should be encouraged by 
every member of the industry. But even 
this did not tell the whole truth because 
coupled with the small profit, it should be 
emphasized that the jeweler in selling the 
merchandise also gives a guarantee of quality 
and a service for the future that is given 
in no other line of business. 





ROM the number 

of complaints that 
THE JEWELERS’ Cir- 
CULAR has received in 
the last few months and also from the in- 
formation sent in from many correspondents 
it is evident that a number of the members 
of our industry have again been the vic- 
tims of clever salesmen for both known and 
unknown concerns, who have been able to 
load them up with an amount of unsalable 
merchandise and get notes or acceptances 
for the same under promises that the jewelers 
feel have not been performed. In some in- 
stances the jewelers who have been per- 
suaded into buying and paying for this mass 
of merchandise have done so in the belief 
that they were dealing with some large house 
in the jewelry trade on whose reputation for 
honesty, fairness and reliability they felt 
they could depend to see that they were 
fairly treated. These people have later 
learned to their sorrow that instead of deal- 
ing with the house in question, they have 
simply dealt with some distributor of its 
products who has featured the name of the 
manufacturer very prominently in his corre- 
spondence. When complaints have ‘gone to 
the manufacturer as to the representations 
made during the sale of the merchandise, the 
latter has, of course, disclaimed any knowl- 
edge of the transaction as he had nothing 
to do with it beyond filling the orders the 
distributor sends from time to time. 

In most of the complaints that we have 
investigated there has been no transgression 
of the Penal Law on the part of the dis- 
tributor or his employes despite the fact 
that the jewelers complaining have felt that 
they have been sadly tricked and that the 
payment was obtained from them under false 
pretenses. The trouble in most instances has 
been due to the rosy representations of the 
salesman as to what his concern would do 
in the way of advertising and selling the 
merchandise for the dealer and his assur- 
ances that all this work would be done 
without expense or trouble, and in substance, 
the dealer had nothing to do but give the 
order and take in the profits. 

But, unfortunately, in all these transac- 
tions, the salesman obtained the signature of 
the dealer to specific contracts, cleverly 
drawn and legal in all respects, which bound 
the distributor to do only certain things 
and required the dealer to do other things 
as a condition precedent, and when the con- 
ditions were not met the distributor has 
positively refused to accept the return of 
the merchandise and the jeweler has learned 
later that his notes or acceptances given for 
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the merchandise have been sold tg wha 
appears to be an innocent third Party ty 
the transaction who insists upon pa 
The jeweler who has “fallen for” 
sales propaganda simply finds himself Witt 
a large amount of merchandise on his hands 
for which he must pay and which he cay 
get rid of as he sees best with or Withou 
a loss. 

Now, the great trouble has been that the 
jeweler who has been taken in to the extent 
of buying merchandise that he could not sell 
has been, in most cases, the victim of his 
own carelessness. In the first place, he hay 
dealt with salesmen he did not know ay 
has not taken the trouble to find out ¢&. 
actly who they represented or the reput;. 
tion of their employers. In the secon 
place, he has relied on the representation 
of these salesmen and not upon the contracts 
which they have asked him to sign. In th 
third place, he has paid for the merchandis 
by giving notes or acceptances without knoy. 
ing whether the concern he was dealing with 
would do what its salesmen said it would 

This trick is an old one and has been 
carried on in the jewelry trade and in other 
industries for the last half century. At first 
the methods of the concerns who forced mer. 
chandise on the gullible retailer were rather 
crude and often laid those practicing them 
open to a criminal prosecution; but as years 
have gone by the methods used have been 
more and more refined and the people using 
them have been legally advised as to what 
they can do, with the result that their posi- 
tion is almost impregnable from the stand 
point of a prosecution. That the methods 
of either these salesmen or the concerns they 
represent are unethical or that they cause 
loss to the people with whom they deal, 
gives the jeweler no redress or defense to 
a suit to collect on his notes or acceptances. 
Today these people rely purely on the “gul- 
libility’ and carelessness of the merchant 
who can be persuaded into buying merchan- 
dise, paying for it and signing contracts 
therefor, without reading the contracts of 
making an investigatin, and that there are 
many such men in every line of industry i 
proved by the amount of “business” that is 
done in this way. 

We, therefore, warn every member of the 
trade to be careful in dealing with salesmen 
they do not know, and to make no commtt- 
ments to buy on the mere representation of 
a salesman that is not backed up by the 
house he represents. Also to refuse to have 
their suspicions allayed in any transaction 
by reason of the fact that the merchandise 
is made by a house of national representation 
because though the merchandise may be hot 
est it could be sold by a thief or a swindler 
as well as by an honest man, and the mant- 
facturer is in no way responsible for the 
actions of the man who may distribute wht 
he makes. Most important, a jeweler shoul 
never sign a contract unless he has read i 
carefully and understands what it meas 
and he should never consider the repr 
sentations of the salesmen as binding 
modifying a printed contract. Lastly, he 
should never give his notes or acceptance 
to anyone he does not know until he * 
assured that the conditions under which 
gives them will be fulfilled, and he canntt 
be assured of this simply by the represent 
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Charles Bromberg, of Bromberg & Co., 
Birmingham, Ala., was in town recently but 
has returned to the south. 

Max Cutler, dealer in flexible bracelets, 
has moved from 154 Nassau St. to larger 
quarters in room 708 at 49 Maiden Lane. 

The Charles Kresney Co. was incorpo- 
rated at Albany, N. Y., recently with a cap- 
ital of $10,000. The incorporators are D. 
and C. Kresney. 

Ben I. Livingston, for 10 years credit man 
for J. J. Schmukler, has started in business 
as a public accountant, auditor and business 
advisor at 213 Greene St. 

Mr. and Mrs. S. Asher, of the Windsor 
Jewelry Co., Indianapolis, Ind., are in town 
and while here are making their headquar- 
ters at the Hotel Pennsylvania. 

Charles W. Penn, Slater, Mo., was in at- 
tendance at the A. N. R. J. A. convention 
in Richmond and after leaving that place 
came to this city and is still here. 

P. Irving Grinberg, dealer in pearls and 
precious stones and pearl necklaces, 562 
Fifth Ave., returned on the Aquitania from 
an extensive purchasing trip in Europe. 

Dave Woronock, of Aistenstein-Woronock 
& Sons, 22 Eldridge St., sailed for Europe 
Saturday on the Paris, where he will pass 
four or five weeks in the diamond markets. 

W. W. Schwab, the new general man- 
ager of J. R. Wood & Sons, left New York, 
Saturday for Chicago where he will spend 
about a week at the offices of the firm in 
that city. 

Among the out of town visitors in this 
city is V. E. Jacobs, of the V. E. Jacobs 
Co. Inc., Jacksonville, Fla. While in the 
metropolis he is making his headquarters at 
the Hotel Roosevelt. 

Otto Saril, importer of diamonds, 22 W. 
4th St., sailed last Saturday on the Paris 
to visit the diamond markets of Antwerp 
and Amsterdam and expects to return about 
the end of November. 

Milton S. Rodenberg, of the M. S. Roden- 
berg Co. of New York and Providence, sails 
Oct. 3 on the Leviathan for Europe. He 
will visit London, Paris and the continent 
and expects to be away about five weeks. 

Kroner, Hyman & Co., located at 68 Nas- 
sau St., will open a branch office at 36 For- 
syth St. on or about Oct. 1. The concern 
will carry a complete line of semi-precious 
and imitation stones and the new office will 
be under the management of Alfred La 
Frantz. 

The first meeting of the Fall season to 
be held by the Jewelers Square Club will 
take place on Monday evening, Oct. 5 at 
6:30 o'clock, at the Elks’ Club, 108 W. 43rd 
St. This event will embrace the usual din- 
ner meeting, followed by business and enter- 
tainment 

A new jewelry store has been opened at 
470 Fulton St., Brooklyn, by M. G. Peters. 
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Mr. Peters formerly owned the store at 543 
Fulton St., but when this building was de- 
molished he was compelled to seek lafger 
and more commodious quarters, which he 
now has at his new address. 

Sydney Goldblum returned to this country 
on Monday, Sept. 1 aboard the Leviathan 
after a two years stay abroad. Mr. Gold- 
blum is now permanently established in 
Antwerp, Belgium, in the diamond broker- 
age business. While in New York he will 
make his headquarters with Sidney Kaufer 
& Co., 170 Broadway. 

William M. Rosendale, vice-president of 
the Irving Bank-Columbia Trust Co., Mar- 
ket and Fulton office, sailed last Saturday 
on the Conte Rosso for Naples, Italy, and 
will visit Switzerland, Paris, London, 
Antwerp and Amsterdam. Mr. Rosendale 
is accompanied by I. J. Mayer, 68 Nassau 
St., and they will return early in November. 

John Schmitz, a jeweler and optometrist, 
Parsons, Kans., whose business was suc- 
ceeded to by his niece, Miss Gertrude Mc- 
Inerny, is in this city for a few days and 
while here called at the offices of THE 
JEweELers’ CircuLtar. Mr. Schmitz was in 
attendance at the national convention in 
Richmond and is now in New York on a 
buying trip. 

Creditors are being notified that Michael 
J. Begun, bankrupt, has applied for a dis- 
charge from all his debts. Those interested 
are notified that a hearing will be held .in 
the Post Office building on Monday, Oct. 
28, at 10:30 a. M. to show cause if any why 
the bankrupt should not be granted his dis- 
charge. An examination of the bankrupt 
will also be held at the same time. 

David L. Gluck, 65 Nassau St., who is 
more familiarly known as “Uncle Dave,” 
received the congratulations of his many 
friends in the trade last Thursday on the 
celebration of his 73rd birthday. “Uncle 
Dave” is hale and hearty and is at his office 
every day. He has been associated with the 
trade for 52 years, and is well known, par- 
ticularly among the American pearl dealers 
in this city. 

The 10th exposition of the Chemical In- 
dustries opened last Monday in the Grand 
Central Palace this city. The program this 
year will be a most interesting one and the 
exhibits being made by the firms allied with 
the chemical industries are attracting con- 
siderable attention. Some of those exhibit- 
ing include the American Brass Co., the 
Bakelite Corp., Baker & Co., Inc., Bausch 
& Lomb Optical Co., Christian Becker, Inc., 
Corning Glass Works, E. I. DuPont de 
Nemours & Co., and Willson Goggles, Inc. 

M. A. de Vries, well known diamond cut- 
ter of Antwerp, accompanied by his wife, 
arrived in this city last Saturday aboard the 
Lapland. Mr. de Vries intends to remain 
here for two or three weeks and came to 
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this country to make arrangements with sev- 
eral large concefns as to making deliveries 
for the next year. Mr. de Vries states that 
conditions in Europe are rather good with 
a big demand for large stones, which at the 
present time are very scarce. There was 
also an increase in the price of smaller dia- 
monds. While here Mr. de Vries is making 
his- headquarters at 535 Pearl St. 

Following the recent reorganization ot 
the staff of J. R. Wood & Sons, diamond 
importers and cutters and manufacturing 
jewelers, 15 Maiden Lane, a number of 
the old employes arranged for a reception 
in the form of a testimonial dinner to Wil- 
liam W. Schwab, who has just been ele- 
vated to the position of general manager of 
the concern and Frank P. Maher, former 
head of the credit department and for 30 
years with the company, who has just been 
made the New York manager.. The affair, 
in which about 30 of the more prominent 
employes participated, was held at the Elks 
Club in Elmhurst, Wednesday evening, 
Sept. 23, and was a great success in every 
respect. There was an informal dinner 
and a very interesting program of enter- 
tainment, professional and otherwise, which 
made the hours pass pleasantly for all who 
participated. But the most interesting part 
of the evening were the addresses made by 
those who wished to pay their respects to 
Messrs. Schwab and Maher. The principal 
speeches made were those by Rawson L. 
Wood of the firm whose remarks were 
highly appreciated as well as those of A. T. 
Hunt, the factory manager and W. A. 
Nixon, factory superintendent. C. J. Mur- 
phy, who acted as toastmaster, also called 
on many others who in their remarks testi- 
fied to the appreciation of the guests of 
honor and expressed in sincere and unmis- 
takable manner, their good will and loyalty 
to the concern. Both Messrs. Schwab and 
Maher received concrete expressions of the 
appreciation of their fellow workers in the 
Wood concern in the form of a testimonial, 
a beautiful solid gold fountain pen suitably 
inscribed being presented to each, the pres- 
entation speech being made by the toast- 
master. Practically all who attended were 
old employes of the concern and over half 
of them had a record of a quarter of a cen- 
tury or more with the house of J. R. Wood 
& Sons. 

On Monday, Sept. 21, Lieutenant Detec- 
tive John H. Howe of the Maiden Lane 
Squad took into custody, as told in these 
columns last week, a man who it is claimed 
had been representing himself as a buyer for 
the H. E. Heacock Co., wholesale and retail 
jewelers of Manila, P. I. The only charge 
which could be lodged against him was one 
of disorderly conduct on the ground that he 
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tad been annoying merchants by his repre- 
gntations. When arraigned before Magis- 
trate Goodman in the Night Court, he 
pleaded guilty and was fined $10 and finger- 
printed. It is charged that he obtained a 
watch worth $10 from a Maiden Lane con- 
cern on the pretense that the firm which he 
daimed he represented might be interested 
in buying. No complaint could be lodged 
against him on this transaction as it is 
claimed the watch was billed to him. 

Henry Miller, of Miller & Veit, Inc., im- 
porters and cutters of diamonds, 170 Broad- 
way, sailed last Saturday on the Paris to 
visit the diamond markets in Amsterdam 
and Antwerp. Mr. Miller will be abroad 
for about four weeks. 

Michael J. Machat. doing business as the 
Lane Jewelry Shoppe, retail dealer in jew- 
dry, 33 Maiden Lane, was petitioned into 
bankruptcy in the United States District 
Court, this city, last Saturday. The petition- 
ing creditors include James J. Loeb & Bro., 
whose claim amounts to $500; Isaac S. 
Meyer, $563, and Raphael J. Koch, $1,325. 
According to the petition, the concern has 
assets amounting to about $5,000 while the 
liabilities are approximated at $50,000. A 
meeting of the creditors of this concern 
was held on Monday, Sept. 21, at which 
time an offer of settlement was rejected. 

The creditors of J. M. Jablow & Co. held 
a meeting last Friday afternoon at the 
rooms of the National Jewelers Board of 
Trade, 22 W. 48th St. At this meeting 
the concern made an offer of settlement on 
the basis of 20 cents on the dollar payable 
five cents in cash and the balance of 15 
cents in notes. Pending the acceptance of 
this offer, a committee was appointed to in- 
vestigate the affairs of the concern. J. M. 
Jablow & Co. were petitioned into bank- 
ruptey recently and last Wednesday Judge 
Winslow appointed Arthur Lewis as receiver 
under a bond of $5,000. This order places 
the firm’s liabilities at $100,000 and the assets 
at $35,000. 

Kitty Burton, an alleged accomplice in an 
attempt to rob the jewelry store of Henry 
Rosenberg, a retailer at 1826 Amsterdam 
\ve, on Monday morning, Sept. 21, and 
who fell from the bandit car as it was flee- 
ing from the scene of the attempted robbery, 
was arraigned before Magistrate Barrett in 
the Washington Heights Court last Friday 
and held without bail for further hearing. 
William Berry, who, it is claimed, was the 
chauffeur. of the car and who was shot 
through the head by a policeman in pursu- 
ing the bandits, was also in court and was 
held in the same manner. A full report of 
the attempted hold-up at the Rosenberg 
‘tore appeared in last week’s issue of THE 
Jeweters’ CircULAR. 

Last Saturday the A. Wittnauer Co., 30 
W. 36th St. held its second outing of the 
Present season. This affair was given by 
the concern’s president, Miss Martha S. 
Wittnauer, to the women employes. An 
automobile bus ‘conyeyed the party to New 
Canaan, Conn., ‘where a luncheon was served 
on beautiful private grounds. The weather 
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was ideal and every minute of the day was 
enjoyed by those participating. Games were 
enjoyed and suitable prizes were distributed 
by Miss Wittnauer. Dancing on the lawn 
was another enjoyable feature of the day, 
after which refreshments were served. To 
complete a most enjoyable day the “Star 
Spangled Banner” was sung by everyone 
present. The male portion of the Wittnauer 
organization sent the girls off with their 
good wishes for a most enjoyable day and 
also supplied “sweets” enough to sustain 
them until they reached their destination. 

Two boys, one giving his age as 16 years 
and the other 15 years, were arrested early 
Saturday morning on a charge of robbing 
the jewelry store of Sigmund Blitzer, 61 
Chrystie St. The police, it is claimed, found 
watches and jewelry worth more than $1,000 
in the pockets of the prisoners. The older 
boy was held without bail for the grand 
jury by Magistrate Andrew Macrery in the 
Essex Market Court last Saturday. The 
other youth was brought before the Chil- 
dren’s Court on the charge of juvenile de- 
linquency. These two boys were taken into 
custody by Patrolman David Ring of the 
Clinton St. Station. He reported that he 
saw one of them glancing from the door of 
the jewelry shop apparently to see if the 
way was clear for their escape. The police- 
man, it is said, found a loaded revolver in 
one of the boy’s pockets. They also dis- 
covered that the door of the jewelry store 
had been “jimmied” open after an unsuc- 
cessful attempt had been made to gain entry 
to another jeweler’s shop. 


A dog and a burglar alarm prevented a 
hold-up last Friday at the jewelry store of 
Meyer Speier, at 1531 Second Ave. The 
barking of the dog warned the jeweler of 
the presence of the men and as he dropped 
behind the counter he set off a burglar alarm 
which frightened the men away. The at- 
tempted hold-up took place about 8 o’clock 
Friday morning shortly after Mr. Speier and 
his clerk had opened the store. The first sup- 
posed customer to enter was a young man, 
who asked to be shown some toilet sets. 
While the proprietor was getting out the 
sets, the young man drew a revolver from 
his pocket and ordered Mr. Speier and his 
clerk to put up their hands. At the same 
time two well dressed men entered the place. 
The dog started to bark and at the same 
moment the jeweler dropped to the floor 
behind the counter and pressed one of the 
buttons which started the burglar alarm. 
One of the bandits, apparently becoming 
enraged at the unexpected action of the 
jeweler, fired a shot at the proprietor, but 
it missed. The men ran from the store and 
disappeared into a basement in a tenement 
house on E. 80th St. 

Jewelers of this city are rejoicing over 
the fact that within 25 days, two of the three 
desperate bandits who attempted to hold up 
and rob the office of William Baumstein, 
diamond dealer at 71 Nassau St., New York, 
were arrested, indicted, pleaded guilty and 
were each sentenced to serve 10 years in 
prison. As told in THE JEWELERS’ CIRCULAR 
last week, these men were placed on trial on 
Monday, Sept. 21, and after the trial pro- 
gressed one day they decided to enter their 
plea of guilty. Judge Nott, sitting in Part 
2, Court of General Sessions, imposed sen- 
tence immediately. Since the arrest of this 
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pair the various jewelry organizations had 
worked consistently toward a speedy trial in 
order to make an example of these men and 
also to give other thieves a warning that the 
entire trade is ready to prosecute anyone 
who jeopardizes the life or property of a 
jeweler. Active in the prosecution was the 
National Jewelers Board of Trade, which 
was ably represented by Newman C. Levy 
of Greenbaum, Wolff & Ernst, and a former 
assistant district attorney, the Jewelry Crafts 
Association, Jewelers Security Alliance, 
Pinkerton National Detective Agericy and 
other organizations. The case was pros- 
ecuted by Assistant District Attorney Unger, 
who was backed in every move by his 
chief, District Attorney Banton. 











G. M. Harris, G. M. Harris Curio Co., 
served on the federal grand jury, which 
was in session here recently. 

J. J. Mateck, who formerly operated a 
jewelry store at 17th Ave. and Washington 
St., has moved his establishment to the S. 
Broadway business district. 

O. L. Overstake, Fort Lupton, Colo., and 
Harold Rosencrans, of the Gardner-Rosen- 
crans Co., Longmont, Colo., were in Denver 
on business during the past week. 

Kortz & Sons are preparing to move from 
their present location at 1535 Champa St. 
to a new store at 1547 Champa St. Altera- 
tions are now under way at the new loca- 
tion. 

Arthur Jacobson, of the Arthur Jacobson 
Co., has returned to Denver, after a business 
trip to California, and Olof Jacobson has 
departed on a selling trip through northern 
Colorado and southern Wyoming towns. 

Ramors, jewelers, will be located in- its 
new home at 3rd and Main Sts., Pueblo, 
Colo., as soon as the remodeling work is 
finished. Morton Rechnitz and H. R. Redak 
are the owners of Pueblo’s latest jewelry 
store. 

Among the representatives of wholesale 
jewelry concerns who were in Denver re- 
cently were: I. Kashins, Providence Stock 
Co.; Arthur W. Bennett, Simons Bros Co.; 
Mr. Weiss, Hipp, Didisheim Co., Inc.; Her- 
man Bruner, Bruner Watch Co., Inc.; R. B. 
Piowaty, North American Watch Co.; Wal- 
ter V. Bressman, Sessions Clock Co., and 
J. J. Sommer, J. J. Sommer & Co. 

The new retail instalment store of Max 
Strasburg, formerly of Trinidad, Colo., in 
the Neustetter building on 16th St., has been 
opened, and is one of the most beautifully 
appointed jewelry stores along the street. 
Cases. and other woodwork are of walnut 
and the walls are done in travertine and 
arabesque. A force of 11 employes serve 
customers. With the opening of the new 
Denver store, Strasburg now has branches 
in 20 southern Colorado and northern New 
Mexico towns, and also operates the Emmes 
Wholesale Jewelry Co., located in the Fos- 
ter building here. 








L. L. Haliczer, a jeweler at St. Peters- 
burg, Fla., will move to a new: location at 
115 9th St., on Oct. 15. 
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Service Developed From 
Service Performed 


The banking service of The —_icefoundeduponexperience 
National Park Bank is a § andachievement,one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 
instituticns in ail parts of requirements of merchants 
the country and manufacturers in the 
Consequently, it is a serv- jewelry trade 
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NATIONAL PARK BANK 
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Undivided Profits $33,700.000 ‘7th Avenue Office: 7th Ave. and 32nd St. 




















GRACE NATIONAL BANK 


cAn -Announcement to Jewelers 


When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 
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Hartford, Conn. 


George L. Lux of this city, member of 
the frm of Lux, Bond & Lux; Albert M. 
Kohn, of Henry Kohn & Sons, Inc., Mrs. 
Kohn and their ward, Miss Constance 
Speath, were among local people attending 
the Fall meeting and outing of the New 
England Jewelers, and the annual golf tour- 
gment, at Maplewood, N. H., during the 
third week in September. 

The late Robert Wallace Morris of Wal- 
fingford, a grandson of Robert Wallace, 
fonder of the R. Wallace & Son’s Mfg. Co., 
Wallingford, left an estate valued at $500,- 
qi) according to his will in probate. He 
yas manager of the Chicago salesroom of 
the Wallace company, manufacturers of sil- 
veware. According to his will, Miss Lil- 
fign Sanders, his housekeeper, receives $10,- 
(0) outright and the income from a trust 
fynd of $90,000, which he stipulated must 
be at least $4,000 a year. His sister Mrs. 





' £.E. Marble, formerly Miss Adeline Mor- 


ris, receives $25,000 and the remainder goes 
to his brother, Frank W. Morris. 

The interest and importance of the jewelry 
trade were brought forcibly to the attention 
of a representative gathering of leading 
business men Friday at the weekly luncheon 
of the Lion’s Club of Hartford, when Sam- 
uel H. Havens, secretary of Henry Kohn 
& Sons, Inc., of this city, was the speaker. 
Mr. Havens illustrated his talk in a liter- 
ally dazzling fashion, for diamonds, pearls, 


' rubies, emeralds and sapphires valued at 


$30,000 were passed around to club mem- 
bers, many of whom said it was thrilling 
to hold these gems even if only for a min- 
ute. Mr. Havens spoke on precious stones 
of ancient times and today, mentioning the 
legendary characteristics ascribed to various 
gems, the belief in talismanic or curative 
powers held by primitive peoples and still 
adhering in some parts of the world, and 
the long-standing tradition of birth stones. 
A brief mention of the localities where cer- 
tain gems are found, the methods of min- 
ing and finishing and the relationship of 
gems by which many unlike in appearance 
are identical in character, was a feature of 
this talk, and considerable emphasis was 
given to the perfection attained by imita- 
tions. A concrete example of this was 
supplied by the club members, who when 
asked to decide which of two pearl scarfpins 
was real, and which spurious, decided by a 
large majority that the imitation was the 
tedlity. Mr. Havens valued the genuine 
pearl at $3,500 and the copy at $10, and 
out of 50 in his audience, 40 expressed pref- 
erance for the gem which was cheaper by 
$490 than the other. The technical side 
of the jewel business was touched upon by 
Mr. Havens when he produced a handful of 
loose diamonds, showing the process of per- 
fecting a gem from a specimen of two oc- 
tahedra in twin form; a nine carat rough 
octahedra, sawed in half: two halves ready 
for Polishing and a gem with 16 perfect 
facets formed. The climax of his speech 
Was reached with the showing of a pair of 
blue Wesselton stones with, he said “fifty- 
eight perfect facets cut by American work- 
men, which is the finest cutting in the world.” 
Another beautiful diamond exhibited by the 
speaker was a fine blue Jagersfontaine gem 

h Mr. Hawens said could be balanced 
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upright on its point on a level surface, due 
to its perfection of form and cutting. 
The jewelry shown by Mr. Havens, in 
addition to the loose and unfinished stones, 
was distinguished by the beauty and smart- 
ness of its design. 











Raymond Tafel, head of R. G. Tafel & 


Son Co., 122 W. Market St., and Mrs. 
Tafel are spending a few days at French 
Lick Springs, Ind. 

Brainard Lemon, head of Lemon & Son, 
arrived in New York a few days ago with 
Mrs. Lemon, after eight weeks spent in the 
British Isles, on combined business and 
pleasure. 

The new jewelry store of Moore & Hart- 
stein, in the Kentucky Hotel building, is 
nearly ready to be opened for business. Wal- 
ter Hartenstein has been busy buying and 
getting stock in shape for the opening. 

The week of Sept. 14 was a fairly good 
one in the local trade and with the jobbers, 
as the Kentucky State Fair brought in many 
visitors. Total fair attendance set a new 
record at something over 206,000 for the 
week. 

Louis Irion, jeweler of New Albany, Ind., 
with Cletus Endris and Ed Leaf, are mem- 
bers of a committee in charge of arrange- 
ments for a Fall Style Show, of the mer- 
chants division of the Chamber of Com- 
merce, to be arranged on the night of Oct. 1. 

Police were recently called to the Lemon 
Silver Galleries, 223 E. Broadway, when a 
burglar alarm at the galleries was tampered 
with. A private policeman reported seeing 
a man run from the side of the building and 
escape through a vacant lot before the police 
arrived. Nothing had been tampered with. 

James C. McClure, pioneer jeweler of 
Leitchfield, Ky., and head of James P. Mc- 
Clure, jewelers, died suddenly of heart 


trouble, at a desk in his store, on Sept. 12, | 


death being sudden, but not totally unex- 
pected. Two sons, Horace and Jake Mc- 
Clure, and one daughter, Mrs. Jerome 
Shrewsbury, of Princeton, Ky., are left to 
mourn his loss. 

Mitchell Roth, of David Roth’s Sons, and 
Lewis & Mitchell, two local jewelry stores, 
is planning a trip to Baltimore, in October, 
to take in the games to be played between 
Louisville, winner of the baseball pennant in 
the American Association, and Baltimore, 
winner in the International League. Louis- 
ville’s team will then go to California to 
play San Francisco, winner of the Coast 
League pennant, regardless of the outcome 
of the Baltimore series. 








The J. L. Mitchell Jewelry Co., at Hous- 
ton, Tex., will hold the formal opening of 
its new store on Oct. 3. Great prepara- 
tions are being made for this event and the 
concern is running an eight-page section in 
a local newspaper announcing the affair. 
The firm will also broadcast from its store 
on the opénfng day” over’ Station KPRC. 
E. D. Marshall is vice-president and gen- 
eral manager of the store. °° 
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tion of an unknown salesman or an unknown 
firm. The jeweler must realize also that 
once his notes or acceptances are given, they 
are negotiable and can be enforced by any- 
body into whose hands they come, and that 
any defense that he might have, based on 
misrepresentation by the original holder, is 
unavailable as against a third party who 
may bring suit. 

The victim of the glib salesman has, in 
most instances, only himself to blame, for 
no matter what the representation the sales- 
man may make, a little care and investigation 
of the man and the concern he represents 
and particularly a study of the contracts 
which he asks the jeweler to sign, will gen- 
erally expose the weakness of the proposi- 
tion. The wise man will always beware of 
the man who offers something for nothing 
and will look with suspicion on an unknown 
house that offers advantages beyond what the 
leading and reputable concerns of the indus- 
try cannot afford to give. 

The bankers have a motto for their cus- 
tomers, “Investigate before you tnvest,” and 
this should be heeded by the jéweler who 
is asked to give notes or acceptances for any 
merchandise offered to him under unusual 
conditions. 





SENT TO PRISON 





Dave Abrams Given a Five-Year Term for 
Hold-Up and Robbery in Kansas City 
Last November 


Kansas City, Mo., Sept. 23.—An echo 
of the hold-up and robbery of the Barr & 
Dunn Jewelry Co., 307 Shukert building, 
this city, last November, in which three 
bandits escaped with loot worth $35,000, 
was heard here today when Dave Abrams 
was convicted and sent to prison for five 
years. The verdict against Abrams was re- 
turned by a jury after a most interesting 
trial, and immediately after the prisoner was 
found guilty the court passed judgment. 

The running down of Abrams by the local 
police and operatives of the Pinkerton Na- 
tional Detective Agency, working for the 
Jewelers’ Security Alliance, led the authori- 
ties all the way to Guthrie, Okla. It was 
there that Abrams was arrested on some 
minor charge and sentenced to serve 90 days 
in jail. After his release local detectives 
were in Guthrie to nab him as he stepped 
from jail. 

Shortly after the robbery Abrams was 
arrested with several other known criminals 
in a raid on a hotel in this city. Abrams 
was identified as one of the bandits, but de- 
spite all efforts of the police and Pinkerton 
men to hold the man, other influences were 
stronger, and he was turned loose. After 
Jan. 1 of this year the matter was laid be- 
fore the newly elected district attorney, who 
decided to go after Abrams and place 
him on trial. A search for the man was 
started, which finally ended in Oklahoma, 
where Abrams was disgovered. 








The business of Morrison & Shaw, Fos- 
toria, O., has been sold td Stever: Bros? 


we ~~ 
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S. W. Corner Wacker Drive (So. Water St.) and North Wabash Ave. 
42 Stories High CHICAGO Light on Four Sides 


Ready for Occupancy May 1, 1926 
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Chicago Jewelers’ Association. 


The most modern and complete Jewel- 
ers’ Building ever erected, including 
vaults and protective service. 


Finished in bronze, marble and 
mahogany. 


Eleven large, high speed elevators— 
unexcelled service. All the latest mod- 
ern improvements and refinements. 


Interior automobile parking service 

















for patrons. 
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—Rental Agents— 
CLARK & TRAINER CALLISTUS S. ENNIS & Co. 
30 N. Michigan Avenue 112 W. Adams Street 


Central 0971 ‘Randolph 3384 
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Chicago Notes 





H. E. Harris, of the C. A. Kiger Co, 
Kansas City, Mo., was in Chicago last week, 
visiting the watch people. 

J. Corrigan, of the Houston Watch Co., 
Houston, Tex., spent several days in Chi- 
cago last week looking over the markets. 

Frank Moran, of J. F. Sturdys’ Son Co., 
returned this week from the twin cities 
where he spent a week calling on the trade. 

H. B. O’Brien, manager of the sterling 
silver department of the International 
Silver Co., was in Chicago last week visit- 
ing their local office. 

C. L. De Shetler, president of the Toledo 
Jewelry Mfg. Co., Toledo, O., was a visitor 
in Chicago last week attending to business 
and calling on friends, 

Ben Hirsch, manufacturers’ representa- 
tive, with offices in the Heyworth building, 
is spending a week visiting the trade in St. 
Paul and Minneapolis. 

Victor B. Hume, manufacturers’ repre- 
sentative, left recently for the northwest, 
to call on his trade, and will return to 
Chicago about Oct. 3. 

Einar Bagge, of the Waltham Watch 
Co, material department, left last week on 
a business trip through the east,.and will 
be gone for six weeks. 

John Braude, representing Arnstein Bros. 
& Co. of New York, spent the past week 
in Chicago visiting the trade and relatives, 
during the Jewish holidays. 

Louis Schwartz, of Louis Schwartz & 
Son, 302 Heyworth building, left this 
week for his southern territory, and will 
be gone for about two months. 

K. G. Merrill, assistant manager of the 
Chicago office of the International Silver 
Co, is spending a few days this week in 
Minneapolis calling on the trade. 

D. J. B. Prins, of Son & Prins, Columbus 
Memorial building, is making a two weeks’ 
business trip to St. Louis, Cincinnati and 
other cities of the middle west. 

John J. Lynagh, manager of the fountain 
pen department of the Eisenstadt Mfg. Co., 
returned to Chicago last week after spend- 
ing a month at the home office in St. Louis. 

M. D. Mendelson, wholesale jeweler, with 
offices in the Heyworth building, returned 
recently from New York and the east where 
he spent some time looking over the markets. 
J. H. Ruttan, of J. H. Ruttan & Co., 
2) E. Madison St., returned last Saturday 
from a business trip through Illinois. Mr. 
Ruttan reports that business was about fair. 
Mrs. E. A. Crane, of E. A. Crane & Co., 
Kesner building, has returned to her desk 
after spending 10 weeks with the family 





at Fox Lake, Iil. 
week ends at the lake, 

Sig. Thein, wholesale jeweler on the eighth 
floor of the Heyworth building, will leave 
some time this week on a business trip 
through the west. Mr, Thein will be gone 
for at least two months, 

J. C. Petersen, credit manager for the Chi- 
cago office of the International Silver Co., 
returned this week from Newaygo Lake, 
Mich., where he and his family spent two 
weeks enjoying a good rest. 

M. Goldsmith, president of the Goldsmith 
Bros., Smelting & Refining Co., left last 
week with members of his hunting club for 
their lodge in southern Illinois. Mr. Gold- 
smith expects to spend about 10 days there. 

R. W. Kunz, of the Chicago Lapidary 
Co., Heyworth building, will leave this 
week, accompanied by his wife and family, 
for a cruise on the Mississippi river to 
Florida. Mr. Kunz expects to be gone for 
about a month. 

Dan Devaney, of the C, H. Chapman Co., 
Wolf Bros., and Halberstadt & Co., left 
last week for New York and sailed Monday 
on the Leviathan for Europe. Mr. Devaney 
will visit the markets there and return home 
some time in November. 

H. W. White, representing Despres, 
Bridges & Noel, just completed his Indiana 
trip, and is now spending a few days at his 
home in Indianapolis. Mr. White will re- 
turn to Chicago some time this week, and 
will then leave for the Pacific Coast. 

Joe Stein, of the Stein & Ellbogen Co., 
31 N. State St., left last Friday for New 
York, from which point he sailed on the 
Paris for Europe. Mr. Stein expects to be 
gone until the middle of November, and 
while in Europe will look over the markets. 

James J. Burke, of the Brooks Jewelry 
& Optical Co., St. Louis, Mo., spent a few 
days in Chicago last week looking over 
various lines. Mr. Burke recently returned 
home from Europe, where he and his wife 
spent three months, visiting the various 
countries. 

Mrs. G. M. Copley has been appointed 
manager and buyer of the silverware depart- 
ment of the Lewy Bros Co., to succeed Dave 
Mlasky. Mrs. Copley has been associated 
with Lewy Bros. Co. for some time, and re- 
cently assisted Mr. Mlasky in the silverware 
department. 

Lawson Jaffe, announces that he has 
made connections with I. S. Sagorsky & 
Son, of Philadelphia, Pa., to handle their 
line in Chicago and the middle west, making 
his headquarters in the Masonic Vaults. 
Mr. Jaffe, formerly was connected with a 
Chicago diamond firm. 


Mr. Crane spent his 


J. Kuba, of the Jones & Baumrucker Co., 
returned last week from his three weeks’ 
honeymoon trip, and is taking full charge 
of this concern’s west side store. C. F. 
3aumrucker, who took charge of the store 
during Mr. Kubas’ absence, has returned to 
the main store at 31 N. State St. 

Mrs. Sadie Spero, of S. & L. Spero, 314 
S. Clark St., is expected home this week 
from an extended trip to Richmond, Va., 
where she attended the convention of the 
A. N. R. J. A. and from there made a 
trip to Washington and New York. En 
route home she: stopped at Detroit to visit 
with: friends and relatives. 

Warren Schmipf, who recently associated 
himself with the Hecht Co., of Washington, 
D. C., was in Chicago last week looking 
over the markets and purchasing merchan- 
dise for the jewelry department he is open- 
ing in that store. Mr. Schmipf formerly 
was connected with the jewelry department 
of “The Fair,” as assistant buyer. 

George W. Bleecker, Chicago manager 
for the Martin-Copeland Co., is making a 
business trip for the interest of his firm to 
several of the large cities in Ohio and 
Michigan. J. A. Lossau, of the same firm, 
is calling on the trade in the south. Both 
Mr. Bleecker and Mr. Lossau will return 
to Chicago the first part of October. 

Elmer Parman, of Cedar Falls, Ia. re- 
cently was in Chicago making purchases for 
the store he opened last Saturday in that 
city. Mr. Parman purchased the business 
of H. L. Chase & Co., and closed the store 
for a few days to make a few changes. Mr. 
'arman, formerly was in charge of th 
jewelry department of Edward J. Parman, 
his brother, at Decorah, Iowa, 

E. Schultz, watchmaker, with offices in 
the Stewart building, and John Mertz, dia- 
mond merchant, also located in the Stewart 
huilding, recently returned from a month’s 
rest in Canada. Mr. Schultz and Mr. 
Mertz sailed the various lakes in Canada 
during the day by canoe and at night 
pitched their tent on small islands. They 
report a complete rest and a delightful time. 

Representatives of eastern manufacturers 
calling on the trade in Chicago last week, 
en route to their respective homes, or on 
their way to the middle west, were as fol- 
lows: Murray Kohn, of S, K. & W., New 
York; A. Artley, of Taylor & Co., Newark, 
N. J.; George Beardsly, of Kohn & Co.,, 
Newark, N. J.; James Flateau, of Charles 
Keller & Co., New York; Ralph Hoxie, of 
Harvey Clapp & Co., Attleboro, Mass.; V. 
E. Black, of V. E. Black Co., Providence, 
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R. I.; Clarence Bliss, of Bugbee & Niles, 
North Attleboro, Mass. 

C. J. Wietz, head of the jewelry depart- 
ment of Marshall Field & Co., retail store, 
left last week for a flying trip to Paris in 
the interest of this firm. 

In the case of M. A. Pokrass & Co., the 
45 per cent. settlement recommended by the 
creditors’ committee has been consummated. 
The notes are made by the debtor and en- 
dorsed by his wife. 

J. D. Fox, who has been associated with 
E.. E. Harwood, Heyworth building, for 
some time, looking after the office interest, 
will call on the retail trade in Chicago for 
this firm after Oct. 1. 

Edwin S. Simons, of the Simons Bros. 
Co., and in charge of their New York of- 
fice, was in Chicago last week, visiting at 
their local office and calling on the trade on 
his way home from Canada. 

M. J. Swartz has purchased from his 
partner, Mr. Ciske his entire interest in 
the firm of Swartz & Ciske, gold and silver 
platers to the trade. There has been no 
change in the management or policy of the 
business. 

On Friday noon of last week directors 
of the Chicago district of the National 
Jewelers Board of Trade held a luncheon- 
meeting in the men’s grill of Marshall Field 
& Co. It was one of the best-attended meet- 
ings ever held by the Chicago district. 

A voluntary petition in bankruptcy was 
filed last week by John Wohl, Chicago, with 
liabilities at $3,200 and no assets. Mr. Wohl 
formerly was employed by his father, Mark 
Wohl, who operated the Miles Jewelry Co. 
John Wohl was the endorser of the composi- 
tion settlement notes of the Miles Jewelry 
Co. 

Edward A. Hogenson, watchmaker from 
Seattle, Wash., while visiting friends in Chi- 
cago last week, made an unsuccessful at- 
tempt to save the life of a man who leaped 
into the river from the Clark St. bridge 
shortly after noon on Friday. Mr. Hogen- 
son was crossing the bridge when the man 
jumped and he immediately followed, but 
was unable to rescue him before he was 
drowned. 

Dave Mlasky, who has been connected 
with the Lewy Bros. Co., of this city, for 
the past six years as buyer and manager of 
their silverware department, resigned his 


position with this firm to take effect Sept. 28. 


On Oct. 1, Mr. Mlasky will assume his 
duties as being in charge of the premium 
and scheme department of the Chicago office 
of R. Wallace & Sons Mfg. Co. Mr. Mlasky 
is one of the best known men in the jewelry 
trade, and has a host of friends, all of 
whom wish him success. 


Jewelers in Chicago during the past week, 
looking over merchandise for the Fall and 
visiting with friends in the trade, included 
the following: T. L. Combs, of the T. L. 
Combs & Mazer Co., Omaha, Nebr.; C. N. 
Hetzner, Peru, Ind.; J. G. Greenwood, 
Saunders-Stewart, Inc., Fort Madison, Ia.; 
J. Ralph Tobin, Springfield, . Ill.; Leonard 
Nelson, ‘O. M.. Nelson & Son,: Madison, 
Nis.; Fred Overtstreet, Dixon, IIl.; L. C. 





Cobb, of the O. C. Cobb Co., Iowa Falls, 
Ia.; L. S. Dooley, Three Rivers, Mich.; M. 
Nicolls, Gottfredsen & Nicolls, Kenosha, 
Wis.; Edward C. Minas, of the Edward C. 
Minas Co., Hammond, Ind.; Carl E. Lind- 
quist, Rockford, Ill.; Harry F. Vanderbie, 
Eau Claire, Wis., and H. J. Shaferm, Hunt- 
ington, Ind. 











T. F. Seitz, prominent jeweler of Sullivan, 
Ind., was in St. Louis last week. He was 
accompanied by his wife. 

Stacy Westmoreland, well known jeweler 
of Huntsville, Texas, was a visitor in the 
wholesale trade last week. 

George Porth and his brother, Clifford, 
of the Porth Bros, Jewelry Co., Jefferson 
City, Mo., were trade visitors in the St. 
Louis wholesale district during the past 
week. 

N. P. Logan, in charge of the sterling 
silver department of the store of the Hess 
& Culbertson Jewelry Co., who has been 
confined to his home by illness, is rapidly 
recovering. 

Linn Culbertson, secretary of the Hess & 
Culbertson Jewelry Co., is away on a vaca- 
tion which he is spending with his wife 
touring to points in Ohio. He will be gone 
two weeks. 

Alton, Ill, was well represented in the 
St. Louis wholesale trade last week, among 
the visitors being: J. H. Booth, C. L. 
Goulding and L. Brandenberger, all in the 
retail jewelry business there. 

J. A. Jacobs, vice-president of the Eisen- 
stadt Mfg. Co., in the Star building, has 
returned from a vacation in the north. He 
took a lake trip and also spent about two 
weeks at the Edgewater Beach Hotel at 
Chicago, getting a good rest from business 
cares. 

A jeweler at Poplar Bluff, Mo., was ac- 
quitted last week of a charge of murder 
growing out of the death of an employe 
in his store last May. Following an argu- 
ment, a girl clerk took a drink of some 
polishing solution and died shortly after- 
wards and the authorities held the proprietor 
for examination. 

Reports indicate that E. A. Horstmeyer, 
retail jeweler at 5958 Easton Ave., who has 
been laid up in a hospital for some weeks, 
is improving. He went through two major 
operations and is now convalescing and his 
friends and business associates hope to 
shortly see him back to his store again. 

A. L. Grimes, of the diamond department 
of the Hess & Culbertson Jewelry Co., on 
Olive St., is back from his vacation which 
he spent touring to Michigan. He claims 
a log of 1,900 miles for the trip and an ex- 
penditure of $35, and his store associates 
are all asking for an itemized statement for 
their own guidance. 

Friends in the local jewelry trade heard 
with regret of the death in a local hospital 
last week of J. L. Wolff. He was a promi- 
nent dealer in Paducah, Ky., and illness 
compelled him to come here for treatment 
from which he failed to recover. He was 
a brother of A. P. Wolff, a member of the 
sales force of the Eisenstadt Mfg. Co. 





The S. Smith Jewelry Co., on N. Grang 
boulevard, is now in its new home at No 
503, having moved four doors south from 
its former location. The new store has 
heen built specially for the firm and is 
located in a busy cross town traffic artery 
which has a number of busy concerns ang 
which is one of the centres of night fife 
here. 


George J. Hess, president of the Hess & 
Culbertson Jewelry Co., at Mh & Olive Sts 
is in the east. He attended the A. N, R 
J. A. convention at Richmond, Va. He js 
a member of the executive board of the 
national body and is prominent in its de. 
liberations. After attending the convention 
he plans taking a vacation of several weeks 
at Asbury Park, N. J., and a later visit to 
New York city. 

Cupid has been busy around the head. 
quarters offices of the Eisenstadt Mfg. Co, 
in the Star building. As a result the force 
has lost two of its members. Miss Mar. 
garet Madigan took unto herself a fife 
partner, Sept. 8, having been connected 
with the diamond department for some time 
past. Miss Julia Hoffman, of the office 
force, took a similar step on Sept. 15, both 
leaving with the good wishes and best re. 
gards of their former associates. 


Business is reported very satisfactory by 
members of the local wholesale jewelry 
trade. The sales forces are all afield and 
have been writing excellent business ever 
since the men went out and reports from 
various sections of the territory covered by 
the firms in St. Louis indicate that the trade 
feels optimistic and is planning for a good 
holiday business. Crop conditions in the 
south and west are much improved and 
with good crops merchants are in a much 
better position to sense the prospects for 
Fall and Winter trade. 

Half a dozen diamond rings valued at 
$600 were recovered by the police last week 
when an alleged ex-convict, recently released 
from the Federal Prison, at Leavenworth, 
Kans., was arrested here on suspicion. A 
search of his living quarters revealed the 
rings which he claimed to have found on 
the street. Later the loot was identified 
by T. F. Grosze, a jeweler of Belleville, 
Ill., as having been stolen from his store 
and the prisoner was also identified by 
Clifton Sulliway, a clerk in the store, as 
having been a visitor to the store on Sept. 
9, a short time before the rings were missed. 
A warrant was applied for at Belleville, and 
the prisoner held for a requisition from the 
Illinois State officials. 

Mrs. Matilda Koehler, wife of Paul 
Koehler, a jeweler, at 2907 S. Jefferson 
Ave., last week identified a suspect held by 
the police authorities, as the man who on 
Aug. 20 was in the store, shortly before 
eight diamond rings valued at $825 were 
found missing. The suspect was arrested 
and found in possession of some valuable 
jewelry which was later identified as being 
the property of another jeweler who suffered 
a loss by robbery last month. He has: been 
identified as a recently released convict and 
pending the disposition of the first case 
against him a formal charge of robbery 
from the Koehler store is being deferred. 
Several other jewelers will also be asked 
to look him over in an endeavor to ascet 
tain if he has been involved in other thefts. 





a we 1.3 ..32 = = Od 





life 


ife 


— 


ee Ue 


CO OO OOS oe 








Mr. Nye, representative of the Watrous 

Co. Wallingford, Conn., called on the 
welers in Milwaukee during the past week. 
C. W. Nebell, formerly in charge of the 
optical department of the David Goldman, 
Inc, retail jewelry company at Milwaukee, 
visited the store during the past week. 

W. C. Jaeger, of Bloedel’s Jewelry, Inc., 
prominent retail firm on Grand Ave., has re- 
turned to the store after spending his annual 
vacation fishing in the lakes of northern 
Wisconsin. ; 

Mr. Hirsch, of the firm Ostrow, Samit & 
Hirsch, manufacturers of diamond mount- 
ings in New York city called on the E. H. 
Warnke Co., manufacturing jewelers at Mil- 
waukee during the past week. 

Theodore Lampert, representative of 
M. J. Lampert & Sons, jewelry importers at 
New York, visited the O. H. Bingenheimer 
Co, Milwaukee wholesale jewelry establish- 
ment, last week on his regular trip through 
this territory. 

John R. Montgomery, president of the 
Reliance Silver Co., has returned to the office 
after his regular Fall trip through the State 
of Iowa. Mr. Montgomery states that busi- 
ness has been very good this season in that 
State and that the rural communities will 
be in good financial condition. 

W. H. Upmeyer, vice-president and treas- 
urer of the Bunde & Upmeyer Co., prominent 
Milwaukee retail jewelry house, is on his 
annual trip through northern Wisconsin 
where he is fishing and duck-hunting. Mr. 
Upmeyer makes this trip every year during 
the duck-hunting season and he expects to 
bag his usual number of birds. 

Paul R. Henerlau has opened a retail 
jewelry store on the ninth floor of the First 
Wisconsin Trust Co. building at E. Water 
and Wisconsin Sts. He has a complete line 
of jewelry and silverware. Mr. Henerlau 
is well-known among the jewelry trade in 
Milwaukee as he has been with the Louis 
Esser Co., retail jewelers, on 111 Wisconsin 
St., for a number of years. 

Oberst, Inc., well known retail jewelry 
firm at Milwaukee has announced that it will 
open a south-side branch in Milwaukee about 
Oct. 1 which will be located at 11th and 
Mineral Ave. Theodore Witte, vice-presi- 
dent of the company will manage the new 
store. The Oberst company now operates a 
store at 418 Grand Ave., where it has been 
located for the past several years. 

Henry Rank, president and treasurer of the 
Rank & Motteram Co., prominent Milwaukee 
retail jewelers, left last Saturday on a trip 
through the northern part of Wisconsin, 
Minnesota, and Canada. Mr. Rank makes 
this trip every year during the Fall in the 
duck and partridge shooting season. He and 
his party expect to do some fishing in the 
lakes of the north. He will be back in Mil- 
waukee on Oct. 8. 

Retail jewelers at Racine, Wis., took an 
active part with other merchants in pro- 
moting the annual Fall style show which was 
held in that city on Sept. 28, 29 and 30. 
The production was staged at the Rialto 
Theatre there during the eve of that week. 
A special picture, “The Slaves of Fashion,” 
opened the show after which the latest Fall 
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styles were paraded by 16 models. The mer- 
chants report that the affair was a great 
success and that it has stimulated Fall sales. 

The formal opening of the store of W. H. 
Dummer at Oconomowoc, Wis., recently was 
attended by a number of the Milwaukee 
wholesale jewelry and supply men among 
whom were William F. Gollberg, W. J. Kilb, 
and L. C. Beck, of W. F. Gollberg Co., and 
A. C. Possin of the Boszhardt-Possin Co. 
Mr. Dummer worked for several of the re- 
tail jewelry houses in Milwaukee prior to 
his purchasing the stock of Percy Hatch at 
Oconomowoc. Mr. Hatch retired from busi- 
ness recently due to ill-health. 

Henry F. Stecher, Milwaukee, treasurer ot 
the Wisconsin Retail Jewelers’ Association, 
who had charge of exhibits at the national 
convention at Richmond for the 11th year, 
has returned from the sessions and reports 
that it was one of the best gatherings in 
the history of the organization. H. F. 
Vanderbie, Eau Claire, president of the Wis- 
consin association, and John P. Hess, Fond 
du Lac, elected delegate from the Wisconsin 
group have also returned to their homes. 
A. W. Anderson, of Neenah, went to Phila- 
delphia from Richmond, Va., to attend a 
meeting. 

John Montgomery, Jr., representative of 
the Reliance Silver Co., has finished his trip 
through Minnesota and has started to call on 
the trade in northern Wisconsin. H. S. 
Paterson, who has been traveling through 
North Dakota for the Reliance company, has 
completed his trip and returned to his home 
in Minneapolis. This is the first season that 
the company has sent a representative into 
the North Dakota territory and Ed Wals, 
secretary, said that the results have been 
very gratifying and that a number of new 
accounts have been placed on the company’s 
books. 

Among the Wisconsin jewelers who called 
at the Milwaukee wholesale jewelry and 
jewelers’ supply houses during the past week 
were W. H. Shaver, Mukwonago; L. H. 
Shaver, Delavan; William F. Notbohm, 
Oconomowoc; Harry Prudames, Delavan; 
William Liulevich, Racine; L, Cohn, Racine; 
A. J. Boden, Clinton; Mrs. Estberg, of Est- 
berg & Sons, Waukesha; G. H. Frank, Jack- 
son; M. Schneider, of Schneider: Bros., 
Burlington; O. H. Brickson, Madison; E. M. 
Odekirk, Manawa; F. E. Kiehl, Waukesha; 
Theodore Steudel, Chilton; J, Armbruster, 
Cedarburg; Mr. Hannon, of the Hannon 
Jewelry Co., of Waupaca; Mr. Diedrich, 
Ripon; George Fuerst, New Lisbon; R. 
Hille, Menominee Falls; F. F. Bischoff, 
North Milwaukee; L. J. Crawford, Bur- 
lington; J. L. Cox, Jefferson, and E. Starkey, 
Waterford. 








Notes from Here and There 





Glasow-Leitman, manufacturing jeweler at 
Fond du Lac, Wis., will erect a building on 
E. Ist St. 

The Regnier & Shoup Mercantile Co., St. 
Joseph, Mo., have moved from 110-112 N. 
5th St., to 5th and Felix Sts. 

W. W. Cooper has purchased the George 
Martin jewelry store on Main St., Geneva, 
Ill., and has assumed charge of the business. 

The Guyselman Jewelry Co., Circleville, 
O., has been incorporated with a capital’ of 
$6,000. The incorporators are W. F. Broer, 
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J. W. Williams, M. C. Nolan and R, L, 
Guyselman. Ae 

The Edward Raftery jewelry store, Pitts- 
field, Ill., is being remodeled, a metal ceiling 
installed and the rooms entirely redecorated. 

Fire early one morning recently at Ripley, 
Tenn., destroyed the jewelry store of W. G. 
Speck & Co. The loss was complete ex- 
cept for diamonds and jewelry in the large 
safe. The concern carried insurance, 

Endangering the lives of seven. families 
and causing considerable property loss, a 
fire of unknown origin one morning recently 
damaged the store of K. S. Hasinger & Co., 
at Ft. Myers, Fla., and a number of other 
establishments. 

Abe Samuels for years in the jewelry busi- 
ness at Dallas, Tex., but recently of Cali- 
fornia, has returned to Dallas and announces 
the purchase of Goldstein & Son, at 1308 
Main St. The name of the new firm will 
be the Samuels Jewelry & Loan Co. This 
firm was established in Dallas in 1888 

Rudolph’s Schenectady Co., Inc., Schenec- 
tady, N. Y., was chartered by the secretary 
of State at Albany, N. Y., recently to sell 
watches, jewelry, etc. The directors are 
Bernard G. Rudolph, Mex H. Rudolph, of 
Syracuse, and Charles Brenner, of Utica. 








Pacific Coast Notes 





P. Pedersen, Burlingame, Cal., has sold 
out to Wm. M. Queen. 

W. R. Austin, of Everett, Wash., has 
sold the Jewel Box, 1707 Hewitt, to Weis- 
field & Goldberg, Seattle. 

Lucy Carlsen, of Carlsen’s Jewelry Store, 
Fort Bragg, Cal., publishes notice of the sale 
of the business to Harry A. Streiff. 

A. Hartung, Nevada City, Cal., is back 
at his business, after an illness. He spent 
four weeks in Santa Cruz, Cal., recuperating, 
and has now recovered. 2k 

Leon S. Aurich, of Nordman.& Aurich, 
reports that the collection of gold nuggets 
of A. J. Fetzer, jeweler of Weaverville, Cal., 
is one of the finest, if not the largest in the 
State. Most of the nuggets were found 
in early days. 

J. Amann, jeweler of Mount Shasta City, 
Cal., is building a fine new store. He expects 
to move in about Dec. 1. Barring five years, 
which he spent elsewhere, Mr. Amann has 
been for 20 years a jeweler in Mount Shasta 
City. 

Marion Dayley, jeweler of Yreka, has one 
of the handsomest stores in northern Cali- 
fornia. Mr. Dayley is a young man who is 
very well liked, and very little goes on in 
Yreka that he is not asked about. Just at 
present, Mr. Dayley is chairman of the 
conimittee that is building the new Masonic 
Temple for Yreka. 

Johnny Stusser, manager of Weisfield & 
Goldberg’s jewelry store, 1707 Hewitt Ave., 
Everett, Wash., offered $100 for the best 
suggestion for an advertising stunt. He re- 
ceived 2,000 answers, and he says that most 
of the stunts suggested would get the pub- 
licity all right, but they would make the firm 
go broke. They ran from setting fire to the 
store to giving away emeralds and rubies ‘as , 
souvenirs. One suggestion was for a girl 
to walk down the street wearing a million. 
dollars worth of jewelry, and stage a hold- . 
up. He says though that the people of 
Everett have ideas all right. 

















“Doc” Hughes, of Heavenor, Okla., was 
a buyer in Kansas City last week. 

F. C. Beckwith, of the Hamilton Watch 
Co., was a visitor in the Kansas City trade 
on Friday of last week. 

Ed. L. Sammons, of Alma, Kans., was in 
Kansas City last week while selecting and 
purchasing goods for his holiday trade. 

Mr. Botkin, of the Botkin-Joy Drug Co., 
Caldwell, Idaho, was one of the visiting re- 
tailers at the offices of the C. A. Kiger Co. 
last week. 

L. B. Kimball, El Dorado, Kans., spent 
Monday of last week with Kansas City 
wholesale houses while buying his holiday 
stocks for his store. 

John Andie, who was formerly employed 
by Benjamin Stiffelman, a local wholesaler 
with offices in the Chambers building, be- 
came associated with the retail store of John 
Mednikow, 13th St. and Grand Ave., be- 
ginning his duties on Sept. 22. 

H. E. Harris, in charge of the watch de- 
partment of the C. A. Kiger Co., made a 
special three-day trip to Chicago and several 
of the watch factories near that city last 
week, in an effort to have déliveries of 
watches rushed through for his company. 
He said the trip was necessitated by the 
unusual sales of watches, which are the 
greatest in the history of the Kiger firm. 

C. P. “Tod” Woodbury, regional vice- 
president of the A. N. R. J. A., for this 
section, is said to be the only name appear- 
ing on the nomination list for the presidency 
of the Co-operative Club of Kansas City. 
Mr. Woodbury has long been an active 
member of that organization and is locally 
very well known; so far as has been learned, 
he is unopposed for the office of the local 
presidency. 

H. McKinney, Kansas representative for 
the C. A. Kiger Co., who has been unable 
to travel since July, last, when he sustained 
‘serious injuries in an automobile accident, is 
now able to get down to the main offices of 
the company every day and expects to return 
to his territory by Oct. 15. Mr. McKinney 
first expected to return to the “road” on 
Sept. 1, but, though his injuries have healed 
satisfactorily, recovery is slow at best. 

George C. Stairs, of Wichita, Kans., drove 
down to Kansas City and spent last Sunday, 
by special appointment, with one of the local 
wholesalers. Mr. Stairs is conducting a 
special discount sale in his store, reporting 
it to be going over very satisfactorily. It 
was for this reason that Mr. Stairs found 
it necessary to transact his business here on 
Sunday and to drive back to Wichita in 
time for the opening for Monday’s business. 

Leslie J. Ryer, head of the Ryer Jewelry 
Co., is at a loss to determine the date of his 
removal to his new store on 12th St. near 
Grand Ave. The original announcement 
was that the new shop would be occupied 
about Sept. 15, and a removal sale has been 
in progress for several weeks. But Mr. 
Ryer said this week that it looks now as 
though it will be at least Nov. 1 before the 
new quarters have been finished, although 
the contractors have promised occupation on 
Oct. 12. According to the terms of the 
Ryer lease, however,’ occupation must be 


THE JEWELERS’ 





CIRCULAR 





September 30, 1925 





given not later than Nov. 1, which is con- 
sidered the closest date to the holiday season 
on which the removal may logically be 
made. 

The Hershfield-Bernat Jewelry Co., Kan- 
sas City’s latest wholesale firm is now in 
iis new quarters in the Bailey-Reynolds 
building, in which the concern has leased a 
considerable amount of floor space on the 
second floor. The firm is not yet settled 
in the new home, but the furnishings are 
rapidly being arranged and will be completed 
within a few days. The building, which 
was the scene of a great explosion late last 
year, was recently rebuilt and is now entire- 
ly fireproof. The company’s quarters are in 
very attractively decorated rooms, and there 
will be an enclosed office and a well-ap- 
pointed reception room, fitted with mahogany 
furnishings. 

Robert Davis, 20-year-old negro, who was 
caught in an attempt to steal a tray of dia- 
monds from the retail store of the Ryer 
Jewelry Co. last week, has been given his 
preliminary hearing and is out on a bond 
of $2,000 against his appearance at his trial 
scheduled to be held on Sept. 29. Accord- 
ing to Leslie J. Ryer, Davis was convicted 
for a similar robbery about two years ago in 
the store of the Feld Jewelry Co. here and 
was sentenced to two years in the peni- 
tentiary in Jefferson City, Mo. He was re- 
leased from that institution about last April. 
Davis has been under the surveillance of the 
Pinkerton Agency since his return to Kansas 
City. However, at the preliminary hearing, 
Davis entered a plea of not guilty and was 
released on $2,000 bond, notwithstanding the 
fact that, in connection with his alleged 
robbery of the Feld store, he was released 
on a bond of $7,500, which he “jumped” and 
for which it was necessary to return him 
for trial. It is difficult to predict the out- 
come in the event that he jumps this latest 
bond, because it is possible that the State 
will fail to make an effort to return him for 
such a small bond, unless pressed by the 
bondsmen. 











TRADE CONDITIONS 


The retail jewelers of Evansville and many of 
the other tewns in southern Indiana report that 
September has been a very good month for them 
and that business has held up well, and in fact the 
trade for the month has been a little better than 
for the corresponding month of last year. Reports 
from towns in the rural communities are to the 
effect that conditions are getting a good deal 
better since the recent rains, and that indications 
point to a good Fall and early Winter trade. In 
core of the mining towns in southern Indiana, 
southern Illinois and western and northern Ken- 
tucky, preparations are being made to open some 
of the large cecal mines that have either been 
clesed dewn during the past Summer or have not 
been running on full time, and this is expected to 
greatly stimulate business in many lines. General 
business conditions in Evansville are better than 
they were 2 month or so ago and collections have 
improved. 





E. J. Welb, retail jeweler at Huntingburg, 
Ind., was in Jasper, Ind., on a business mis- 
sion a few days ago. 

H. H. Tislow, retail jeweler at Petersburg, 
Ind., was in Evansville a few days ago on 
business and reported that trade conditions 


in his town are looking up some, and that he 
is looking for a steady improvement in busi- 
ness between now and Nov. 1. 

J. L. Thuman, well known retail jewele 
on West Franklin St., this city, was at West 
3aden, Ind., a few days ago attending the 
annual convention of the Indiana Stat, 
bankers. 

Charles Hebner, of the Hebner Jewelry 
Co., and Floyd Nester, of Heinzle & Nester 
retail jewelers at Boonville, Ind., have peg, 
appointed to some of the important standing 
committees of the Boonville Kiwanis Cy 
by John Kohlmeyer, president of the club, 

Local dealers in cut glass and glassware 
say that trade in September was fairly good, 
and that they are looking for a very good 
Fall and Winter business, and are of the 
opinion that it will show an improvement 
over the corresponding period of last year, 

Former Mayor John F. Heinzle, of Heinzle 
& Nester, retail jewelers of Boonville, Ind, 
who has been in bad health for the past sev- 
eral months, is some better at this writing, 
and is able to be up and about, and his many 
friends are wishing for his complete re- 
covery. 

Many of the retail jewelers of Evansville 
were represented on the “Booster Trip” given 
under the auspices of the Chamber of Com- 
merce of this city on Wednesday, Sept. 23. 
Several towns in southwestern Indiana, in- 
cluding Griffin, New Harmony, Mt. Vernon, 
Wadesville, Poseyville and Cynthiana were 
taken in by the local business men, and the 
merchants were royally entertained wherever 
they went. Several more trips of this kind 
are being planned and will be given in the 
near future. 

Warren H. Miller, an expert watch re- 
pairer and jeweler and for several years of- 
ficial inspector of watches for railroads cen- 
tering at Evansville, has located in the Riggs 
department store at Princeton, Ind., a few 
miles north of here. He will carry a fine 
line of watches and jewelry and devote spe- 
cial attention to the care of watches and 
jewelry, as well as jewelry repairing. Mr. 
Miller bears the highest reputation as a 
watch expert, and his friends predict he will 
succeed in his new business. 

The $100,000 estate of George F. Beach, 
retail jeweler at Valparaiso, Ind., and for 
many years treasurer of the Indiana Retail 
Jewelers’ Association, who died suddenly at 
Quebec, Canada, several weeks ago while on 
a motor trip with a party of friends, will go 
to his two brothers, LeRoy Beach, of Val- 
paraiso, and Mark Beach, of Los Angeles, 
Cal., and two sisters, Mrs. Arthur Christy, 
of Valparaiso, and Mrs. George LaBella, of 
Springfield, Mass. Petitions have been filed 
in the Porter County Superior Court by the 
Farmers’ State Bank of Valparaiso, admin 
istrator, for permission to assign the capital 
stock owned by Mr. Beach in the George F. 
Beach, Inc., of Valparaiso, and make part 
distribution of the estate to the heirs of the 
deceased. 








Joseph C. Foley, for 18 years associated 
with jewelry houses in Springfield, Ill. has 
joined the J. C. Klaholt Co. staff. The cot 
nection of Mr. Foley with the Klaholt com- 
pany was made occasion for a housewarming 
event to which all patrons of the firm and the 
public were invited to become acquaint 
with the service of the store. 
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Jacob Segal, of the Jacob Segal Co., dia- 
mond importers, is back at his office again 
after an extensive eastern trip. 

J.L. Chapman, who operates a large retail 
jewelry store in Ann Arbor, was in Detroit 
ast week calling on the wholesale dealers. 

R. H. Gregory, Lapeer, Mich., called on 
the Detroit wholesale jewelers last week and 
made purchases for the Fall and Winter 
trade, 

Edward Dyer, Caro, a well-known jeweler 
in that place and Mrs. Dwyer, were in 
Detroit last week buying new merchandise 
for the Fall trade. 

H. L. Monroe, of the Wallace-Monroe 
Mfg. Co., 901 Jewelers’ Court, has been 
passing the week at Port Huron and other 
lower Michigan cities. 

Mrs. W. T. Blashill, Oxford, Mich., wife 
of a well-known jeweler in that section, was 
in Detroit last week buying new merchan- 
dise for the Fall trade. 

F. D. Keeley, Long Beach, Cal., passed a 
few days in Detroit last week as a guest of 
Jacob Segal, diamond importer. Mr. Keeley 
is a retail jeweler in that place. 

John Kay, retail jeweler at Grand River 
Ave, and Washington Boulevard, has re- 
turned from his vacation passed in New 
York city and other eastern points. 

John Bridges, Marine City, and L. Blake, 
of Marine City, visited Detroit last week, 
making the rounds of the wholesale jewelry 
establishments. They were buying new 
stock, 

Freedman Bros. are now well established 
in their new store at 9535 Chene St. They 
were formerly at 9120 Chene St. They have 
considerably increased their floor space and 
added to stock. 

A. E. Schuncke, Mt. Clemens, came into 
Detroit last week for the purpose of buying 
new stock. He has had a fine trade all 
through the Summer and still anticipates 
extensive buying for a long time. 

Edward Berg, of the E. H. Pudrith Co., 
wholesale jewelers, is passing some time in 
northern Michigan. He reports retailers in 
that section are enjoying an extensive busi- 
ness with bright prospects for a good holi- 
day trade. 

W. L. Chamberlain, Farmington, and Leon 
Mix, Birmingham. two prominent retail 
jewelers in their respective territories, were 
in Detroit last week on a buying trip. They 
are planning for an extensive Fall and early 
Winter trade. 

Harry Clark and Fred Simmons, former 
employes of Friedberg’s, have formed a part- 
nership under the style of Clark & Simmons, 
and will engage in the credit jewelry busi- 
ness on their own account. They plan, 
within a short time, to open a new store in 
the Madison Theater building, on Madison 
Ave., in the downtown theater and shopping 
district. Both are experienced men in the 
business, 

A. Kamberg, a well-known jewelry sales- 
man and active in the Wolverine Travelers’ 
Association, took up his new duties with the 
E. H. Pudrith Co. last week, and with 
Garner Sly, another active member of the 
Wolverine Travelers’ Association, is cover- 
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ing Detroit and the suburban territory. The 
Pudrith company is now engaged in an ex- 
tensive sales campaign throughout the 
Michigan territory. 

Just a few minutes after William Devlin, 
a retail jeweler on Washington Boulevard in 
the downtown shopping district, had removed 
$50,000 worth of diamonds from his display 
window, some one threw a padded brick 
through the glass. All they obtained, how- 
ever, was about $500 worth of ordinary 
merchandise left in the window for a night 
display. This is about as narrow an escape 
from serious robbery loss as a _ Detroit 
jeweler has experienced in a long time. Not 
many are so fortunate. 

Wholesale jewelers in the new Jewelers’ 
Court report that retailers all through the 
State are now engaging in buying their holi- 
day stock. The rural districts have enjoyed 
an unusually successful Summer, crops have 
been abundant and a lot of ready cash has 
gone into circulation. Retail buying is on 
the increase and probably will become still 
better as the season advances. Wholesalers 
making particularly elaborate displays at this 
time are Scribner & Loehr, the W. F. Broer 
Co. and Fink & Harrison. 

Some one recently threw a padded brick 
through the windows of the Castle jewelry 
store and the People’s Outfitting Co.’s store. 
Both of the latter were only maintaining 
night jewelry displays, it is said, and their 
losses proved of no great consequence. The 
thief made a quick getaway and no arrests 
have been made. Window smashers have 
been more or less active in Detroit all 
through the Summer and most of the down- 
town retail jewelers are now protected with 
extensive metal window guards. 

Morris Pearl, who has been employed in 
retail jewelry stores on the east side of the 
city for the last seven years has become 
associated with C. L. Jones, an employe of 
the Traub retail jewelry store on Woodward 
Ave., and opened a new retail jewelry estab- 
lishment at 9509 Gratiot Ave. In their an- 
nouncement, Mr. Pearl states they are car- 
rying a line of guaranteed goods which are 
sold on easy payments and at lowest possible 
prices. The opening was on Sept. 24. There 
was plenty of flowers and a large number 
of people visited the store. 











Philip Rosumny, who has had a jewelry 
store at 6814 N. 6th St., has opened a small 
establishment on Yamhill St., just a few 
doors from Broadway. 

Mrs. Johnson, who for a number of years 
was a valued clerk in the employ of Jaeger 
Bros., is now greeting her many friends 
in the beautiful shop recently opened next 
to the Columbia Theatre on 6th St., by the 
Portland Cutlery Co. 

Zell store number 2, at Park and Wash- 
ington Sts., was formally opened to cus- 
tomers last week, and was a perfect bower 
of flowers, the loveliest baskets filled with 
bright Summer blossoms having been sent 
by the many friends of the Zell Bros. In 
connection with the opening, approximately 
$200,000 worth of diamonds, in the very 
latest gold and platinum settings, were 
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shown in the display windows. Near-by 
paced a’ lynx-eyed member ‘of the police 
force, to forestall any attempt at robbery. 
This new shop is one of the finest. establish- 
ments for the sale of diamonds and other 
precious stones to be found on the Coast. 
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Richard H. Jackson, sales manager of the 
Sessions Clock Co., called on the trade last 
week, 

Tom Collier and Clarence Kurtz will open 
a trade shop in the downtown section around 
the first of October. 

A. T. Hubbard, president of the Cowell & 
Hubbard Co., leaves the coming week for a 
business trip to New York. 

M. Duval, manager of the material depart- 
ment of the Elgin National Watch Co., is 
calling on Cleveland trade this week. 

C. J. Dooley, of the Cowell & Hubbard 
Co., who has been in the east on a buying 
trip for the past few weeks, is back again. 

Ball’s Railroad Time Service and the 
Webb C. Ball Watch Co. will move on Oct. 
1 from their present quarters on Euclid Ave. 
to 1344 Engineers Bank building. 

The annual clam bake of the Cowell & 
Hubbard Co. took place on Saturday, Sept. 
26, at Miller’s, and was well attended. The 
affair proved to be a very enjoyable one from 
every standpoint. 

Among out-of-town jewelers in Cleveland 
last week were H. S. Burr, Elyria; W. R. 
McCarthy, Amherst; A. T. Atwood, Wil- 
loughby; E. L. Aukerman, Norwalk, and 
H. J. Smith, Mt. Gilead. 

Frank Cox, manager of the Bowler & Bur- 
dick Co.’s watch repair department, has re- 
signed to go with the Webb C. Ball Co. in 
its watch sales department. He will be suc- 
ceeded by Mr. Matthews, formerly with the 
Baisch Co. 

The Webb C. Ball Co. has a very beauti- 
ful display of bronzes in the lobby of the 
Union Trust building, which is Cleveland’s 
newest and largest office building. Some of 
the pieces are valued as high as $900. Their 
beauty has been a source of attraction for the 
large throngs constantly passing in and out 
of the building. 

The Jewelry Crafts Association held its 
first meeting of the season on Sept. 21 at the 
Hotel Statler, at which President Sam Ewee 
presided. There was an excellent attend- 
ance, and it was voted unanimously to give 
a dinner dance on Nov. 7. The following 
committee was annointed to look after the 
details: Herman Menke, chairman; Ralph I. 
Burr, A. E. Schultz and Leonard Checel. 

W. Cohn, of the Wagner Gi!ger Cohn Co., 
has had to abandon his trip on the road and 
go home to Buffalo and place himself under 
the care of a physician, due to a severe at- 
tack of poison ivy. Mr. Cohn has a small 
farm near Cleveland and in company with 
another local jeweler spent Labor Day there 
and became infected with the poison. The 
doctor to whom he went for relief appar- 
ently did not recoenize the symptoms and 
gave treatments which drove the poison from 
him arm into the hody. Mr. Arnold was re- 
called from his territory to finish ap Mr. 
Cohn’s trip. Ka 














‘Accounts of a good trip through the Pa- 

cific northwest are sent to his office here, 
by J. H. Spiro. 

C. T. Richardson, retail jeweler of Seattle, 
and his family have been here in the course 
of a motor trip for recreation. 

Constant J. Auger, well-known San Fran- 
cisco retail jeweler, is in the east. He has 
been attending the A. N. R. J. A. convention, 
of which he is a regional vice-president. 

A good account of business conditions in 
the Hawaiian Isles (T. H.) is brought back 
by Thomas Kielty, of Kielty & Beard, who 
has just got back from a business visit to 
the Islands. 

Miss Ethel Lundy, well-known member 
of the force of A. I. Hall & Son, appeared 
at work a few days ago wearing a wedding 
ring and announced that her new name is 
Mrs. O. B. Bennett. 

Retail jewelers visiting the San Francisco 
trade last week included: Eddie Kocher, of 
R. Kocher Sons, San Jose; G. C. Wilkins, 
Red Bluff; George Godfrey, Los Angeles, 
and a few others, but most of the jewelers 
did their buying during the Jubilee. 

Arthur Klingele, Los Angeles jeweler, 
was a visitor during the California Diamond 
Jubilee. He called, among other business 
houses, on J. R. Wood & Sons, and with 
A. W. Huggins, president of the company, 
discussed business conditions in the south. 

Speaking for the first time before the 
After Dinner Club, a few days ago, Ted 
Huggins, manager for J. R. Wood & Sons, 
was promptly selected as its next meeting’s 
chief speaker. On. the following day he 
was sent for, in haste, to preside for the 
Down Town Association, the president and 
vice-president, the latter Constant J. Auger, 
being out of town. 

Theodore Roche, president of the Police 
Commission, has discovered a provision in 
the San Francisco city charter which will 
allow the commission to revoke auctioneers’ 
licenses where it is deemed advisable. Mr. 
Roche drew up an ordinance, several months 
ago, which would give the Police Commis- 
sion sole regulation of auctions, in order to 
do away with “fly-by-night” jewelry stores 
doing what is characterized as “illegitimate” 
business on Market St., San Francisco’s chief 
thoroughfare. 

The new corresponding secretary of the 
Pacific Horological Society is M. Berwin, 
watchmaker of 704 Market St. He takes 
the place of William Gillies, who resigned 
on account of press of work. Speaking of 
the society, Mr. Berwin said that he is in 
the same fix, so far as work is concerned, 
but he plans to devote a certain amount of 
attention, every month, to the duties of his 
office. The treasurer of the organization 
has promised to help. He is Fenelow Mas- 
sol, watchmaker with B. T. Brilliant. 

The Diamond Jubilee neither hurried nor 
delayed representatives of eastern manufac- 
turers traveling through this territory. The 
following were here last week: Michael 
Peyser, of the Shiman Miller Mfg. Co., 
Newark, N. J.; Ira Smith, manufacturers’ 
representative of Los Angeles; E, A. Moore, 
of the R. F. Simmons Co., Attleboro, Mass.; 
H. F. Tourtellot, of the Waite Thresher Co., 
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‘Providence, R. I.; R. H. King, Ostby & 
Barton Co., Providence, R. I.; Joe Klein, 
Shiman Bros. & Co., New York; Alfred 
Moss, of the J. J. White Mfg. Co., Provi- 
dence, R. I., and H. A. Russell, Chicago. 

Leon S. Aurich, of Nordman & Aurich, 
who recently returned from a_ successful 
business and pleasure trip in northern Cali- 
fornia and Nevada, went to commemorate 
his 35th anniversary in the material business. 
He was originally with Nordman Bros., then 
went to Morgan & Allen, a firm he left in 
1914 to start in business for himself, later 
organizing the firm of Nordman & Aurich 
in conjunction with Bert Nordman, nephew 
of his original employers. During his trip 
he visited his birthplace, Virginia City, the 
center of a great silver mining industry dur- 
ing the Comstock days but now very quiet. 
Mr. Aurich found business good at nearly 
every place he visited on his 2,500-mile auto 
trip. 

Some of the local jewelers say that the 
lid was put on the sale of silver pocket 
flasks, drinking cups and other personal ap- 
pliances for consuming and carrying bever- 
ages, just eight months ago. That was when 
Captain Charles Goff of the San Francisco 
Police Department was made Federal pro- 
hibition chief for northern California. Goff 
astonished the politicians by taking his job 
seriously. During his term of office he 
seized and destroyed five times as much wine 
as was seized and destroyed in all the rest 
of America together. He is believed to 
have been oozed out of office by the swelling 
tide of booze destroyed during his adminis- 
tration. Anyway he resigned and the sale 
of pocket flasks is on again. One jeweler 
stated that he is selling more in a day than 
he disposed of during the eight months of 
Goff’s administration. 
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George Godfrey, 617 Jewelers building, 
has returned from a week’s business trip to 
San Francisco, 

George Weidig, Chicago representative of 
Joseph Fahys & Co., is in Los Angeles call- 
ing on the trade. 

E. M. Sieglitz, of the Sieglitz Co., of 
Calexico, spent several days, in this city last 
week on business, 

James J. Brady, jewelry auctioneer, has 
just closed a successful auction sale for H. 
Wagener Hanford. 

F. M. Rhomberg, Banning, left for home 
after spending two weeks at Catalina Island 
with his wife on a fishing trip. 

Mrs. J. M. Samuels, 3880 S. Western Ave., 
is back at her place of business again after 
a vacation spent in San Francisco. 

B. P. Stout, formerly of Denver, Colo., 
has opened a clock and watch repairing 
establishment at 1297 East Orange Grove 
Ave., Pasadena. 

J. A. Roth, of the Roth-Snow Co., has 
returned from an eight weeks’ business trip 
to Denver and El Paso. He reports busi- 
ness as very good. 

“Billy” Lamb, of Geo. H. Fuller & Son 
Co., Chicago, is in Los Angeles calling on 
the trade. En route to this city he enjoyed 
a week’s grouse and sage hen shooting in 
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the Wahsatch range in Utah and according 
to all reports was very successful. 

G. W. Bodley, formerly with T. J. Brune 
Co., of this city and’ Omaha, Nebr,, as 
taken a position in the jewelry departme 
cof E. W. Reynolds Co, 

H. R. Barney, diamond broker, 714 Title 
Guarantee building, has returned to his place 
of business after having been confined for 
several weeks in the White Memorial Hog. 
pital following a serious operation. 

The friends of Newton Moore, 301 0, T. 
Johnson building, are very much pleased to 
hear of his wife’s recovery after a month's 
confinement in the Pacific Hospital following 
a major operation. She will be confined to 
her home for some weeks but is on the road 
to a complete recovery. 

The Jewelry Crafts Association of Los 
Angeles will hold its annual meeting and 
election of officers Tuesday evening, Oct, 
13, at 6.30 p. M. at the Mary Louise Tea 
Room at 2200 W. 7th St. A varied enter. 
tainment will be rendered and members may 
buy tickets for their employes and also for 
prospective members. 

S. P. Dayton, 714 Title Guarantee build. 
ing, closed his offices and work shop from 
the night of Friday, Sept. 4, to Thursday, 
Sept. 10, to commemorate Labor Day and 
also admission day. He attended the Golden 
Jubilee in San Francisco and was the first 
vacation he has enjoyed in 12 years owing 
to his extensive business, 

Robert Mitchell, pioneer watchmaker of 
this city, just recently returned from an 
European tour, has opened headquarters at 
605 Title Guarantee building, and will be 
pleased to have all his old friends know of 
his new location. Mr. Mitchell was _for- 
merly with the Thomas Russell & Sons of 
the Liverpool Observatory of Liverpool, 
England. 

B. T. Williams, 223 W. 5th St., is home 
again after an absence of nine weeks. He has 
returned from a business trip to Europe dur- 
ing which he visited in England, and made 
a trip to Paris and other French cities. He 
greatly enjoyed his trip but expresses him 
self very much as to the greater advantages 
of this country, and especially southern Cali- 
fornia. 

. H. Boal, watchmaker for Newton 
Moore, 301 O. T. Johnson building, has re- 
turned to his work after a three weeks’ 
vacation to Seattle, Wash., and northern 
points. He made the trip by automobile and 
covered 4,000 miles. He was accompanied 
by his family. Soon after his arrival home 
he was confined in the hospital and had to 
undergo a slight operation. 

The Southern California Jewelers’ Golf 
Association will hold their semi-annual golf 
tournament, Oct. 20, at the San Gabriel 
Valley Country Club. At least 100 entrants 
are expected to be on hand. An elaborate 
dinner will be served in the evening at the 
clubhouse, and a varied entertainment will 
be enjoyed by all. The trophies presented 
for the coming tournament have been donated 
by the E. W. Reynolds Co., the Towle Mfg. 
Co., International Silver Co., L. Heller & 
Son and O. L. Wuerker, and many others. 
Fuller details of this interesting event will 
follow in a future edition of THE JEWELERS’ 
CIRCULAR. 








A jewelry store has been opened by 
Joseph Climzar, at Chisholm, Minn, 
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J. H. Plant, of Seattle, is conducting an 
auction sale for Frederick Paige, Vancouver, 
Wash., retail jeweler. 

Ben Tipp, proprietor of two diamond 
shops in the city, is having his ‘Second Ave. 
establishment redecorated. 

Hugo Jacobs, formerly in the jewelry 
business in Vancouver, B. C., is in Seattle 
visiting old friends in the trade. 

D. L. Dover, of 612 First Ave., is having 
his first auction sale in 20 years, and is 
attracting large crowds to his establishment. 

H. G. Sayler, Green Acres, Wash., is in 
Seattle and reports that he is interested in 
finding a good location in western Washing- 


ton. 

H. F. Fallis, retail jeweler in the Liberty 
building, First Ave., is having his store re- 
modeled and rebuilt, with more room for the 
business. 

Albert Hansen, of the Hansen & Co., is 
back at his town house on Boren Ave., after 
having spent the Summer at his Bainbridge 
Island home. 

D. P. Pierson, Elma, Wash., jeweler, is 
holding an auction sale in his shop in that 
town. Dan Gates, Los Angeles auctioneer, 
is conducting the sale. 

S. Koski, of Aberdeen, Wash., is in the 
city buying new lines for Fall and Winter. 
He reports business in his section of the 
State very encouraging. 

Max Marcus, northwest representative of 
Sproehnle & Co., Chicago, is on his regular 
trip to Montana, Oregon, Utah, Idaho and 
through the cities of Washington. 

E. G. Maynard, Victoria, B. C., retail 
jeweler, took advantage of a Canadian holi- 
day recently to visit friends in Seattle with- 
out being absent from his business. 

H. E. Burger, one of the enterprising 
Fourth Ave. jewelers, is having his store re- 
modeled and re-equipped with many improve- 
ments, and is planning to re-open again 
Oct. 1. 

J. F. Loveridge, of S. A. Perkins & Co., 
wholesale jewelers, has just returned from 
a sales trip in eastern Washington and 
Idaho. He will leave shortly for a trip to 
Oregon. 

Lou Polsky, who for some time conducted 
a diamond shop in Vancouver, B. C., has 
disposed of his interests there and is visiting 
in Seattle, with an idea that he may open a 
shop here. 

H. Rosenthal has gone into the credit 

form of business. Mr. Rosenthal has been 
in business at 1311 Third Ave. for some 
years and has conducted his transactions on 
a cash business. 
- Gus Cohn is devoting an entire window 
display to ladies’ handbags in his Fourth 
Ave. store, showing numerous varieties and 
styles in the shape of reticules, handbags, 
satchels, and cases. 

Albert Jones, delegate from the Washing- 
ton State Retail Jewelers’ Association to the 
national convention at Richmond, is return- 
ing to this city after attending the sessions 
of the national body. 

Hayman Golub, of Golub & Son, 1412 
Second Ave., is on an automobile tour of 
the United States with his family. Friends 
here recently heard from him, with the re- 





THE JEWELERS’ CIRCULAR 


port that he is in Alabama and that the trip 
is a great pleasure. 

C. F. Richardson, with his wife and six- 
year-old daughter, recently returned from an 
automobile trip to San Francisco. They re- 
port a very enjoyable trip, with excellent 
weather and general conditions. 

Harry Winters, who was for some time 
in business in Seattle, and who has more 
recently been in Los Angeles, is back in the 
city and has opened up a very attractive 
little shop on Seventh Ave. and Pike St. 

H. E. Berger, who had expected to be 
forced out of his location because of the 
intention of the owner of the building to 
tear the structure down and rebuild, has 
been successful with other tenants in the 
building in securing a new three-year lease 
and the building will be remodeled instead 
of torn down. 

Wholesale houses in the city report sales 
remarkably good during the past few weeks 
and collections are said to have materially 
increased in the last fortnight. A good 
grade of merchandise is moving with the 
majority of dealers and the expectation for 
Fall and Winter are for good business in 
the fine lines. 

Fred Marcus, connected with the local of- 
fice of Sproehnle & Co., who made a trip 
to Portland recently in the interest of his 
firm, reports business in that section very 
good in all types of watches. Mr. Marcus 
will return to the University of Washington 
shortly, where he is in his third year and a 
prominent member of the Glee Club. 

Among the newer jewels are the many 
colored ones and the great variety of shades 
which may set the fashion this Fall. There 
is a noticeable striving for color effects and 
new shades in the many stones of the local 
jewelers. Many of the gems in the shops 
have lacy patterns and are set in many dif- 
ferent styles to appeal to diversified tastes. 

H. K. L. Johnson, salesman for the S. A. 
Perkins & Co. wholesale jewelry firm, is 
said by his friends to take the nomenclature 
of the northwest too seriously. He recently 
went for a week-end fishing trip to Lost 
Lake and proceeded to get lost for a short 
period of time. He returned to the city 
two days later than he had planned and 
with a great many bruises, scratches and 
cuts. 

Weisfield & Goldberg are having a two- 
dial street clock installed in front of the 
Everett store recently acquired by that firm. 
Flaming torchlights distinguish the clock, 
which was installed by Joseph Mayer at a 
cost of $1,500. The new store attracted 
more than 1,000 visitors on the opening day, 
according to Mr. Goldberg. Silver-piated 
dishes, pie knives, cigarette cases and tea 
strainers were given away as gifts on the 
opening day. Windows were barred to pro- 
tect them from the crush, which resulted in 
the breaking of two heavy plate glass win- 
dows at a similar opening of the remodeled 
store in Seattle. No merchandise was sold 
until the gifts were distributed. The entire 
store is decorated in green and gold, the 
colors featured by the firm, and has been en- 
tirely redecorated and refinished since the 
Seattle firm purchased it from Austin & Co. 

Richard Seligman, who has spent five 
ynonths in Europe buying lines for the 
wholesale firm of that name in Seattle, is 
back in the United States, having returned 
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on the Empress of France of the Canadian 
Pacific line. Before returning to ‘Seattle he 
will spend some months buying in eastern 
jewelry centers and will then meet his broth- 
ers and sisters at his mother’s home in Chi- 
cago, where they will hold a reunion. Gene 
Seligmann left Seattle with his wife last 
week to go to Chicago to join the other 
members of the family. He will return di- 
rect to Seattle in about a fortnight, while 
Richard Seligmann’ will return by way of 
Vancouver and other British Columbia 
points, where he will transact business. 

The new store of Gus Cohn, at 1421 
Fourth Ave., is one of the smart small 
jewelry stores of the city. Two display 
windows flank the entrance. These are de- 
signed in modified L-shape and are finished 
in walnut, the floors of each in two-tier 
style. These windows are draped in’ rose 
and gold silk gauze with black and ‘gold 
fringe. The rear of the windows is 
screened from the inside of the store by 
shirred blue and gold gauze, which blends 
into the blue stippled walls of the interior. 
The wood finish inside is of walnut and the 
same wood is used to construct wall cases, 
and full glass showcases have bases of the 
walnut. At the center of each side of the 
room there are mirror panels between the 
cases. An oblong mirror is used in paneled 
effect over the diamond counter, which is 
just to the left of the entrance. Under the 
open showcase above the diamond center is 
a small case for umbrellas, a new line added 
since the shop was moved. 


Atlanta, Ga. 








TRADE CONDITIONS 


Conditions still continue good in the jewelry 
business in Atlanta. Student trade has been 
good, sales being made both to Atlanta’ students 
leaving for other schools and to students coming 
in to attend school in Atlanta and its suburbs, 
and merchants generally have no complaint. 





H. S. Banta, Newnan, Ga., was a visitor 
in Atlanta during the week. 

F. W. Brock, Elberton, Ga., was in the 
city a day or so last week on a buying trip 
for his jewelry store. Mr. Marchman, 
Douglasville, Ga., was another out-of-town 
visitor to Atlanta during the week. 

Erwin Scheff, son of J. J. Scheff, of 
Ewing Bros., has left the jewelry business, 
having given up his position with Ewing 
Bros. to accept a place with the Motor Sales 
Corporation, a well known local automobile 
concern. 

Earl L. Middleton, Miami, Fla., stopped 
over a day or two in Atlanta on his way 
touring the Carolinas. Mr. Middleton re- 
ports business in Florida this Fall as bet- 
ter than ever, with prospects bright for a 
record holiday season. Henry Dirks, of 
David Dirks & Son, Columbus, Ga., was 
also in Atlanta for a day in the interést of 
his firm. 

J. Bush, Athens, Ga., passed through At- 
lanta during the week on the way to Sara- 
sota, Fla., where he is opening a splendid 
new branch store. By the time this note 
gets into print, Mr. Bush’s Sarasota stofe, 
which is by far the largest and most up-to- 
date jewelry establishment in that thriving 
Florida city, will have been opened to the 
public. His main store will continue to 
be conducted at Athens, Ga., it is understood. 
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Art and 





Clock Designs 


HIMING HALL Clocks have 
© become very popular and the 

well appointed home is not- 
complete without its stately presence. 
Surely no article of the home com- 
bines such beautiful art and everlast- 
ing service as a HERSCHEDE 


clock. 





As the oldest makers of Chiming Hall 
Clocks in this country, we point with 
pride to the endless number of homes 
enjoying the restful ticking and beautiful 
chimes of our clocks. 








Cases are of exclusive design and have 
been the recognized leaders in the art 
for years. They are made of solid 
mahogany. 


Our movements are made on specially 
designed automatic machines and_fin- 
ished by hand, insuring the greatest ac- 
curacy and finest finish at minimum cost. 
Solid cut steel pinions used throughout. 


The chimes are made from “Triple 
Process” refined metal of our own for- 
mula, together with the most careful 
tuning by one of Cincinnati’s leading 
Professors of Music, and are really very 
beautiful. 


The cost to the consumer is no more 
than ordinary clocks and leaves a good 
margin of profit for the dealer, beside the 
continuous reminder to your customer 
that you sell the finest quality clocks. 


CHIME HALL CLOCKS, List $162.00 to $1710.00 
CHIME MANTEL CLOCKS, List $52.00 to $126.00 
HALF-HOUR STRIKE MANTEL CLOCKS, List 

$17.00 to $57.00 
DESK CLOCKS, with fine 1]-jewel Lever Escape- 


No. 83 ; 
. ‘ : ment, List $26.00 to $34.00 No. 89 
ee lg te yb 2s Height, 82 Inches; Width, 
Ss; UVepth, nches. Inches; Depth, 15 Inches. 


Send for our latest Hall and Mantel Clock Catalogs 


THE HERSCHEDE™HALL CLOCK COMPANY 
se vam 2" 208 RCN CINCINNATI, OHIO Wat. 088 


Pacific Coast Representative, San Francisco, 
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Calif. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CrirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 








nection with their business. 











Retail Jewelry Credits 


By Gabe Hausmann, of Hausmann, Inc., New Orleans, La. 




















HEN I recently received a letter from 

J. D. Woodlock, secretary of our 
National Association of Retail Credit Men, 
telling me that he had a request from a 
jeweler-member for an article on “Retail 
Jewelry Credits,” I came to the conclusion 
that although we have a good credit man, 
the honor had been accorded me because I 
am one of the very few proprietors who 
take a working interest in local and national 
retail credits. 

So much has been said and written about 
credits that it is rather difficult to deter- 
mine just what will prove of interest and 
at the same time possibly open a new 
channel of thought. For that reason I have 
decided to devote this article to a more or 
less general survey of the question of retail 
jewelry credits and at the same time give 
my observations as to the elements that 
help to make the retail jewelry business a 
success, 

First, we will discuss credits as they are 

certainly an essential factor not only in the 
retail jewelry business but in any other line 
of merchandising not conducted on a strictly 
cash basis. 
_ In the beginning I wish to point out that 
in order to make the credit department as 
near 100 per cent. as possible the credit 
grantor must of necessity have complete 
authority in his department and be free from 
the interference of the proprietor of the 
business. Just to make this point clear let 
me cite an instance which recently came to 
my attention. 


The particular credit man in question, in 
telling me his troubles, said that some of his 
accounts were past due and when his efforts 
to collect them failed and he went to his 
employer with the matter he was somewhat 
surprised and at the same time “saw why” 
when his boss said: 

“Don’t bother ‘Mrs. Mutt’ and ‘Mrs. Jeff’ 

about their accounts, my wife plays Mah 
Jong with them.” 
; Another credit man wanted to make 
Andy Gump” pay his account long past 
due but the boss said: “Let ‘Andy’ alone, [ 
Play golf with him.” 


This attitude on the part of the proprietor 
is all wrong. If he is going to let his 
friendships interfere with his business he 
certainly would be better off without such 
friendships, 

I have often been asked “Is it good policy 
to use the Credit Bureau for a _ small 
amount ?” 

My answer is “Yes”—I believe that it is 
absolutely necessary to telephone for infor- 
mation before any account is opened, no 
matter how small it may be. And the rea- 
son is obvious. If the account is found to 
be a good one it can be added to your mail- 
ing list and every endeavor made to get 
more business from the same source, confi- 
dent that it is a safe procedure. If it is a 
bad account in the long run the merchant 
will make a better friend by requiring a 
cash payment. Experience has proved the 
wisdom of this statement. 

It is false economy to spend any time 
worrying about the charge made by the 
credit bureau for information furnished. It 
is a nominal amount and the loss that is 
averted by obtaining it far overbalances the 
cost in many instances. 

Credit grantors, if they know their busi- 
ness, should not only open accounts but 
should also be good collectors and at the 
same time should reach out for acceptable 
new business. 

Too many firms are today worrying about 
volume and are always striving to make each 
day’s record better and eclipse that of the 
corresponding day of the previous year. 
This is a laudable endeavor but what is to 
be gained if you do succeed in building up 
a greater volume and find that many of the 
new accounts are slow paying and unsatis- 
factory? Think it over. 

Personally I hope the day is not far dis- 
tant when those of us engaged in the 
jewelry business can get payments in 30 
days. At the present time my firm works 
on a 60 day basis. We consider an account 
delinquent after that period and we make 
an alphabetical list each month and get after 
those on that list without further loss of 
time. 


When sending out a statement or a letter 
demanding payment we always use plain 
white envelopes. This kind of a letter is 
always opened. If we do not hear from the 
delinquent in 10 days we telephone him and 
by being diplomatic we rarely make a client 
angry. 

I do not consider form letters of much 
value and we never use them. A very short 
letter is best as a usual thing but, of course, 
people are different and what may be suc- 
cessful in one instance may fail in another. 
It is necessary to study each individual 
case and fit the circumstances to the in- 
dividual. 

It is an old saying and true that “short 
paying accounts make good friends.” The 
longer you wait to collect past due accounts 
the harder it is to get payment and it often 
happens that where there are long past due 
accounts that the debtor will go elsewhere 
to make his purchases. 

The credit man has a big opportunity be- 
fore him in modern business to be of major 
importance in the firm with which hé is 
associated but it is too bad that there are 
so many who do not grasp the oppor- 
tunity. 

The credit grantor should indeed co-oper- 
ate 100 per cent. with his bureau. He should 
have all his ledger accounts in the bureau 
and should send all new data to the bureau 
promptly of all new accounts opened, all 
accounts refused, all accounts sent to at- 
torneys, all accounts closed, N. S. F. checks 
received and all other information cf value 
to the bureau. 

The man in charge of the credit depart- 
ment should always, in justice to himself 
and to his firm, attend all credit -neetings 
and banquets. Much valuable information 
is passed along at such gatherings which 
he cannot afford to miss. I enjoy such 
occasions very much and always profit by 
what I hear. One of the happiest evenings 
that I recall was spent at the time of the 
annual meeting of our local bureau the 
latter part of January. At that mecting 
the directors accepted my suggestion to 
automatically make each worker of ‘the 
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jocal credit bureau, a member of the 
national association. 

Care should always be taken to investi- 
gate an account before placing it on the 
books. My advice to credit men is that they 
investigate all accounts through their bureaus 
and thus avoid taking chances. The op- 
portunity to get the desired information 
ig at hand and to neglect to make use of 
the service is certainly poor business judg- 
ment. Detailed credit information obtained 
from banks, is, as a rule, not valuable. 
It should be used only in the event that the 
credit bureau cannot supply the desired 
data. Many members of credit bureaus 
telephone to people whose names have been 
supplied by applicants for credit. This is 
certainly a bad policy to adopt since it goes 
without saying that the applicant wili give 
only such references as he knows will re- 
port favorably on him. Another point and 
that is, that all credit department heads 
should make an iron clad rule which pro- 
hibits giving direct information to other 
concerns. The local credit bureau should 
always be the place for the dissemination of 
such information. Bear in mind that when 
there is doubt about the check of an out- 
of-town customer that the safe and sane 
thing to do is to let your local credit bureau 
fnd out before the sale is made. Credit 
men and merchants appreciate the wisdom 
of the saying “A sale is not completed uw: 
payment is made.” 

Proprietors should attend the annual 
meetings of the national association with 
their credit men because nowhere else is 
there as great opportunity to get up-to-date 
knowledge they need in their business. I 
am practicing what I preach as I have 
been to five national conventions with my 
credit man and have sent him to eight con- 
ventions, 

As a final word on credits let me urge 
the credit men and women to always be 
courteous to the employes of their credit 
bureaus. The good old Golden Rule should 
always be followed. It costs nothing and 
pays a big dividend in prompt service and 
good will. 


The Successful Retail Jeweler 


I have been told that the percentage of 
retail jewelers who succeed in making more 
than a respectable living from their efforts 
Is small. I am not in a position to quote 
Statistics to either prove or disprove this 
Statement but am frank in saying that the 
Jeweler who falls within this category has 
no one to blame but himself. 

There are so many elements which are 
essential to the successful retailer that space 
forbids a detailed discussion of the subject 
and it will be possible to outline briefly only 
a few of the most important factors. 

First and most important is that he should 
know his actual overhead expense and with 
this as a basis price his merchandise high 
‘nough to allow for this overhead and a 
reasonable margin of profit. 

Once this price has been determined, it 
should be maintained. Cutting it in order 
to make a sale is a dangerous practice and 
will prove disastrous in the long run. The 
Jeweler who falls within this category has 
Merchandising is not only fooling himself 
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and making it more difficult for every other 
jeweler to succeed but is sacrificing the con- 


fidence of his customer as well. The jeweler 
who does not make a reasonable profit and 
who does not collect his accounts promptly 
is never in a position to meet his own 
obligations to say nothing of discounting 
his bills. 

Another mistake which is often made is 
being “faint hearted” about charging for 
repairs. No big fortunes were ever amassed 
in the repair department but what is the 
sense of conducting it at a loss? 

There are many problems facing retail 
jewelers today which can best be solved 
by co-operation and progress is being made 
through the local,’State and national asso- 
ciations. Charging for engraving, doing 
away with too much guaranteeing, keeping 
the store and stock clean and attractive, 
doing away with the practice of loaning out 
watches—all these and many more changes 
from the time-worn practices of the past, 
are helping to make successful retail jewelers 
wherever these right methods are employed. 
Then, again, if articles are going out of 
style, they should be sold at the price 
marked whenever possible and the stock 
kept up-to-date. 

The successful retail jeweler is the one 
who sells quality merchandise. The price 
is soon forgotten and the enjoyment a really 
worth while article gives the purchaser re- 
sults in other sales. 

If the retail jeweler gives proper atten- 
tion to the small details of his business, the 
larger ones will take care of themselves. 

Honesty is always the best policy. Mer- 
chandise should never be misrepresented. 

Repair work should always be done on 
time whenever possible. The question of 
prices for repair work is one that often 
has been discussed and conditions in this 
regard are better today among retail 
jewelers than they were a few years ago. 
In visiting jewelers in different cities I have 
learned that the average charge for repair- 
ing wrist watches varies from $6.50 to $8.50 
and from $10 to $20 for diamond and 
platinum wrist watches. The average time 
requirement for making delivery of repair 
work is from six to eight weeks. 

Perhaps an experience which I had while 
enjoying a recent vacation at a Summer 
resort may be of interest in illustrating one 
of the difficulties that often confront the 
retail jeweler, 

A lady told me that she had purchased a 
sautoir watch from her home town jeweler 
seven years ago. “I have had a great deal 
of trouble with the watch and my jeweler 
has put to or three new movements in it 
for me,” she said. 

She added that when she was in the store 
to get her watch recently that the jeweler 
said that he had noticed that her mother 
had purchased a diamond wrist watch. 

“TI am sorry she did not give me a chance 
to sell it to her,” said the jeweler. 

“Oh!” said the lady, “No! Indeed! Not 
after the kind of watch you sold me. We 
will never buy a watch or diamonds from 
you but may purchase a silverware gitt 
once in a while.” 

At present the jeweler is endeavoring to 
get the lady another movement for her 
watch and mind you, there will, of course, 
be no charge. . 

Can you beat it? 
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Try to get that kind of service from-your 
automobile dealer and you pay as you go 
or you don’t go. 

I never have believed in “knocking” a 
competitor. Life is too short to spend it 
that way. I believe in being friendly and 
helping the other fellow along whenever I 
have a chance. Here is an instance, 

Another lady came to me at the Summer 
resort hotel and asked me to appraise a 
circle brooch. I told her that I had no 
loop and suggested that she go to a 
jeweler who is an expert diamond appraiser. 
She went to the jeweler I had recommended. 
He got his fee for the appraiser. A boost 
is better than a “knock” every time. 

I have written this article as my own 
feelings dictate. If jewelers who read it 
get any benefit from it, I will be satisfied. 

In closing, permit me to briefly outline 
my association with the jewelry trade. I 
joined my brother in business when 14 years 
of age and at that time we had two em- 
ployes on our pay roll. Today, we have 
82 employes. 

We have always discounted our bills as 
a matter of business policy and have met 
other obligations promptly. We have more 
to show for our work than merely a living 
and I do not say that in a spirit of braga- 
docio but simply to illustrate my point that 
our methods have proved successful. We 
do 70 per cent. charge and 30 per cent. 
cash business. 





Timely Circular Letter Sent Out 
by Jeweler 





GS CHOOL is. about to start, possibly your 

fountain pen or pencil has been lost or 
broken during the last two months of vaca- 
tion. 

We carry a complete line of pens and 
pencils; also watches, diamonds, clocks, sil- 
verware, rings, vanity cases, cuff links, 
thimbles, bracelets, pearls and everything of 
good quality merchandise that you expect to 
find in an up-to-date jewelry store. 

Our repair department is equipped with 
the best tools and a competent watchmaker 
with years of experience under skilled work- 
men. We give you a thorough job in the 
repairing of your watches, pens and jewelry. 

Throughout the school year we give a 
10 per cent. discount on all merchandise sold 
teachers. 

Please remember that Dundee is only a 
small town and that we carry a large stock 
in proportion to the size of the town. If at 
any time we do not have what you want we 
will supply on short notice. 

Yours truly, 
D. E. Knapp, Jeweler, 
Dundee, Mich. 


Under the crust of the old apple pie 

There is something for both you and I. 

It may be a hair, that the cook has left there, 

Or it may be a fat, juicy fly. 

It may be an old rusty nail, 

Or a piece of the pussy cat’s tail. 

But, whatever it be, 

There is something for me 

’Neath the crust of the old apple pie. 
—Bucknell Belle Hop. 











“Is he inclined to stoop to the vulgar?” 
“Lord no—it’s way above him.”—Boston 
Bean Pot. es 
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HAWKES 





Vase for Large Flowers 

A Hawkes reproduction of an old 

Waterford design of the Period 
1786 to 1810 


HAWKES WATERFORD GLASS 


PUT A FEW PIECES IN YOUR WINDOW TO 
ATTRACT PEOPLE WHO BUY GOOD THINGS 


The revival of the fashion for Waterford is creating 
a big market for Hawkes reproductions. Even 
owners of genuine antiques admire and buy Hawkes 
facsimiles of famous old patterns because they have 
the true characteristics and spirit of the original 
Irish pieces—the weight, the color, the hand cutting, 
and the humming, unforgettable ring that long ago 
gave birth to the description “Singing Waterford.” 
Put your store in the vanguard of those who can 
furnish Hawkes Waterford. Made in stemware, 
bowls, vases, plates, celery trays, decanters, nappies, 
etc. 


Advertised nationally in “House and Garden” 
starting with the October issue. 


Send for photographs and prices 


T. G. Hawkes & Co. 


Corning, New York 


New York City Showroom: 542 Fifth Avenue 
Pacific Coast Office: 140 Geary St., San Francisco 
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OVER TWENTY MILLION CONSUMERS ARE READING ABOUT LA Cross 

















The real value and remark- 
able beauty of La Cross Mani- 
cure Sets are evident in the 
increased demand. 

Year after year La Cross 
sales have steadily climbed. 
Last year was the biggest. 
This year will be bigger be- 
cause the consumer campaign 
is bigger—and La Cross qual- 
ity remains supreme. 

Specialize in La Cross. Get 
your share of this increased 
business with its attractive 


La Cross really sells 


profits. Order from your job- 
ber early and be prepared for 
the Christmas demand. Get 
for free examination Assort- 
ment No. 14 of fourteen fastest 
selling sets, at $42.45; or As- 
sortment No. 8 of eight sets at 
$15.85. Return at our expense 
if not interested. 


SCHNEFEL BROTHERS 
Newark, N. J. 


New York Showrooms 
1270 Broadway at 33rd Street 


I Please send me Assortment No. 
14 of 14 sets, $42.45. | 


Please send me Assortment No. | 


| + 8 of 8 sets, $15.85. | 
| La Cross —_ | | 


NAIL FILES 


PARENT pss cee boa os Ga hoes caeoen | 


| TWEEZERS —— SCISSORS | 
| NIPPERS Og a a | 


MANICURE SETS 110 | 





I Wish I Could Set 


How many of us have made this wish, knowing we could 
have filled an order or a good paying position. 


My Friend, Don’t Waste Time Wishing 
Take this opportunity to prepare yourself, ‘‘NOW’’ and the future 


will reward you generously. ‘‘It has been proven,’’ setting can be 
accomplished in a very short time with 


PRACTICAL DIAMOND SETTING 


By ROBERT GRANT 


Five separate lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, ete., all cleverly 
illustrated. 


It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 

















ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 
Earrings 


Also in Matched Sets 


Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


366 Fifth Ave. 


New York City 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Ideas For Hallowe’en 


UDGING from advertising and window 

displays, it would seem that jewelers 
are not espec'ally interested in Hallowe’en 
vet it offers its special opportunities as all 
the events of the calendar do. 

Herbert Hall Co., Pasadena, Cal., saw 
in Hallowe’en the “goblin” idea as adapted 
to its purposes and accordingly advertised,— 


Goblins of “‘Disappointment” 
**Inconvenience”’ 


and 
“Loss of Time” 


Will not get you if you carry a 
Hallmark watch! 


A witch on a broomstick was the illustra- 
tion used. 

Favors for the Hallowe'en Party is the 
specific idea to feature in order to sell a 
considerable amount of gift merchandise of 
the inexpensive kind. For instance, the 
Owl Drug Store of Los Angeles chose 
“Pumpkin Rouge” in its attractive black 
and orange compact as its leading favor- 
attraction, and advertised it with frequent 
mention, and with a striking window dis- 
play that showed a miniature table setting 
and the favors thereon. The window was 
well decorated in the usual colorful Hal- 
loween trimmings. Any article that you 
have in stock that is of black and orange 
enamel will be suitable. Also any moderately 
priced silver article that the hostess could 
bestow as dinner favors. Arrange “Favors 
for Men Guests” and “Favors for Women 
Guests.” I knew of a party where the 
ladies were delighted with tiny silver “per- 
fume-flasks,” and the men received black 
and orange cigarette-holders. Everyone 
complimented the hostess upon her choice 
cf favors. For prizes at the Hallowe’en 
party the orange and black lustre ware, so 
popular with women, makes a suitable gift. 
At this same party a winner in an old- 
fashioned Hallowe’en contest received a 
beautiful vase of orange with black mark- 
ings, 

In addition to the many novelties that you 
can select from your stock to suggest as 
favors and prizes, you also have many 
things of interest to the hostess in regard 
to table service. A new nut bowl for the 
Hallowe’en nuts, a new silver plate for the 
shiny red apples, silver candlesticks with 
orange and black candles, serving trays, 
flower baskets and vases for the bright 
orange flowers; bonbon dishes for the 


Hallowe’en candies. 

Naturally if you want to sell many party 
essentials you must encourage the party idea 
and bestir an ambition to have a Hallowe’en 
Party, and of all the advertising for this 
burpose; T consider the following a “little 
classic” : 
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You Must Have a Hallowe’ en Party 


How else can you foil the evil 
spirits that roam abroad that awful 
eve? 

Jolliest of all affairs is the 
Hallowe’en Party. Don’t you recall 
your first one? 

Remember the ghostly forms all 
about you,—the bats, the owls and 
spiders? Can’t you just hear the 
weird whisperings and moanings? 
Can you ever forget how your teeth 
came together—how your hair stood 
on end, when that wild shriek rang 
out? 

Even now you can feel that happy 
sigh of relief when the lamps were 
lighted and the jolly laughter of 
voices you knew lifted you out of 
that awful eerie realm into the one 
of joy and fun. 


You Must Have That Hallow’en 
Party This Year! 


Isn’t that a “gem” of description to 
awaken enthusiasm for a Hallowe’en Party? 

The stationery department may also be 
represented in the Hallowe’en advertising 
and displays, because parties mean note 
paper and invitations. There is no difficulty 
in finding orange colored writing paper in 
this day and age, and plumed pens of orange 
and black carry out your Hallowe’en motif. 
Many stores selected boxes of orange-hue 
with white correspondence paper. Place 
cards for Hallowe’en parties are in great 
demand, and if sufficiently unique will be 
the sole drawing card needed for attracting 
attention to any of your displays. 

Incense is often burned to add a weird 
and spooky atmosphere to the fortune tell- 
ing booth, or other places about the house. 
So bring forth your stock of novelty incense 
burners, and state that they are guaranteed 
to provide the “finishing touch” to the 
Hallowe’en environment. 

One merchant displayed some beautiful 
silver coffee urns amid a Hallowe’en win- 
dow trim and wrote on his poster,— 


Here Is Just What You Need 
For Serving ‘““The Mystic Potion” 
At Your Halloween Party. 


The grinning Jack-O-Lantern, electrically 
lighted is frequently all the Hallowe’en 
decoration you need. Two small ones, one 
in each corner of the window, are best for 
a jewelry store. The pumpkin, also, serves 
as a striking enclosure for advertising, A 
large department store of Los Angeles pub- 
lished a full page advertisement, and used a 
border of pumpkins for announcements of 
the big “specials” of the sale. Each im- 
portant item was written upon the sketch 
of the fat pumpkin. 

A very clever advertisement pictured a 
large walnut shell out of which dropped the 
many folded squares of paper that had been 
enclosed therein. Written upon each square 
of paper between the folding lines was the 
notice of the merchandise offered for Hal- 
lowe’en suggestions. On the face of the nut 
was written: 


Everything You Need for the Suc- 
cess of the Halloween Party 
“In a Nutshell’! 


No costume, whether a bathing costume 
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or a Hallowe’en costume is complete these 
days without its appropriate jewelry. There- 
fore, remember to suggest “Jewelry to Wear 
with the Gay Hallowe’en Costume!” Let 
some silken, lovely costume be the decora- 
tion for your floor of the window display, 
and place your jewelry upon it. Hallowe’en 
masks, place at the left and right of the 
crushed silk costume. Necklaces will be one 
of the best things to offer for this purpose, 
amber and jet beads. The new animal pins 
would be a good decorative note to the cos- 
tume, 
Did you ever consider giving away some 
Hallowe’en masks,—the kind that just con- 
ceal the eyes, and have printed on them,— 


You Can Conceal Your Eves 
But the W orld. Knows Y our Jeweler 
Beyond All Disguise! 


If it is impractical to write as much as 
that on a mask, then merely have your name 
on the mask, and the above comments ona 
poster with the free masks beside it— 
M. H. A. 


Selling’ More Stickpins by a Little Educa- 
tional Display 


HE stick pin, or the tie pin is not an 

entirely dead number, and it can be 
brought to life if the jeweler presents its 
use in the most favorable light. Here is a 
window idea that can be worked out to 
advantage : 

Secure a variety of neckties, all of dif- 
ferent colors. The haberdasher who sells 
these will tie them in suitable knots if the 
jeweler cannot do so. Range these in the 
window with pins in the proper place, but 
be sure and select the style and color ‘of 
setting and stone that will harmonize best 
with the color of the tie in which it appears. 
Arrange these in a circle on the floor of the 
window, or hang them on a stand in the 
center. Place a show card prominently ‘in 
connection with the display. The show 
card should read: “Does your tie pin match 
vour scarf?” 

The amount of curiosity aroused will ‘be 
good publicity for scarf pins, and the direct 
sales should be profitable—A. E. E. 


Advertising “‘Specials”’ 
(THE cash jeweler can take a leaf from 
the notebook of the installment dealer 
and benefit thereby. Be it known, that the 
installment business is built upon two prin- 
ciples : 

1. Making it possible for more people.to 
buy expensive articles. 

2. Getting them to do so through adver- 
tising specials, 

Merchants are prone to think the success 
of the installment houses is due entirely to 
the extension of credit. It is a well known 
fact, one that is conceded by installment 
jewelers themselves, that the credit business 
would be little more successful than the 
cash business without the intensive adver- 
tising that is done to get business. 

It is just as easy for the jeweler to adver- 
tise a specific watch, giving a considerable 
amount of details about it, and the price, as 
to advertise watches in a general way. 
Customers only buy one watch—at the one 
time, anyway—so that it is more effective 
to tell the customer to buy a certain watch 
than to suggest that watches are for- sale, 























‘The Daddy of Them All” 


Will Broadcast 
Wednesday Evenings from 9 to 10 o’clock 
Beginning September 23 


LISTEN IN 


A delightful entertainment, vocal and 
instrumental music, followed by biograph- 
ical sketches of the lives of men who have 


been identified with world’s 
“POINTS OF PROGRESS” 


Richelieu said, “The pen is mightier than the 
sword,” and history has proved the truth of his 
statement. 


If you want window cards and posters calling 
attention to this great feature-advertising, send 
us a postal today. 


Broadcasting simultaneously through 


WEAF ........New York WCAP.......Washington 

WJAR........Providence WCAE........ Pittsburgh 

SE vcs eausmieell Boston WGR............ Buffalo 

ne Philadelphia WWJ............ Detroit 
(Oct.) WSAI. .... . Cincinnati 


SERSeutirmanCompary 


191 Broadway, New York 


Waterman's (deal Fountain Pen 
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Genuine 


AQUAMARINE 
18K White Gold Ring 


One of the most popular and best 
selling Rings. 
ORDER NOW. 


HENRY DAVIDSON 


51-53 Maiden Lane NEW YORK 
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WE wish to announce to 

the trade that we are 
now in the market with our 
new One-piece, 18K Dinner 


Ring. 





To Jobbers and Manufacturers Only 


Gemart Jewelry Mfg. Co., Inc. 


121 Canal St. New York City 
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Every Month— 


Let us send you VALUE 
BELLS the first of every 
month. It'll save you 
money on your purchases. 
Ask us to put your name 
on our mailing list. 
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AISENSTEIN-WORONOCK & SONS, Inc. 


20-22 Eldridge St. Established 1885 New York, N. Y. 
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The Fundamentals of Jewelry 
.Merchandising 





the Recent Convention of the 





Address by Harry La Towsky, with the National Cash Register Co., Dayton, O., Before 
American 
Held in. Richmond, Va. 


National Retail Jewelers’ Association, 














HILE in a large jewelry store in the 

south recently, I asked the owner of 
the business these questions, which have been 
asked by so many jewelers all over the 
United States. 

“What do you think is wrong with the 
jewelry business?”. “What is the reason 
jewelers haven’t been able to make as much 
profit as they expected in the last few years?” 
“What do you think are the biggest problems 
of the retail jeweler today?” 

He said, “The lack of qualified salesmen, 
slow stock-turn and no department informa- 
tion.” 

One need only to walk into the average 
jewelry store to know that these things are 
true, 

The fact that the average retail jewelry 
merchant has little control over his business, 
is brought out clearly by the Harvard figures 
which show that only very small profits 
were made last year. 

The last time I talked to a retail jeweler 
who said he didn’t make any profit, I asked 
him, “How much profit did you expect?” 
He didn’t know. Like a lot of jewelers he 
sallied forth on a business year with the 
expectation of making some profit. How 
much, he did not know. 

If he did not expect a certain amount of 
profit from his business, certainly he should 
not be disappointed with the results obtained. 

Some jewelers expect a profit and they 
get a profit, but the profit they get is not as 
much as they expect. In other words, they 
don’t set out for a definite sum, that is, 
$5,000, $10,000 or $25,000. They do not 
plan their business ahead. 


COM PETITION 


The average jeweler in the past has over- 
emphasized the artistic phase of the business 
and neglected the merchandising. While he 
was slumbering over the bench, dreaming, 
the drug store came in and took part of his 
line, then the hardware, the department 
store, gents’ furnishings, the mail-order 
house. Unnoticed the auto business grew 
from a weak infant to a husky giant who 
through super-merchandising methods has 
attracted millions upon millions of dollars 
from the jewelry trade. 

What is there to prevent the jeweler from 

fighting fire with fire, adding to his line 
Profit yielding items carried by his com- 
petitors ? 
But one of the worst competitors a 
jeweler has is “the closed mind.” I have 
found some jewelers who are not open to 
any suggestions. They are not looking for 
new ways to improve their business and are 
not a great deal concerned as long as they 
eke out a bare living. 

There are a lot of jewelers in this coun- 
try today, who are operating their business 
ata loss day after day, but they don’t know 





it. They run their businesses “in the dark.” 
They won’t know what has happened until 
the sheriff comes in and “turns on the light.” 
Business death for them is a sort of creep- 
ing paralysis, 

The “Swastika” is the Indian sign for 
good luck. Some jewelers use this as a 
coat-of-arms for their business. They let it 
guide them everywhere except in the direc- 
tion of profits. Then they wonder what has 
happened when they end the year with a 
loss. 

Jewelers who are making money today, 
we find, are guiding their business by re- 
liable and detailed records about every 
phase of the business they conduct. 


JEWELERS’ PROFITS SMALL 


One and one-third cents out of each 
dollar of sales was all the net profit ob- 
tained by a typical jewelry store last year. 
When we compare this net profit with 
original mark-ups of 50 per cent., 100 per 
cent. and 200 per cent. placed on some of 
the merchandise in your store, we are justi- 
fied in wondering where the profias have 
gone, 

One big reason why net profits are so 
small is because the rate of stock-turn in 
the jewelry business is slower than any 
other line of business. Last year jewelers 
got only .9 stock-turn, less than one stock- 
turn per year. By juggling a few figures 
it is very easy to see that the jeweler who 
gets only 1.2 per cent. net profit and has 
only .9 stock-turns, will get less than 1 
per cent. on his investment for the risk he 


assumes in operating a hazardous business.’ 


I don’t believe any of you are satisfied with 
that. You can be assured of 6 per cent. 
from any savings bank. 

The only way to make a thing stand 
out is to compare it with something else. 
Let’s compare jewelry profits with grocery 
profits. Harvard said that the net profits 
on grocery sales last year was 1.3 per cent. 
Just 1/10th of 1 per cent. higher than 
those in the jewelry business. But the 
average grocery store secured 10 stock- 
turns per year. By doing a little mental 
calculation, it’s easy to see that the grocer 
gets about 10 per cent. on his total invest- 
ment while the jeweler gets less than 1 
per cent. for the risk he assumes. 

Carrying our figures a little further, we 
find that even if the jeweler doubled his 
net profit percentage, he would make less 
than 3 per cent. Whereas if the grocer 
doubled his net profit percentage, he would 
get about 20 per cent. on his investment. 
The faster stock-turn rolls up the dollars 
of net profit. 


HOW STOCK-TURN AFFECTS JEWELRY PROFITS 

In showing how stock-turn affects the 
retail jewelry store, I am going to use 
Harvard’s 1923 figures, since 1924 figures 
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have not yet been released. But the situa- 
tion in 1924 will not be a great deal 
different since the prelimitiary information 
indicates that stock-turn rates did not 
advance much. 

Jewelry stores which secured less than 
8 stock-turns per year in 1923 lost money. 
Not only did they not make any profit at 
all, but they actually lost money. 

Looking into the Harvard report further 
we find that jewelry stores which secured 
.8 to 1.1 stock-turns secured better than 
2 per cent. net profit. Also that jewelry 
stores which secured 1.2 stock-turns per 
year and above obtained about 5 per cent. 
net profit. Will any one question whether 
a fast stock-turn affects profits in a retail 
jewelry store? 

Jewelers get the least return on invest- 
ment of any line of business. 

A jeweler in a large mid-western city 
told me that he had a $250,000 stock of 
diamonds last year. His store wasn’t very 
large, so the figure nearly swept me off my 
feet. I immediately asked him, “How 
much did you pay out in interest in your 
business last year?” 

His answer was “$23,000.” My next 
question, “Did you make any profit?” He 
said he hadn’t made any. 

Here’s an “Exhibit A.” $23,000 paid 
out in interest to banks and not one penny 
of profit for himself! This $23,000 repre- 
sented a loss on interest alone. The fact 
that he had to cut the price of his diamonds 
25 per cent, in order to get rid of them 
suggests another loss I’ll let you calculate. 

Slow stock-turn is the greatest enemy of 
jewelry store profits. Yet some jewelers 
say that a fast stock-turn doesn’t mean any- 
thing. 

It doesn’t mean anything to the jewelers 
who say that, because they don’t know any- 
thing at all about stock-turn. They don’t 
even know how to figure it, let alone know 
what it means to their business. 

Just two weeks ago I talked to a jeweler 
who said that his sales were $90,000 and 
his stock investment was $32,000.. To try 
him out I said, “How many stock-turns 
did you get?” He promptly replied, 
“Three.” This fellow is an enterprising 
jeweler. He has increased his sales 50 
per cent. every month this year over last 
year. .Three stock-turns! .He is fooling 
himself. How many did he get? He 
actually got only a little better than 1% 
stock-turns. 

This jeweler sat back with his thumbs 
in his vest thinking that he was turning 
his stock several times better than any other 
jeweler within a radius of 500 miles. That 
is the danger of guessing. If this jeweler 
knew anything about stock-turn, he would 
have tried mighty hard to get the three 
turns he thought he was getting. I have 
had a letter from him since and he tells 
me that he is doing a lot of figuring since 
we talked together. There is no need for 
any jeweler to guess about stock-turn or 
how to figure it or what it means. There 
are hundreds of things published on the 
subject today which are sent gratis to any 
one who is interested. 

(To be continued) 








Theo. Lundman, Lakefield, Minn., has 
opened a jewelry business in that city. 
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have failed to heed it. 










Many users thought a few minutes’ 
work did not justify the purchase 
of one—But the new and cleaner 
shop—The greater return from the 
refiner and the absence of danger to 
their health in breathing metallic 
dust has since proved its need. 













Leiman Bros. Polishing Dust Collector’ 
A Substitute for Your Lungs 


A Word to the Wise Is Sufficient 


The United States, not to mention any other country in the 
world, is crowded with people who have received the word but 


The world teems with men whose stay on earth is unnecessarily 
limited by their own carelessness. 


Don’t Use Your Lungs for a Waste 
Trap—If You Do You’re Going to 
Regret It. 

That’s the Word! 


In your daily work of grinding and polishing you can’t help but 
breathe in the dust. The smallest amount of work produces 
dust which you should guard yourself against. 


Leiman Bros. Polishing Dust Collector 


will provide this protection. 


Heed It Today! 


—Get It Today 
YOU WANT ONE 


and begin your saving. 

Every article you polish, be it large 
or small, contributes its mite of 
dust—don’t let this find a resting 
place in your lungs; it’s extremely 
harmful, 


Free Illustrated Catalog 


LEIMAN BROS., 


60-B-P12 Lispenard St., New York 
Makers of Good Machinery for 35 Years 
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Dixon’s Assay Sand Crucibles and Clay Refractories 


(J-50 Formula) 


Have been found to be superior to all others. 
have been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. For enamel they will not discolor. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 


Established 1827 Dre New Jersey 





They cost a bit more than do some other makes, but 
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New Two-Pin Roller 
and Lever Action 

















[\ the March number of the Horological 

Journal, J..W. Player gave a most inter- 
esting and excellent description of the Sav- 
age two-pin' escapement, together with his 
opinion of its, advantages, etc. The writer, 
being of the opinion that the chief reasons 
this roller action was not more generally 
taken up were: 

1. The use of gold pins, which rapidly 
wore and cut and generally caused trouble, 





or as an alternative the making and fitting 
of jewels of unusual and awkward shapes ; 

2. The necessity for using high-angled 
pallets, 

He puts forward the following suggestion 
for a somewhat different arrangement for 
arriving at the result which Savage in his 

Y aimed at. 

The rough sketches will explain. 


Fig. 1 shows. (partly in. dotted. lines) the’. - 


ordinary platform roller action, which needs 
no description; the rest of the sketch shows: 

a An additional: or “unlocking” fork 
with wide notch attached to.or made in one 
with the lever; 

6 An additional roller fitted with two 
“unlocking” stones c. 

It will be seen that the unlocking begins 
dead on the line of centres just before the 
impulse pin touches the face of the notch. 

At the end of the unlocking and the begin- 
ning of the impulse, the small gap “d” will 
practically close up, as since the unlocking 
action takes place nearer the roller centre 


Fig 2 


2 ae. ° wy 
‘balance in vest position . 




















than the impulse pin, this latter will neces- 
sarily move slower than its notch during un- 
locking; the result of this action is that al- 
though the impulse pin is smaller than its 
notch, the “drop” here can be reduced prac- 
tically to nil. 

Moreover, as the impulse pin does not 
have to submit to the shock of unlocking 
the pallets, it and its notch may safely be 
reduced in size, thereby. bringing the im- 
pulse nearer to the line of centres, and as 
the unlocking fork needs no horn, the bal- 
ance would have at least 343 degrees of free 
arc before banking could take place. 

Fig. 2 shows a side view of the arrange- 
ment; the unlocking stones—ordinary pallet 
stones could be adapted for these—are fitted 
as shown for the object of “flatness”; the 
additional roller could be dispensed with, in 
which case two ordinary impulse: pins, each 
twice the length of “the” impulse pin, could 
be used for the unlocking. 

The sketches show the ordinary 3 to 1 





action with 10 degree pallets, but for a 
lower-angled action necessitating a smaller 
roller for the safety action, this smaller 
roller could be arranged as shown dotted, 
“—* Pie 2. 

The unlocking might be arranged to take 
place at the same distance from the roller 
centre as the impulse pin, or even slightly 
past it, but in this case, of course, the un- 
locking faces of the unlocking stones would 
have to be non-radial.—W. J. A., in London 
Horological Journal. 





Time Is Money—But, “How 
Much .. ?” 





Broadcast by Samuel Bernard, New Brunswick, 
N. J., from Station WRNY. 
6oFVOW much will you charge me for the 

iob?” nnety per cent. of the people 
who come in to have a watch repaired in a 
jewelry store usually greet the watchmaker 
with the question, “How much will you 
charge me?” 

The general public, it would seem, expects 
the watchmaker the moment he looks at the 
crystal on the watch, the dial, or the watch- 
case, not only to tell the customer exactly 
what is the matter with the watch; but also 
to tell him practically what the charges will 
be for repairing the watch. Perhaps you, 
too, have outwitted the watchmaker who in 
his eagerness to get your job, as well as to 
retain your good will, had to answer the 
query, “How much?” the instant you handed 
him the watch you brought in for repairs. 

Quite frequently there is a dozen different 
things the matter with your watch. To be 
fair to the watchmaker, a watch should be 
left for examination in order that the watch- 
maker might determine the price for the 
job, if the watch is to be thoroughly re- 
paired and the price to be commensurate 
with first-class work. The watch may need 
only cleaning. On the other hand, there 
might be a jewel broken, a pivot worn, the 
hair-spring—the soul of your watch—might 
be out-of-true, and perhaps require to be 
straightened as well as centered. The bal- 
ance wheel—that little wheel in your watch 
which moves to and fro, and controls the 
rate of travel of the hands on your watch 
dial—a jar might have bent this balance 
wheel, and makes accurate timekeeping next 
to impossible. 

Of course, it is quite possible that there 
is not much the matter with your watch. 
Indeed, quite true. A sudden charge to 
your watch may have changed the angle of 
a jewel in its movement setting, changed it 
less than .a hair’s breadth. But do you 
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WATCH CRYSTALS .- ss 
[Pe ROUND AND FANCY SHAPES (eWSJNSRUUCia tat 


i Anyone can fit quickly— without any trouble ,pse= Re, <é 


| | Over 7,000 jewelers are now using the 


9 j ‘| 13 Improved G-S Flexo Crystals 
ies | 


and highly recommend them. Try them once and 
Domed and Finished to Size 
Send FREE samples 


you will always use them. 
Beware of substitutes—insist upon the genuine bearing ae 
for G-S trademark Registered 
G-S FLEXO CRYSTALS de of a special material for watch crystals only, having a hard, glassy surface, ° gor trans- 
rent and cannot be distinguished hoes aioe when inserted in watch THEY DO NOT CHIP, BREAK OR_ CRACK. 
BACH AND EVERY CRYSTAL IS §SED PROFITABLY. FIT TIGHT — NO DUST OR TARNISH ON DIAL 


The G-S Flexo Round 
Crystal Outfit 


is the most practical and profitable system 
introduced to the Jewelry trade for fitting 
watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction. 


A small stock of only 4 gross G-S FLEXO 

CRYSTALS (% dozen per size) is required 

5 ew Pies. for a complete assortment to fit any size 

Wee i or make of watch, both the open and hunt- 

ing case. (Hunting case crystals are made 

specially thin to fit the thinnest watch.) 
(Open case crystals are extra thick.) 


Write for full particulars 
Manufactured by 





NO GRINDING, CUTTING OR TOOLS 
REQUIRED FOR FITTING 


The G-S Fancy Shape Crystal Outfit 


Is the simplest for fitting fancy crystals 


Very easy to fit—all that is necessary is to obtain crystal 
desired and snap into case with very little work. 


CERMANOW.SIHOM MACHINE CO, | 13 7 





oh iy « / / uf 
VAY 


“ = 
Complete ay = 7" Yovy 
outfit : af 


September 30, 1995 


consists 
of 30 sizes, 

to fit all 
ladies’ and 


gents’ wrist 


GERMANOW-SIMON 
MACHINE CO. 


545 West Ave., Rochester, N. Y., U. S. A. 


10” 
Patented 
G-S Flexo Crystal 
Inserting Machine 


Canadian Representative—Dominion Jewelry Imptg. Co., 
Canada. 


watches 489 St. Paul St. W., Montreal, 


OLD GOLD 


Complete 








and SWEEPINGS 


We place at your service our years of experience in refining precious metals. 











Send us your next shipment. You will find our returns prompt and satisfactory. 


THE WILLIAMS GOLD REFINING CO. 


2978 Main St., BUFFALO, N. Y. BRIDGEBURG, ONTARIO. 











THOMAS J. D ) ) & CO. 
REFINERS 


ASK ANY OLD TIME JEWELER 
CHICAGO 


Sales Office 
South Wabash Ave. 


Refining Plant 
317-319 East Ontario St. 
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that the adjustment of even a large 
watch is so delicate that even such a micro- 
scopic variation in the position of a wheel- 
ivot, will make your watch run irregular- 
jy, and not infrequently stop it entirely? 

An important part of your watch move- 
ment is known as “escapement.” It is that 
part of watch machinery which changes the 
action of the watch from circular wheel 
motion, to what we may term as “heart- 
beats.” Indeed, the “escapement” is a 
mechanism that performs its duty in a way 
yery much like the heart in a human being. 

The “escapement” consists of an “escape 
wheel” with teeth more widely spread out 
than of the other wheels; and a “pallet,” 
which, with the watch running, rocks back 
and forth, allowing the escape of one tooth 
of the escape-wheel with each swing of the 
pallet. 

This pallet faces the escape-wheel with 
two outstretched arms. Each arm holds a 
jewel in its grip. These jewels are made 
out of sapphires or ruby. Some watch 
manufacturers even use diamonds for es- 
capement jewels. 

As these pallet arms embrace or strike 
the teeth of the escape-wheel continuously, 
these jewels are essential in order to pro- 
long the life of the watch. There is, of 
course, no metal that would last as long as 
any of these jewels; and it is. not often that 
a jewel gets chipped off in one of the strik- 
ing corners. However, this does happen at 
times; and the watch will not satisfy you 
as a good timekeeper until this is remedied. 
And it would take the watchmaker a few 
minutes to examine these parts in your 
watch known as “escapement.” 

It may be that the “train” in your watch 
is in need of adjustment. There is likely 
to be in one of the wheels a bad tooth or 
a defective pinion. At any rate, a hasty 
stare at a watch, with the customer looking 
on in awe, frequently leaves many things 
unnoticed to the best of watchmakers. 

There are some people who virtually en- 
tertain the notion that the watchmaker is a 


realize 


bluff sort of synonymous, don’t 
you know “He just turns a little 
screw — it makes the watch go — and, 
he charges you Well five 


dollars or more for a minute’s work.” 


There are some people who actually don’t 
know how to be honest. This is perhaps 
true to a much greater extent in a good 
many legitimate professions that one might 
enumerate, than in the particular sphere of 
the watchmaker’s calling. Certainly no man 
is a bluff if he knows his business and gives 
the public a square deal. The watchmaker 
has to spend many years at the bench in 
order to master his profession. He must 
acquire co-ordination of the eye and hand, 
to a superlative degree. He must likewise 
execute his work with the greatest possible 
care—there must be absolute accuracy—if 
his work ‘is to be at all satisfactory. And 
although he is a specialist at his calling, and 
works long hours at the bench every work- 
ing day, he makes at best a comfortable 
living in rather modest fashion. 

Unquestionably, it takes as many years to 
learn watch and clock repairing thoroughly 
as it takes one to become a_ full-fledged 
dentists And yet, compare the two. Were 
the watchmaker to earn five dollars every 
two hours he spends at his bench, he would 
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feel perfectly contented. The dentist, on 

the other hand, figures as a rule that five 

dollars an hour is “letting them off easy 
.’—a rather pain-less undertaking! 

Or, ponder for a moment over what the 

specialist in the medical vocation gets for 


his services. He seldom spends a whole 
hour with a patient, and ten dollars a visit 
is considered by the man of that craft a 
low figure. And, unlike the watchmaker of 
repute, none of the medical profession ever 
guarantees that the human framework they 
had overhauled will “keep in order” for any 
length of time so as to thwart the under- 
taker’s expectations. 





Comparison of Wireless Time Signals 





By R. Metprum Stewart, in the Jcurnal of the 

Royal Astronomical Society of Canada. 

F the many radio time-signals now being 

sent out by various stations, the only 
ones (at least of those readily observable 
at Ottawa) which can lay claim to any high 
order of accuracy are the ordinary mean 
time signals from the United States naval 
stations Annapolis and Arlington, and the 
“scientific” or “rhythmic” signals from the 
French stations Lafayette (Bordeaux) and 
Lyons. 

The signals from Annapolis and Arling- 
ton, which are identical except for a small 
difference in correction for relay lag, are 
sent automatically by the clock of the U. S. 
Naval Observatory at noon and at 10 p. m., 
eastern standard time; as a list of the daily 
corrections and the value of the relay lag 
is issued every month, these signals, after 
the corrections have been applied, may be 
taken as a true record of Greenwich mean 
time, as determined at Washington, includ- 
ing, of course, a possible constant due to 
error of longitude, together with variable 
errors depending on observation and clock- 
rate. 

The rhythmic signals from Lafayette and 
Lyons are sent by an auxiliary local clock 
which is rated to gain about half an hour 
per day, so that, roughly, 50 beats corre- 
spond to 49 seconds; they are designed for 
observation by the method of coincidences 
with a mean time or sidereal clock; a series 
consists of 300 beats, of which the 60th, 
120th, 180th and 240th are omitted for iden- 
tification. The signals are sent by Lafayette 
at about 8h. G.M.T. and by Lyons at about 
20h; the exact instant is, however, not pre- 
determined. The signals are observed at 
the International Time Bureau, Paris; a list 
is issued every month giving for each day 
the exact Greenwich time, as observed at 
Paris, of the first and last beats of the 
series: the time of the last beat is also given 
daily by radio some time subsequent to the 
actual signals. This, then, with the same 
limitations as above, may be taken as fur- 
nishing a true record of Greenwich time as 
determined at Paris, and is directly com- 
parable with the results from the Washing- 
ton signals, and also with time observations 
made at Ottawa. 

The reception of the signals at Ottawa is 
accomplished normally by the method of co- 
incidences by extinction, a method first sug- 
gested by W. E. and F. B. Cooke,* which 
has been found to work excellently in prac- 





*M. N., 77, p. 419. (March, 1917). 
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tise, and is probably the most accurate and 
the most free from personality of any of 
the coincidence methods. For comparison 
with mean time signals a chronometer rated 
to gain about 15 minutes per day is em- 
ployed, coincidences occurring at intervals 
of approximately 100 seconds; for the 
rhythmic signals either the same or a 
sidereal or mean time chronometer may be 
used. The probable error of a complete 
comparison under good conditions has been 
shown to be less than .005 sec., including 
the error of comparison between the observ- 
ing chronometer and the standard sidereal 
clock. Occasionally chonographic records 
of the signals from both Annapolis and 
Lafayette have also been employed. 

Emission of signals by Lafayette was be- 
gun in April, 1921; since then they have been 
received at Ottawa whenever possible. It 
may be remarked that during the Autumn 
and Winter months the signals have been 
invariably strong and clear; in the Summer, 
however, interference by atmospheric dis- 
turbances (“static”) was quite serious—so 
much so that during July the receipt of the 
signals was the exception rather than the 
rule, 

In the accompanying table are given the 
mean results of the comparisons for each 
month in 1921, beginning with April, to- 
gether with the general means. Only those 
dates have been included on which signals 
from both Annapolis and Lafayette were re- 
ceived; the comparisons between these sta- 
tions (column 3) are therefore practically 
independent of Ottawa time observations and 
clock-rate and are presumably substantially 
the same as would have been obtained by di- 
rect comparison; the comparisons between 
each pair of observatories are therefore prac- 
tically on the same basis. The individual re- 
sults for Annapolisshave been corrected for 
the announced errors of the Washington 
clock and for the lag of Annapolis ~* (.08 
sec.); the Paris times are, however, based 
on preliminary extrapolated values of the 
clock correction; while this fact would in- 
crease the apparent probable error of the 
French signals the effect on the mean would 
presumably be small. 


CoMPARISON or WIRELESS TIME SIGNALS 








No. of 
1921 Com- 
Month O—W O—P P—W parisons 
s s 8 
MM Pva' ike ban aeilee -052 067 —.014 9 
ae ee ee —.004 000 —.004 19 
PE ccdsmuansee, —.068 —.013 —.055 16 
i ee ae —.067 210 —.277 3 
pO Pere —.042 —.043 -001 18 
September . —.051 —.108 .057 14 
CRE os ocns ee .022 —.036 .058 24 
November ....... —.027 —.074 .047 26 
December ....... .029 -022 .007 21 
Weighted means.. —.013 —.024 011 150 
Transmission time.  .002 .019 .017 
s 8 ~ 
Difference of time —.015 —.043 .028 


The most striking fact in this comparison 
is the presence of comparatively large sys- 
tematic effects extending over considerable 
periods. It is shown fairly clearly from the 
monthly means, but is much more evident 
on an even cursory examination of the indi- 
vidual results; the differences occur’ ‘fre- 
quently, in all three cases, in “runs” extend- 
ing from a few days to several weeks or 





(Continued on page 119) 
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New Price _ on Request 


PLATIN UM SOLDERS 


eS TR UODIE ocssbueennesssssene 000 M.P 
 .. ea eer rT. 100 M.P. 
ih CURIE cccsusbbeedssvsossone 1200 M.P. 
EET cic cs cwwueebeusesouewe 1300 M.P 
Bs Bee NO  s5csesbssenesesece 1400 M.P 
No. 5 (A welding solder) .......... 1500 M.P 


Supplied in any desired form. 


GOLD SOLDERS 


Green—Yellow—White 
In Pwt. pieces unless otherwise ordered. 
Low Kt. 6 8 10 12 14 18 Kt. and 18 Kt. White hard 
(a special solder) 
Special solders supplied for special purposes. 


WHITE GOLD (L. L. Standard) 


Green—Yellow 


20 Kt. 18 Kt. 14 Kt. 10 Kt. 
Supplied in aan or wire to gauge. Send today for the new price list. 
W 18—For 18 K White Y-1—For 14 K Yellow 
W 2—For 2 K White G-1—For 14 K Green 
(Very soft) (Without silver) 
W 10—For 10 K White G-2—For 14 K Green 
W 14—For 14 K White (With silver) 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin etc. 


L. LELONG & BRO., INC. 

















‘a ————— 


Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 

















MANUFACTURERS 36th Floor 
Metallurgists, Refiners and Sweep Smelters : — 
on ae i gga Woolworth Building 
Plant: Newark, N. J. reed gee ag New York 
Founded 1858 | 











Refiners 


Gold 
Silver 
Platinum 





HANDY @ 


31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 








Gold, Silver 


Piette 
Refiners and Assayers 











T. B. HAGSTOZ @ SON 
| 709 Sansom St., Philadelphia | 





























HARMAN 

















NYES OIL 


tor 50 years the Standard Lubricant 
for Watches and Clocks 











Buy of Your Jobber 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 


SS 
— 


UNITED STATES PATENTS 


Issue of September 22, 1925 


554,289. CLOCK. 

Mich. Filed May 26, 
4 Claims. 

An alarm clock of the class described compris- 

ing a clock supporting means; an alarm support- 

ing means associated with said clock suppporting 





HERMAN MarBAvuER, Detroit, 
1924. Serial 715,891. 








means; an alarm striking member on said clock 
and a plurality of alarm members mounted on said 
alarm supporting means adjustable relatively to 


said alarm striking means. 
DESIGNS 
6,26. CUFF BUTTON. Wittrtam J, McCret- 
LAN, Taunton, Mass., assignor to Freeman- 





Daughaday Co., Chartley, Mass. Filed May 


28, 1924. Serial 9,726. Term of patent 3% 
years. 
8,281. PENCIL. Epwarp Topp, Jr., New York. 








Term of 


Filed March 5, 1925. 
patent 14 years. 


Serial 12,593. 


[ACT OF MARCH 19, 1920, SEC. 1 (b)]. 
THESE REGISTRATIONS ARE NOT SUB- 
JECT TO OPPOSITION. 

Issue of September 22, 1925 


3,784. (CLASS 27. HOROLOGICAL _IN- 
STRUMENTS.) Puinney-WaLKER Co., New 
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York. Filed July 17, 1925. Serial 217,527. 


ERIE 


Particular description of goods.—Clocks. 
Claims use since February, 1924. 





203,795. (CLASS 28. JEWELRY AND PRE. 
CIOUS-METAL WARE.) Morse, ANDREWS 
Co., Attleboro, Mass. Filed July 24, 1924. 


Serial 200,458. 


KC ANT-SLIP 


Particular description of goods.—Belt Buckles 
Made Wholly or Partly of Precious Metal. 
Claims use since July 1, 1924. 


Trade-Mark Registrations Granted 
September 22, 1925 

203,595. JEWELRY, CUFF BUTTONS, EM- 
BLEMS; POCKET, PAPER, FRUIT, BUT- 
TER, AND TABLE KNIVES; AND BELT 
BUCKLES AND BELT-BUCKLE_ SETS, 
ALL BEING MADE OF OR PLATED 
WITH PRECIOUS METALS, WHOLLY 
OR IN PART; FINGER RINGS, PINS, 
CHAINS, BRACELETS, NECKLACES, 
AND PEARLS AND PRECIOUS STONES. 
BauMAN-Massa Jewe try Co., St. Louis, Mo. 


Filed March 9, 1925. Serial 210,701. PUB- 
LISHED JULY 7, 1925: 
203,602. BUCKLES, KEY RINGS, CHAIN 


FASTENERS, SNAP FASTENERS, SPRING 
RINGS, TIE CLASPS, LAPEL ‘BUTTONS, 
BROOCHES, CUFF BUTTONS, BADGES, 
AND CHAIN BARS, ALL OF WHICH 
ARE MADE OF OR PLATED WITH 
PRECIOUS METALS; CHAINS FOR PER- 


SONAL ADORNMENT, BRACELETS, 
CUFF LINKS, CHARMS, FOBS, PEN- 
DANTS, AND FINGER RINGS. J. F. 


Sturpy’s Sons Co., Attleboro Falls, Mass. 


Filed Feb. 11, 1925. Serial 209,438. PUB- 

LISHED JULY 7, 1925: 

203,603. WATCHES, WATCHCASES, AND 
WATCH MOVEMENTS. Tue _ Keystone 
Watcu Case Co., Riverside, N. J. 

Filed February 11, 1925. Serial 209,408. PUB- 

LISHED JULY 7, 1925. 

203,657. WATCHES, WATCH MOVEMENTS, 
AND PARTS THEREOF. HAMILTON 
Wartcu Co., Lancaster, Pa. 

Filed March 28, 1925. Serial 211,787. PUB- 


LISHED JULY 7, 1925. 
203,666. WATCHES AND PARTS THEREOF. 
Jonas Kocu, New York. 


Filed March 23, 1925. Serial 211,482. PUB- 

LISHED JULY 7, 1925. 

203,710. EMPTY TOILET-POWDER CON- 
TAINERS AND VANITY CASES. Jacos 
HeILpron, Providence, R. I. 

Filed May 9, 1925. Serial 214,078. PUB- 


LISHED JULY 14, 1925. 








There is something different, very lovely 
and extremely practical about this new 
26-piece container introduced in the Holmes 
& Edwards line of flatware of the Interna- 
tional Silver Co, It has a number of uses 
which will delight any woman. The centre 
server is a silver chest and a buffet or table 
center-piece combined. The cover is a unique 
feature. It is a separate unit and can be 
used as a serving tray. The 26 pieces of 
silver on the pad or a larger quantity in 
rolls may be stored inside of the centre 
server. Delicate French lace over the blue 
velvet pad adds a new and charming touch. 
Women recognize in it immediately the 
features that always appeal to them. Its 
brand new features, its practicability, its 
harmonious beauty give it an appeal that 
will bring sales to all jewelers by whom it 
is displayed. 
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longer. Evidence of this is also present in 
the deduced probable errors. The probable 
error of a single comparison may be deduced 
by the formula 


[V*] 
a ons 
N—1 


where the V’’s are the residuals of the indi- 
vidual quantities from the mean, N being 
the whole number of observations. It may 
also be deduced from the monthly means by 
the formula 





[po*] 
r = 67454! —— 


n— | 


where the v’s are the residuals of the month- 
ly means from the general mean, the p’s the 
weights of the monthly means and n the 
number of months. These two values of the 
probable error should, in the absence of 
systematic effects, agree within fairly small 
limits; their actual computed values are as 
follows— 


O—W O—P P—W 

From individual com- s s s 
INE i550 sects’ +.038 +.072 +.065 
From monthly means.+.105 +.162 +.159 


The deduction to be drawn from the marked 
discordance of the two sets of probable 
errors is of course that there are present in 
the individual results systematic discordances 
which vary from time to time. Since the 
probable error of reception amounts to only 
a few thousandths of a second these irregu- 
larities must presumably originate in the 
observed values of clock correction at the 
three observatories concerned. The cause of 
such errors is obscure, and its elucidation 
will probably present serious difficulties; it 
is, however, a question which must be faced, 
and its solution, if attained, will be a con- 
siderable step forward in the science of 
meridian astronomy. 

The differences in the final line of the 
table are to be taken as representing the 
errors in the assumed longitudes of the ob- 
servatories, complicated by whatever sys- 
tematic errors, constant or variable, are 
present in the observations. In the light of 
what precedes, however, they must be taken 
with reserve, since their probable errors, on 
account of the variable systematic effects, 
appear to be of the order of one or two 
hundredths of a second. 

Dominion Observatory, 

Ottawa, February, 1922. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 


Selling Price 
London U.S. Gov't New York 
Date Official Assay Bars Official 
A? eee 334% 74% 71% 
SQL. 25 cee 33 73% 71% 
Seg 24 vaca 3248 73% 71% 
Set. 33 vevic 3248 73% 71% 
Sent, 26. cise. 33% 73% 71% 
Sept. 28 ..... 327% 73% 71% 
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UNBREAKABLE WATCH CRYSTALS esc225"s22 2323 


: ; The Complete IDEAL crystal fit. 
With the IDEAL crystal fitting ma- ting machine consists of: 


chine here illustrated, every jeweler ie sis alle im a 

. achine cabinet wit is 
can fit the IDEAL unbreakable different sizes to fit all sizes of teual 
crystals of any size or _ shape — 

: , = . Separate discs with seven diffe 
promptly and efficiently in less than is ant aves ae Gee — 
a minute. The IDEAL machine is eS f and odd shaped crystals. 
operated by hand, has no motive or | ff - 60 dozen IDEAL unbreakable crys. 

tals, one dozen of each size to fit 


foot power and does not put any ; x any size watch, especially hunting 
‘ cases. 


= 


=~. 


SS 2 


strain or pressure on the _ bezel. 
IDEAL unbreakable crystal will Price complete 


not break, is the clearest substitute ty ae . $35.00 Net 


for glass. JE 
Reorders of IDEAL crystals at any time at 


Write us direct for full particulars oe Oe 


IDEAL CRYSTAL MACHINE MFG. CO., 23 Duane Street, New York 


aSTENHU BER & -EHRFE, 


REFINERS and SMELTERS 


Precious Metals 














K 


PLATINUM 


In all Degrees of Hardness Welded on Goid in all Ratios 


Works: General Office: 


NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 





LEES & SANDERS. 


Chicago customer writes: ‘We are highly gratified with the result 
of this shipment and you will assuredly receive more of our business 
in the future!”’ 


SWEEP SMELTERS. 
BIRMINGHAM, EnNc. 





